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HOTCHKISS VIEWS GIVEN 


—_ 


EFFECT OF ARMSTRONG LAWS 





Address By New York Superintendent 
at Insurance Commissioners Con- 
vention—Great Saving Is Seen 





Mobile, Ala., Sept. 22—(Special)— 
Great interest was felt at the Insur- 
ance Commissioners Convention in ses- 
sion here, in the paper of Superin- 
tendent Hotchkiss of New York on 
“Savings in Life Insurance by the Lim- 
itations on Expenses by the New York 
Law.” Accompanying the paper were 
several tables giving a comparative 
view of the different elements of ex- 
pense and the effect on production for 
the years 1904 to 1909. Mr. Hotchkiss’ 
comment on the law and the meaning 
of the tables was in part as follows: 


How much theoretically ought an aver- 
age life insurance company to spend each 
year. What, in the United States, is the 
just ratio between expenses and pre- 
miums? 

It is not proposed to attempt a definite 
answer to this question, but rather to give 
some facts that may be helpful toward 
that answer. The experience of New York 
under the limitation laws of 1906, par- 
ticularly section ninety-seven, is now of 
but three years. The statistics of these 
years, however, suggest certain deduc- 
tions that may point toward the truth. 

At the outset, the writer admits that 
the problem is one of many factors; he 
is willing to let the experts wrangle over 
the relative importance of those factors. 
He is conscious, too, that company execu- 
tives and actuaries have for years pushed 
this question aside, for the reason—shall 
he say it?—that they feared the truth 
might upset their agency forces. And he 
is not unmindful of Pope’s famous char- 
acterization of those who rush in where 
angels ferr to tread. 


Economic Waste 


But there must somewhere be the 
means whereby shall be fixed the ratio by 
which government may determine how 
much, in the economy of things, its citi- 
zens should spend that they may have 
life insurance. Above such ratio any ex- 
penditure is economic waste—no matter 
who carries the burden. 

The case of Germany seems to furnish 
figures based on a sufficient number of 
similar factors. Its reports show the per- 
centage to be much the same from year 
to year. Thus from 1897 to 1905 the 
total expenses of German life insurance 
companies consumed from 13.5 percent 
to 14.5 percent of the total premiums re- 
ceived, the gross amount of the latter 
being about one-fourth of those paid to 
American companies during the same 
period. The percentage remained approxi- 
mately constant, the average for the nine 
years, 1897 to 1905, being 13.9. During 
the same period, with 1906 included, the 
percentage in the United States, includ- 
ing industrial business, fell from 29 per- 
cent in 1897 to 25.3 percent in 1906. 

Just Cost Not Over 15 to 20 Percent 

Concededly, the American percentage 
due to high pressure methods now ad- 
mitted, and full weight being given to the 
factor of a business which increased in 
volume here more rapidly than in Ger- 
many, was in 1906 too high, perhaps much 
too high. Statistics drawn from the re- 
cent reports to the New York depart- 
ment appear to demonstrate this. Indeed, 
while the range is a wide one, I venture 
to suggest that the normal percentage, 
which represents what Wwe Americans as a 
mass ought to pay for life insurance— 
giving weight, of course, to American 
standards of living, earnings and expen- 
ditures—cannot justly, under a system of 
quasi-public corporations, vary greatly 
from between 15 and 20 percent of the 
premiums. Against any expenditure above 
this latter figure, policyholders, again as 
a mass, seem to have the right to protest. 
Indeed, it may be that in present condi- 
tions they may well insist, in an aver- 
age company writing average proportion 
(CONTINUED ON PAGE 20.) 








AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


An event of the month was the filing by the Aetna Insurance 
Company, of Hartford, of its certificate of increase in capital 
stock from $4,000,000 to $5,000,000, giving it the largest stock 
liability of any strictly fire insurance company in the world. 
—From /nsurance Age, New York. 
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STATE OFFICIALS MEET 


TAKE UP MANY VITAL ISSUES 





Fire Insurance Expenses and the Regu- 
lation of Fraternal Societies Are 
Big Questions 





(Prom a Staff Gonzenpentent) 

Mobile Ala., Sept. 28—The Insurance 
Commissioners’ Convention, which is 
holding its: annual meeting here, has 
been heard on the subject of fire insur- 
ance expenses. Commissioner Barry of 
Michigan gave his report on this sub- 
ject, he being chairman of the special 
committee investigating the matter. At 
the conclusion of the reading of the re- 
port the committee was made a perma- 
nent one, which indicates the commis- 
sioners have entered on a definite cam- 
paign for fire insurance expense re- 
duction. 

The report stated that the matter had 
been given much consideration: The 
conclusions were that agents’ commis- 
sions and other field expenses consti- 
tute more than 50 percent of the total 
expense of the business, and that com- 
missions range from 15 to 40 percent. 
The opinion was expressed that com- 
petition among companies is for in- 
creased premiums rather than for re- 
duction of cost, and that the present 
method of agents’ compensation makes 
for increase of fire waste. A-° radical 
change in method of compensation is 
recommended. The committee favors 
flat and contingent commissions, uni- 
form the country over, and believes 
that agents being interested in the 
profits of the business will have the ef- 
fect of lessening the increasing fire 
waste. 

Victory in Fraternal Situation 

The other important development of 
the day is the conclusion reached in 
the adoption of a model fraternal in- 
surance law which will do much to 
place the fraternal system on a sound 
and enduring basis. The committee has 
been in session several days and the re- 
sult was reached only aiter consider- 
able controversy. The Associated Fra- 
ternities held back on any proposed ac- 
tion looking toward adequate rates for 
fraternals. Finally the opposition by 
this body was broken. It is thought 
with the fraternal society organizations, 
the Associated Fraternities and the 
Fraternal Congress working in har- 
mony for secure rates and better prac- 
tices, the fraternal situation will great- 
ly improve. 

The executive committee recom- 
mends that all states pass laws similar 
to the recently enacted one in New 
York, giving insurance commissioners 
the authority to examine the books and 
records of concerns in process of or- 
ganization. 

Union Central Life Stock Increase 


The Union Central Life stock in- 
crease case will plenty come up to- 
morrow. A special committee will re- 
port the result of the New York meet- 
ing week before last to the convention 
and it is expected that the convention 
will define its position. The company 
has offered to cooperate with the com- 
missioners in formulating a new law 
regulating the rights of stockholders 
in the future but refuses to reconsider 
action already taken. The company 

(CONTINUED ON PAGE 30) 
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UGLY CHARGES ARE MADE 


—_—_—_——s 


REVELATIONS AS TO SHAWNEE 





Report Made to the Insurance Com- 
missioners Convention Shows a 
Sad Condition of Affairs 





(Prom a Staff Correspondent) 

Mobile, Ala.—Sept. 28—At the Insur- 
ance Commissioners Convention here 
there is much talk as to the revelations 
ia the Shawnee Fire, which was under 
examination when it reinsured. 

it is learned that Commissioner But- 
ton of Virginia first discovered that 
there was something irregular in the 
Shawnee’s figures indicating that near- 
fy half a million in reserve was unac- 
counted for in its statement. He re- 
quested Actuary S. H. Wolfe who was 
on way to the Pacific Coast to examine 
a company there to stop off at Topeka 
and look into the matter. 

Developments Quickly Followed 

- Developments quickly followed. 
Newman & McBain, New York agents, 
were early informed of progress of 
events and later Sumner Ballard was 
called in and reinsurance followed just 
at a point when further important de- 
velopments were expected. Today 
Commissioners Hartigan and Button, 
after receiving reports from Actuaries 
S. Herbert and Lee J. Wolfe, presented 
a memorandum to the convention giv- 
ing a summary of the oy points 
developed in advance of filing the offi- 
cial report as follows: 

1. Annual statements filed by company 
with various departments, for a number 
of years, have been false in a number of 
important and vital particulars. 

2. On December 31, 1909, the company 
reported a surplus about $200,000 in ex- 
cess of Habilities and capital stock. The 
examiner reports that on that date the 
entire capital stock and surplus were 
wiped out and the company was insolvent 
to the extent of about $100,000. 

8. This false statement of conditions 
was accomplished by a deliberate forcing 
of balances, and intentional falsification 
not only of the unearned premium ac- 
count but also of outstanding premiums. 

Borrowed Large Sums on Notes 

4. The company borrowed large sums of 
money on its notes, issued by its officers 
without any record of execution of these 
notes appearing upon the records. The 
only information which the accountant 
had of the existence of this indebtedness 
being an order from the vice-president, 
or secretary, directing him to debit the 
account of the bank with a certain 
amount and to credit “bills payable” with 

(CONTINUED ON PAGE 28.) 
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MAY TEST IMPORTANT ISSUE 


Montana Case May be Carried Up to 
Decide Whether Insurance is 
Interstate Commerce 








If present plans are carried out, the 
case of the New York Life against Deer 
Lodge County, Mont., will be carried 
to the United States Supreme Court. 

This case it is believed will reopen 
the question as to whether interstate 
insurance is interstate commerce. 

It is the contention of the advocates 
of federal supervision of insurance that 
the supreme court has never had pre- 
sented to it squarely all the cases re- 
lating to insurance, the methods where- 
by insurance policies are solicited, writ- 
ten, paid for, and the losses settled. 

This new case arises out of the Mon- 
tana tax law which. provides that in- 
surance companies must be taxed upon 
the excess of premiums received over 
losses and expenses within the state 
“at the same rate that all other per- 
sonal property is taxed.” The agent 
is compelled to render the list for tax- 
ation in the county where he transacts 
business, and is personally liable for 
payment. If he fails to render the list, 
the assessor is called in. 

The company contends that its tran- 
sactions with policyholders are largely 
transacted from the home office. The 
agents simply secure the business in a 
state, the agency directors supervise the 
work, and the cashiers. collect the 
money and remit to the home office. 
All the other activities are directed and 
controlled from the home office. 

In view of these allegations, the com- 
pany contends that its business is “in- 
terstate intercourse, and is commerce 
among the several states within the 
meaning of that clause of article 1 of 
section 6 of the constitution of the 
United States which invests the Con- 
gress with power to regulate commerce 
among the several states.” 





Magill Gets Scranton in West 

Whilden & Hancock of New York, 
managers of the Scranton Fire for all 
territory outside of Pennsylvania, have 
appointed Henry P. Magill & Co. of 
Chicago general agents for Illinois, 
Michigan, Indiana. Minnesota, Iowa and 
Missouri. The company is now being 
examined preparatory to entering these 
states. Its present capital of $100,000 
and net surplus of about $90,000 are to 
be increased $100,000 each after the 
first of next year by the sale of addi- 
tional stock, which has already been 
subscribed. 





Sovereign Entering New York 

The Sovereign Fire now has its appli- 
cation for admission to New York filed 
with the department of that state. The 
Illinois department, which checked up 
its figures, gave it a better showing 
than it had claimed. It is likely the 
company will not appoint a western 
manager until the New York depart- 
ment has taken action on its application. 





Will Organize Waterloo 
Des Moines, Iowa, Sept. 28—(Special) 
—The executive committee of the Iowa 
Local Agents Association announces 
a trip to Waterloo Oct. 4 to induce in- 
surance men in that city to become 
members of the association. 





Continental’s Canadian Attitude 

President Evans of the Continental 
has issued the following statement as 
to its attitude in Canada: 

“The Continental as a company will 
not join the Winnipeg Board of Un- 
derwriters, or the Canadian Fire Un- 
derwriters’ Association. The company 
is willing to let its local agents join, 
in his individual capacity, any rating 
organization he sees fit, but the Con- 
tinental as a company will not, and will 
reserve the right to pay a contingent 
commission.” 





We need to be careful about what we 
say, for we'll have trouble enough from 
what others say we said. 








The Western Reserve Insurance Company 
Of Cleweland, Ohio 

Mars E. Wacar, President. Rosgrt E. Goocs, Secretary 
STATEMENT OF JANUARY 1, 1910 ) 
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CAN HAZARD BE MEASURED 


DEAN TELLS MODERN METHOD 





Author of Analytic System of Rating 
Shows Mathematical Process of 
Schedule Making 





A. F. Dean, assistant manager of the 
western department of the Springfield 
Fire & Marine, author of the analytic 
system of rating and of “The Rationale 
of Fire Rates” and “Fire Rating as a 
Science,” was requested by O. B. Ryon, 
attorney for the Illinois Fire Insurance 
Commission, to put in writing some of 
the views he had expressed on the pos- 
sibility of measuring the fire hazard. 
Mr. Dean complied with the request 
and his paper has been printed in 
pamphlet form, with the title, “The Fire 
Hazard: Is It Measurable?” A very 
brief summary of it follows. 

Scientists recognize that absolute ac- 
curacy is unattainable even with the 
most delicate instruments and_ the 
greatest care. The same degree of ac- 
curacy is not necessary in all opera- 
tions. A hay scale is sufficiently accu- 
rate if it “turns” for a difference of five 
pounds, but the latest scales of the 
scientists will show the weight of a 
sunbeam or a “thimbleful” of invisible 
gas. It is not essential that the mea- 
surements bear any resemblance to the 
thing measured. The clock is not “part 
and parcel” of time, nor the thermo- 
meter of heat. 

Measurements must be carried out 
by the use of standards, and a standard 
must be something that does not 
change. Most measurements are purely 
relative. Clocks do not record the same 
time in different degrees of longitude, 
and our bodies do not weigh the same 
at different altitudes. Measurements 
can afford us nothing but ratios. 

In the finer forms of measurement a 
single application of the measuring in- 
strument does not suffice, as the in- 
strument as well as the measurer him- 
self become factors in the process. 
There are several methods in science of 
correcting such errors, two of which 
are the method of means and the law 
of error. 

Method of Means 

Repeated applications of the measur- 
ing instrument will, in careful work, 
give different results. Known causes 
of error may be allowed for. There 
may be one instrument with a tendency 
in one direction and another in the op- 
posite direction. When all known 
causes of error have been allowed for, 
it is laid down by mathematicians that 
the unknown errors will fall as often 
on one side as on the other. Thus the 
mean or average of all the results will 
be very close to the truth. 

Fire hazard is that attribute of mat- 
ter that manifests itself through the 
obliteration of value by fire or its im- 
mediate consequences. It varies widely 
in different kinds of property, hence it 
is quantitative and subject to measure- 
ment if another quantity of the same 
kind can be foumd with which to make 
comparison. 

The object of measurement is to find 
the ratios or relations that exist among 
things. Relations are of two kinds, 
those that exist among things at any 
given point of time and those that fol- 
low in succession. They are called co- 
existent and sequential relations. 

Sum of the Pire Hazard 

_ The sum of the fire hazard in every 
risk is made up of the hazard of its 
parts and environments. The relativity 
of its parts, as well as its relativity as 
a whole to other risks, is shown by the 
fact that its hazard can be demonstrated 
quantitatively only by the the laws of 
average, through which it is made a 
sharer with an indefinite number of 
other risks. The fact cannot be too 
strongly emphasized that in fire hazard 
one is dealing with relations and that 
these relations are coexistent and se- 
quential. 


Originally companies charged a flat 





rate of about $1 per $100. Rates soon 
declined in competition, until selection 
became necessary. Charges and credits 
were made, according to the degree of 
deviation from a standard building. 
Thus the rate for a standard building 
began to be known as the basis rate. 
The charges and credits were so re- 
fined that they took care of all the 
considerable hazards. The basis rate 
was then left to take care only of the 
unanalyzed hazard. 

About ten years ago the hypothesis 
was adopted that the hazard in every 
risk is the sum of the hazard of all its 
parts and that these parts are per- 
manently related, and finally that these 
relations are the only permanent fac- 
tors in the entire problem. 

Cornerstone of Averages 


Fire insurance is transacted upon the 
cornerstone of averages. This is its 
only claim that it is not a game of 
chance. Underwriters rely confidently 
upon the fact that 1,000 or 10,000 risks 
for a given period of years will show 
some average of loss to amount at risk 
or to the premiums thereon. Again, they 
are justified in assuming that if 1,000 
or 10,000 risks as a whole must have 
some average of hazard, any given part 
of these risks that is common to all of 
them, in like manner possesses its own 
contributory average. In fact, the aver- 
age of risks as wholes must be equal to 
the plus and minus averages of their 
parts. These parts in the matter of 
their individual averages are permanent- 
ly related each to the other and each 
to the standard unoccupied building 
whose hazard is designated by the basis 
— Percentages of the Basis Rate 

Since the basis rate must appear in 
every risk it becomes a convenient 
standard without which measurement is 
impossible. Measurements must be ex- 
pressed in parts or multiples of the 
standard, as linear measurements are 
expressed in parts or multiples of the 
foot or inch. Therefore measurements 
of the analyzed hazards are expressed 
in percentages of the basis rate. 

The basis rate is simply the sum as- 
sumed to represent the standard risk. 
Underwriters cannot know at first what 
this sum should be. With a graded 
scale of basis rates they can, through 
tests, establish a level of rates as a 
standard in each state which will con- 
form to experience, adopting the basis 
rate that will produce the premiums 
which experience has shown to be 
necessary. At the same time they es- 
tablish identical bodies of relations, in 
all states among the parts of hazards as 
well as among the complete risks made 
up of these parts. 

Parts Must Be Fitted 


It is, however, a far cry from the as- 
sumption of a fundamental principle to 
the practical application of this prin- 
ciple in the numerous and complicated 
problems found in the measurement of 
the fire hazard. The new principle 
made necessary a new analysis. This 
new analysis showed that fire hazard 
as a whole was divisible into three 
parts: structure, occupancy and expo- 
sure. These features could not, like 
the building itself, be thrown together 
haphazard by a series of more or less 
accurate but unrelated charges and 
credits. The parts must be fitted and 
dovetailed into each other with par- 
ticular regard to their relativity. 

Application of Law or Error 


Statistics can never give the slightest 
clue to the adequacy of charges and 
credits. An instant’s thought will show 
that classified statistics can give no in- 
dication of the contribution to the haz- 
ard of such factors as area, height, wall 
thicknesses, floorway openings, classi- 
fied combustibility, labor, etc. 

Even the crudest estimates of each 
charge or credit, these guesses, under 
the law of error, are as liable to over- 
shoot as to undershoot the mark. Tak- 
ing any single charge by itself, any esti- 
mate made by the average of a long 
series of estimates by many skilled un- 
derwriters at different times and places, 
would give the closest approximation 





SHAWNEE’S BEINSURANCE 


—— 


SIDE LIGHTS ON BIG DEAL 





National of Hartford Gets a Fine Busi- 
ness In Kansas and the Ad- 
joining States 





The National of Hartford will get a 
fine lot of business and add to its 
agency plant in Kansas and adjacent 
states by the reinsurance of the Shaw- 
nee Fire. It had some $300,000 annual 
premium income in Kansas and has a 
good line of agents in the state. Nat- 
urally it did a large farm business in 
its home state and there are a number 
of farm notes to be taken care of. In 
adjacent states to Kansas it was a pop- 
ular company and has a business that 
can be assimilated. In the east and 
south its holdings are not so desirable 
and the National will use the pruning 
knife keenly. 

General Agent Fred S. James had At- 
torney Thomas Bates of Chicago go to 
Topeka to pass on the legal aspects of 
the Shawnee’s securities. Many of its 
assets were farm mortgages and mu- 
nicipal securities. These are excellent 
but no quick assets. The Shawnee had 





to the truth. Furthermore, definite 
landmarks exist beyond which under- 
writers would not go in their estimates. 
Every charge and credit in modern 
tariffs is the result of an exchange of 
views among experts and such discus- 
sions must result in the adoption of an 
intermediate or mean charge which ap- 
proximates the result that would be 
obtained: by a rigid application of the 
law of error. 
Errors Will Balance Each Other 

These considerations refer to each 
charge taken by itself, but admitting 
that any single charge or credit, taken 
by itself, may be too high or too low, 
under the law of error, one knows that 
charges will err in opposite directions 
and the errors thus balance each other. 
In the light of these facts, raters are 
justified in assuming that the applica- 
tion of the modern tariff to a risk will 
establish its relative hazard with an ac- 
curacy that admits of no reasonable 
criticism, for one must bear in mind 
that he is dealing not with absolutes, 
but with relations, and so far is not 
concerned with the question whether 
all rates are too high or too low, but 
whether they are mathematically true 
to each other. When relativity is estab- 
lished the proper level of rates can be 
fixed from experience. 

Proper Relations Among the States 

Proper relations among the states 
can be established easily by finding the 
net annual profit in each state, pro- 
vided that the rates in all states have 
been established by the same instru- 
mentality of measurement honestly ap- 
plied. It is when the average of states 
and of the country at large is reached 
that time becomes a necessary element, 
and it is necessary to establish some 
arbitrary standard of time for which 
these averages shall be computed. The 
year is necessarily the time unit because 
the compilations of the experience of 
the industry are made annually. 

Conflagrations are the disturbing fac- 
tors in the adjustment of state rela- 
tions. Time and again great conflagra- 
tions have created tidal waves in the 
annual experience of the industry so 
tremendous as to set at naught every 
computation. No state has yet dared 
to say that it would take care of its 
own conflagrations. A state that un- 
dertakes to do so must enter into some 
treaty of reciprocity with other states 
by which it agrees to contribute pro 
rata to their contributions on condi- 
tion that they reciprocate. Under the 
principle of distribution it is to the in- 
terest of every risk, every property 
group, every town and every state, to 
share the fortunes of war with all the 
others. Mutual insurance is practical- 
ly useless in large conflagrations. 





borrowed $100,000, which in addition to 
its reserve deficit, forced, it is stated, 
the stockholders to make good even 
with the reinsurance commission al- 
lowed. 

Bidding at the Close 

The bidding at the close was between 
the Firemans Fund and National, the 
latter making a more satisfactory ar- 
rangement. Assistant Manager Charles 
Richardson is in Topeka, going over the 
business. The National will be able to 
use the Mechanics & Traders, which it 
owns, to good advantage in taking care 
of Shawnee agencies and it will give 
the running mate a chance to get into 
the game. 

The chief field men in this section 
were A. C, Frink of Kalamazoo, Mich., 
who had Michigan and Ohio; Kenneth 
McGregor of Chicago, who had north- 
ern Illinois, Wisconsin and Minnesota; 
C. B. Rogers of Indianapolis had In- 
diana and southern Illinois; J. M. 
Bishop of Kansas City had Missouri; 
A. B. Jones of Oklahoma City had Ok- 
lahoma. The Kansas field men were 
J. L. Galbraith, C. M. Hill, G. J. Giers- 
berg and F. S. Darby. 

Big Deficit in the Reserve 

The reinsurance of the Shawnee Fire 
and the revelations as to the $500,000 
deficit in its reserve is a serious reflec- 
tion on the Kansas department. The 
deficit has existed for over four years 
and this was ample time for the home 
department to have made some discov- 
eries. It has been known that Vice- 
President Going was very close to the 
department and the main directors of 
the company were affiliated in some 
way or other with politics. The Insur- 
ance Commissioners Convention at its 
meeting last year arranged for each de- 
partment to be responsible for its own 
companies. If a department failed in 
its duty a committee of commissioners 
was to make the examination. After 
waiting for the Kansas department to 
act and finding that it did not do sa 
the examination was arranged for by a 
committee composed of the Minnesota 
and Virginia commissioners. S. H. 
Wolfe, the eminent New York actuary, 
was delegated to make the examination. 
He soon found that the reserve had 
been miscalculated and he charged that 
false reports had been made to the de 
partments. When it became known 
that the condition of the company 
would be made public, there was no 
other course left than reinsure. Man- 
ager Going first tried to make reinsur- 
ance arrangements in Chicago prior to 
the union meeting but failed to con- 
nect. 

Mr. Going will retire from the insur- 
ance business. He owns a chicken farm 
near Topeka and may decide to look 
after that. 

Did It Keep Barnes Away? 

Since the reinsurance of the Shaw- 
nee, there has been much speculation 
whether the impending deal kept Su- 
perintendent Barnes away from Chi- 
cago where he was scheduled to address 
the National Local Agents Association. 
At that time negotiations were on and 
had they been completed and made 
public it would have placed the Kan- 
sas superintendent in an embarrassing 
light in appearing before a body of 
agents. 

Whether Actuary Wolfe will make a 
report on the company as far as he 
went is not known. The examiners 
were endeavoring to complete the work 
in time for the insurance commission- 
ers’ meeting at Mobile. It is not 
thought that they were aware of any re- 
insurance negotiations. 

Vice-President Going in a circular to 
agents says: 

“The Shawnee Fire is proud of its 
enviable record, but in view of the poor 
returns now being realized from the 
insurance business, it considers that the 
interests of all concerned will be best 
conserved by the action of which you 
are advised by this letter.” 

Not to Branch Out in Parm Business 


_ In taking over the Shawnee, the Na- 
tional will not extend its operations in- 
to the farm field other than to take care 
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of the Shawnee’s farm business in Kan- 
sas and perhaps build up a farm plant 
in that state. The National has been 
doing some farm business in Kansas 
and is not averse to zetting a better 
hold there. The Shawnee’s farm 
holdings in Kansas are choice. 

The National has taken over the field 
men of the Shawnee in Kansas who 
will assist State Agent Theo. Gardner. 
It has taken over the Kentucky special 
temporarily but other than these, it has 
made no arrangements with the rest of 
the Shawnee men. 





News About Companies 








Michigan Commercial 

The Michigan department has made 
a thorough examination of the Michi- 
gan Commercial as of June 30. The 
examiners report that there are but few 
agency balances over ninety days past 
due. A test was made as to the rein- 
surance reserve and it was found ac- 
curate. The percentage of unearned 
premiums to premiums in force has de- 
creased since Jan. 11, from 52% percent 
to 48% percent, due to the fact that the 
company has reinsured nearly two- 
thirds of its term business, most of it 
going to the Michigan Millers, Old Col- 
ony and Winona Fire. 

On inland transportation risks (being 
entirely automobile business), the com- 
pany has been charged in the statement 
with a reserve of 100 percent of the 
gross premiums on risks in force, which 
is in accordance with the Michigan law. 
In most of the states in which the com- 
pany is licensed to do business, only 50 
percent reserve is required on business 
of this character and the charging of 
such reserve would increase the surplus 
of the company $2,338.76. 

The company does business in the fol- 
lowing states and territories: Ala- 
bama, Arizona, Arkansas, California, 
Connecticut, Florida, Georgia, Hawaii, 
Illinois, Indiana, Kansas, Kentucky, 
Louisiana, Massachusetts, Michigan, 
Minnesota, Mississippi, Missouri, Mon- 
tana, Nebraska, New Jersey, New York, 
North Carolina, North Dakota, Ohio, 
Oklahoma, Oregon, Pennsylvania, 
Rhode Island, South Carolina, South 
Dakota, Texas, Virginia, Washington, 
West Virginia and Wisconsin. 

The six months’ net fire premiums 
were $331,606, marine $5,006. The total 
income was $360,021. Total net fire 
losses, $301,809, marine $2,047; total dis- 
bursements $507,029; admitted assets 
$1,179,816; reinsurance reserve $616,318; 
net surplus $78,184. 


Walla Walla 2 
Commissioner Schively of Washing- 
ton who was in Chicago last week 
stated that nothing definite is known 
as to the estate of the Walla Walla. 
Its main securities are still in dispute. 
The courts will have to decide whether 
the company actually possesses these 
securities. Hollon Parker, whose son 
was treasurer, claims to own them and 
declares any transfer of interest to the 
Walla Walla is a forgery. The son 
claims to have held power of attorney 
and this the father denies. If the courts 
decide the company legally owns the 
securities, Commissioner Schively says 
the creditors will receive a fair divi- 
dend. If the reverse be the outcome, 

they will get little or nothing. 








Western Reserve 
The semiannual statement of the 
Western Reserve of Cleveland shows 
assets $483,629; reserve $151,712; net 
surplus $62,551. 


State of Illinois 

The State of Illinois has put the 
Western Insurance Bureaus graded 
commission scale into effect in all its 
territory. It also is making forty-five 
days as the limit of credit for balances. 
Since reinsuring its farm business it is 
devoting all its attention to commer- 
cial classes. It has installed the month- 
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Insurance Company of North America 


of the CITY OF PHILADELPHIA, PA. 


FOUNDED IN 1792 


OLDEST OF AMERICAN COMPANIES 


WRITES Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 








Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 








OPERATES A FARM DEPARTMENT 


WHEN THE NORTH AMERICA WAS FOUNDED IN 1793 GEORGE WASHINGTON WAS PRESIDENT 


WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 


W. N. JOHNSON, General Agent B. L. WEST, Asst. Gen. Agt 





ly auditing system and has Price, Wa- 
terhouse & Co., public accountants, go 
over its books regularly once every 
thirty days. The State is charging 
every possible item up as a liability and 
its financial condition never was in so 
fine a shape. 





Pioneer of Tacoma 

The Pioneer Fire of Tacoma has called 
on its stockholders for $30,000 to make 
good its deficit. The company is behind in 
the payment of its losses, but the Wash- 
ington department believes the stockhold- 
= will pay in at once the amount called 
or. 





Changes in the Field | 





CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President CHARTERED 1881 GEO. W. BROOKS, Secretary 


Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
171 La Salle Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 





Leslie C. Stire 

Leslie C. Stire of Lincoln, Neb., who 
was formerly in the field for the St. 
Paul and later was Nebraska state 
agent of the North British, has been 
made special agent of the Northwestern 
National in Nebraska and Iowa. Some 
time ago Mr. Stire left the field to take 
up the automobile business but now re- 
turns to his old vocation. 


H. B. Tickner 

H. B. Tickner, special agent of the 
Firemans Fund in Wyoming, Montana, 
Utah, and southeast Idaho, has trans- 
ferred to Nevada and central Califor- 
nia. F, R. Lanagan, a surveyor, for- 
merly with the board at San Francisco 
and at Butte, Mont., takes Mr. Tickner’s 
old field. 








Earl F. Briggs 
Earl F. Briggs of Minneapolis, state 
agent of the Scottish Union & National 
in Minnesota, has resigned. 





James H. Curtin 
James H. Curtin of Cleveland, state 
agent of the Scottish Union & Na- 
tional, in Ohio has resigned. 





Hugh Young 


Hugh Young, who has been special 
agent for the Shawnee Fire in Ken- 
tucky, will continue for a time with the 
National of MHartford, assisting its 
state agent, John P .Hubble, in the 
work of handling the transfer of busi- 
ness from the Shawnee to the National. 
The Shawnee had an unusually good 
organization in Kentucky, James B. 
Smith, state agent, having ninety-two 
agents reporting to his office. 


E. G. Randall 
E. G. Randall, special agent in Iowa 
for the Century Fire of Des Moines, 
has resigned. 








F. O. Davidson 

F. O. Davidson of Wichita, Kan., spe- 
cial agent of the Calumet in Kansas, 
Colorado and Oklahoma, has resigned 
to give all his time to his local agency. 
In a letter to the company’s agents he 
says: “I shall be as much interested in 
the company’s business in my field as 
when actively engaged as special agent, 
and shall consider as a personal favor 
any desirable business you may give 
the Calumet.” 
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THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 
H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 
Starkweather & Shepley, Inc., Mgrs. 


WESTERN DEPARTMENT 
153 La Salle Street 
CHICAGO 


Reliable Surplus Line Insurance 


Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 
known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R.W. HOSMER & CO., “Srzter™* Chicago 
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AS VIEWED FROM CHICAGO 


NORTH BRITISH OF NEW YORE 

President E. G. Richards of the North 
British of New York in commenting on 
a recent article in this department re- 
garding the results the company has 
achieved, calls attention to certain mis- 
conceptions of the policy as appeared in 
this contribution. He states that of the 
assets possessed by the North British 
of New York at the end of 1900 all but 
$38,160 was paid in by the stockholders 
at the time of organization. In 1901 
an additional $200,000 surplus was paid 
in. Thus of the present assets, the 





capital of $200,000 and surplus of $300,- ; 


000 was paid in by stockholders. 
menting further, 
Says: 

The company is an agency company 
and derives its principal net income and 
its chief profit from its agency business 
(though its operations are somewhat re- 
stricted agencywise because of its hav- 
ing the same name as the British com- 
pany. Therefore, your statements that 
the company is almost entirely 4 reinsur- 
ance institution and its holdings are 
largely taken by the British company are 
in error, for its chief business is direct 
and a small part only of its income is re- 
insured in the parent company. 

Furthermore, the company does not re- 
ceive “the pick of the business written 
by the British company,” but only a small 
portion of its surplus reinsurance lines. 

I am somewhat skeptical that any per- 
manent success can be secured by a re- 
insurance company whose business is 
made up of acceptances “by direct offer 
from other companies,” for such a com- 
pany would be lacking in the material 
knowledge of risks as accepted which the 
original company obtained through per- 
sonal contact with agents and from the 
supervision of special agents, inspection 
bureaus, etc., information so necessary for 
successful underwriting. 

As for “treaty” reinsurances. I regard 
the system as one of the most unhealth- 
ful and undesirable features of the fire in- 
surance business in this country today, 
and hope the time will come when it will 
be abolished and the surplus business 
thus sent abroad be retained more largely 
at home and distributed among the agen- 
cies and companies which now lose it 
altogether. 


Com- 
President Richards 


* * * 
GILL NAMES ASSISTANTS 

Sergeant-at-Arm Geo. C. Gill of the 
Northwest association has appointed as 
his assistants for the annual meeting: 
E. A. Keeler of the Farmers & Mer- 
chants in Ohio; F. G. Snyder, Kentucky 
state agent of the Liverpool & London 
& Globe; J. O. Gable, Michigan special 
agent of the Aachen & Munich; Fay 
Morrissey, Illinois special of the Na- 
tional Union. 

* * 
BIG MEETINGS NEXT WEEK 

Chicago will honor the field forces 
next week. The big events will be 
ushered in Tuesday by the grand nest 
meeting of the Blue Goose at the Hotel 
La Salle. Most Loyal Grand Gander 
Pescay, Grand Wielder of the Goose 
Quill Atwater and Chairman of the En- 
tertainment Committee J. F. Stafford 
will all meet in Milwaukee, Sunday, 
and journey to Chicago Monday. 

n Tuesday evening, the Illinois 
pond will tender its banquet to the 
grand officers. This event promises 
to be one of the most pleasant func- 
tions of the week. The various grand 
officers will give talks, in addition to 
Insurance Commissioner Barry of 
Michigan. 

The Fire Underwriters’ Association 
of the Northwest opens its annual 
meeting Wednesday with a fine array 
of talent on the program. 

On Thursday evening the Minn-dako- 
wis Tribe will hold forth. During the 
week, a number of companies will give 
dinners to their field forces. It is ex- 
pected there will be a larger number 
of company officials and managers at 
the Northwest meeting than at any pre- 
vious one. 

* * * 
LOOKING UP CHICAGO CONNECTION 

Thomas J. Brooks, who was recently 
appointed managing underwriter of the 
Central Union Fire of Kansas City, now 
being organized, is in Chicago this 
week, arranging for a Chicago connec- 
tion. General agents at different points 
will be appointed with the understand- 
ing in most instances that they will pur- 














f- Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times 
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THE WORLD'S GREATEST FIRE COMPANY 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company is highly commended. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 


LAWBROS.,Mgrs. 
Western Department 
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chase a certain amount of stock. Mr. 
Brooks states the company will prob- 
ably start with $250,000 capital and like 
surplus. 

‘2 @ 
GOVERNING COMMITTEE RULINGS 

The governing committee of the 
Union has rendered two decisions in 
connection with term insurance on tele- 
phone rents and tornado policies cov- 
ering consequential damage. Treating 
of telephone rents, the committee states 
that, after consideration, it rules that 
the rents of a telephone exchange are 
eligible to term insurance and may be 
written under the same term rule that 
applies to the building containing the 
exchange. 

As to tornado policies covering con- 
sequential damage, the committee rules 
that under union rules, consequential 
damages cannot be included in tornado 
policies, but that specific policies cov- 
ering only against consequential dam- 
ages should be issued in all cases. 

= * * 
EXCITEMENT IN HINSDALE COLONY 

The burning of the home of William 
E. Muse at Hinsdale near Chicago, the 
suburban town that has so many of the 
managerial clan in its midst, has caused 
much comment. The daily papers are 
trying to make it a case of arson. Mr. 
Muse is credit man for J. V. Farwell & 
Co. of Chicago and bears a very high 
reputation. His residence was a large 
one and had been unoccupied for over 
a year, Mr. Muse being in California 
where his wife is ill. He returned, put 
on some more insurance, and claimed 
the house was ransacked by burglars 
and burned. His explanation is most 
elaborate and the daily papers have 
punched it full of holes. The case is a 
mysterious one and has excited atten- 
tion because of the business standing of 
Mr. Muse. 

The Atlas of England canceled its re- 
insurance policy because of the dis- 
mantled condition of the property and 
its lack of a caretaker. It was written 
by the companies largely on account of 
the good name and position of the 
owner. The Hinsdale contingent that 
had the risk are being joked quite a bit 
about it. 

* * * 
SOME LOCAL EVENTS 


Frederick England, general manager of 
the National Provincial of London, was 
in Chicago this week and arranged with 
Shipman & Wayne to write surplus lines 
for the company, in the entire United 
States and Mexico. It will later enter 
this counry as a regularly admitted com- 


pany. 

On Oct. 1 Klee, Rogers & Co. will give 
A. T. Graham their automobile agencies 
of the Providence Washington and Lon- 
don Lloyds. Mr. Graham will continue to 
have his office with Klee, Rogers & Co. and 
will also write tourists’ floaters and trans- 
. portation insurance for London Lloyds 
and will represent the American Live 
’ Stock for horse insurance. 

Manager P. D. McGregor of the Queen, 
who spent the summer abroad, has re- 
turned to his office. The Queen will have 
its annual field dinner next Wednesday 
evening. Vice-President Burchell is ex- 
pected to be present. 





David Rumsey has been elected second 
vice-president and counsel of the Conti- 
nental, the same position he occupies for 
the Fidelity-Phenix. Mr. Rumsey will give 
his whole time to the affairs of the com- 
panies named, retiring from the firm of 
Rumsey, Shephard and Ingalls. 








WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western 


Department 
The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


GOOD ACENTS WANTED 
CHAS. E. MANN, EXECWTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


AGE rivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 
Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
policyholders’ surplus. f 
Ket losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


Capital Paid in, $200,000 Surplus Paid in, $200,000 


JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas. 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


FIREMEN'S essa" = NEWARK, N.J 


Capital, $1,000,000.00 Net Surplus, $2,739,781.73 
Surplus to Policyholders, : : $3,739,781.73 


Western Department, : : 205 La Salle Street, Chicago 
NEAL BASSETT, Manager 
Ar Colora : 
‘kansas, do, Ilinois, one, lone, Keneas, Kentucky, Michi 


Tennessee, 


0 
Wisconsin, \Woemieg, Poovtane of Mautabe, Canada 
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OHIO AND WEST VIRGINIA 


PROTECTION FOR CAR YARDS 








Henry N. Staats Devises New System 
—Satisfactory Test Made at 
Cleveland Last Week 





A novel system of fire protection for 
street or interurban railway car yards, 
originated by Henry N. Staats, man- 
ager of the American Railway Insur- 
ance Company, was tested at the 
Woodhill Road yards of the Cleveland 
Railway Company last Saturday, before 
the insurance committee of the Amer- 
ican Street & Interurban Railway As- 
sociation. In this case the system was 
planned for the protection of a yard 
containing fourteen storage tracks, 
eight on one side and six on the other 
side of a line down the center of the 
space. 

It consists of a series of standpipes, 
about the size of ordinary metal tele- 
phone poles, arranged 115 feet apart 
along the center line, each surmounted 
by a Hart monitor nozzle with 1%- inch 
tip. This nozzle is so arranged that 
the water flows into two_ branches 
opening on opposite sides of the pipe 
and thus prevents the back kick, usual 
with mounted nozzles. It has both a 
horizontal and perpendicular motion, 
so that it may be trained in any direc- 
tion or upon any object with ease. A 
platform and hand railing are provided 
for the operator and this position is 
reached by means of a metal ladder. 

The pipes are set in concrete to a 
depth of four feet and make a gradual 
curve to the water main laid from the 
city main in the street. The curve aids 
in making the flow from the main easy 
and regular. An indicator post, with 

valves, reaches the pipe at the junction 
with the main and a drain pipe is at- 
tached near the same point, to carry 
the water from the standpipe and pre- 
vent freezing in cold weather. The 
standpipes are twenty feet high above 
the ground level. 

In this yard six standpipes are re- 
quired to cover the space properly, but 
Mr. Staats believes that it would be 
better to space them about 100 feet 
apart in order to secure the best re- 
sults and perhaps stagger them rather 
than place them in a straight line, al- 
though these points have not been de- 
cided upon. It may also be decided to 
have nozzles of different sizes in order 
to accommodate the work to the at- 
mospheric conditions. 

In this case a city steamer was used 
to increase the pressure in the city 
mains, but the outfit will be equipped 
with an electrically operated pump of a 
capacity of 750 gallons per minute and 
will always be prepared for operation. 
It is believed that three streams may 
always be directed upon a car in any 
part of the yard and certainly two, so 
that the protection afforded will be of 
the best. A pressure of 150 pounds was 
put on the pipes in the test and they 
took it without moving the standpipes 
in the least. 

The main idea is to have a system 
that will furnish a water curtain around 
a car in order to prevent the spread 
of fire, as well as to extinguish the 
blaze. The tests showed that any part 
of the yard may be reached from the 
standpipes as they are, notwithstanding 
the fact that the wind was blowing 
from one side at a pretty good rate 
part of the time. There was some ob- 
struction to the stream, but not suffi- 
cient to interfere with its efficiency at 





the longest distance. The commit- 
tee was well pleased with the tests and 
believes that the system is an excellent 
one. | 





Omitted 80 Percent Clause 

The fire insurance agents of Ashta- 
bula who had policies on the municipal 
lighting plant, owned by the city and 
now under the supervision of Public 
* Works Director Brotherton, have been 
having some trouble renewing their pol- | 
icies. The insurance has been written | 
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has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 
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G. W. POHLMAN, Jr., President 


E. A. WINTER, Secretary 





in the past with an 80 percent clause, 
but it is said one agent renewed last 
year at the same rate without the pol- 
icies having this clause, and Mr. Broth- 


erton told the other men as they went | 


for the renewal that if they could write 
policies without the clause at the same 
rate they previously had carried them 
with the 80 percent clause they could 
renew, otherwise the city would carry 
its own risk. A number of the largest 
agencies did not renew. 





Memorial to Major Foley 

A special meeting of the Cincinnati 
Underwriters’ Club was held Tuesday 
for the purpose of taking appropriate 
action on the death of Major James L. 
Foley, late manager of Law’s Insurance 
Agency. 

A committee composed of J. M. De- 
Camp, Wm. Klappert, E. C. Gibbs, E. 
C. Finke, and C. C. Rothier were ap- 
pointed to draft a suitable memorial 
which was read and adopted. 





Ohio Agency Appointments 
Orient—B. F. Stackhouse, Salem. 
Westchester—J. M. Hull, Delta; 


Buckio, Woodsfield; W. E. Aglier & Sons, 
Garretsville. 


Hawkeye—Cherrington & Gardner, Gal- 


lipolis; G. W. Watkins, Toledo. 

American, N. J.—W. H. Allen, Hamil- 
ton; Cherrington & Gardner, Gallipolis; 
Rower & Stevenson, Leipsic. 


Buf. Coml.—Frank Mastnana, Youngs- | 


town. 

California—F. A. Brown, Toledo. 

Calumet—H. G. Nobbs, Fostoria. 

Cent. Natl.—S. W. Wilson, Ironton. 

Citizens, W. Va.—Heister, Huntington 
& Co., Cincinnati. 

County of Phila—McComb & 
stein, Lima. 

Dixie—G. R. Allen, Elyria. 

Ga. Home—Horn & Davis, Plain City; 
J. P. Rigney, Chillicothe; Gilcrest & Mc- 
Ilroy, Marysville; W. C. Myers, Coshoc- 
ton; D. T. Palmer and Frances A. Hartz, 
Cleveland; W. M. Hannan, Cambridge; R. 
F. Rempel, Logan. 

Germania—Rockwell & Sponsler, North 
Baltimore. 

Granite State—G. L. Jenkins, Ottawa; 
Castor & Brunner, Mansfield. 


Hauen- 


Hartford—The Clapp-Lewis Agency 
Company, Warren. 
Home, N. Y.—B. C. Kingdom, Orwell; 


N. G. Oglesby, Middletown; E. B. Row- 
lings, Mechanicsburg; Hazel V. Johnson, 
Coshocton; G. C. McKinley, Cleveland; N. 
B. Swartz, Baltimore; A. W. Shillito, Cin- 
cinnati; F. S. King, Steubenville; F. J. 
Offenbacher, Zanesville; Ray Dillon, . os- 
toria; W. A. Colter, Willshire. 

Humboldt—H. H. ee East Liver- 
pool; R. H. Barnes, Piqua 

Ind. Millers Mut.—R. C. Kah, Sidney. 

Mich. F. & M.—J. M. Seymour, Ashtab- 
ula; Citizens Insurance Agency, Conneaut; 
D. F. Brubaker, Achland. 

National, Pa.——Whitman & Jones, Co- 
lumbus; Puckett & Saylor, Lynchburg. 

North River—Cherrington & Gardner, 
Galliopolis. 

* W. Natl—B. J. Carruthers, Cincin- 
nati. 

Norw. Union—G. F. McCorry, George- 
town; H. A. Matzer, Wilmington; D. O. 
Van Kirk, Mineral City; J. W. Shawan, 
Lebanon. 

Phoenix, Ct.—Johnson & Gregg, West 
Jefferson; P. A. Freeze, Greensspring; A. 
Hirschler, Cincinnati. 

Pittsburgh—R. H. Barnes, Piqua. 

Prov., Wash.—F. W. Crankshaw, Brew- 
ster. 
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OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 


Reser ,e for Reinsurance - $1,544,603.84 
Reserve forLosses - - - 42,600.00 
Reserve for Contingencies - 125,000.00 
Reserve for all other Liabilities - 25,490.89 
Net Cash Surplus - 666,233.87 

Total Assets, - -  $2,403,828.60 


Losses Paid More Than $15,000,000.00 


TATEMENT JANUARY 1, 1910 


AS. C. SON, President 
Wee Saiines, Secretary 
Organized in 1848 











Phoenix, Eng.—W. A. Hart, Oberlin. 

Royal—F auver & Orebaugh, London; W. 
H. Haner, Plain City. 

Standard, Ct.—D. H. Brubaker, Ashland; 
James Reed, Ashtabula; Frances H. Hartz, 
Cleveland. 

Sun, Eng.—A. R. Davis, Cleveland. 


Ww ‘ashington—Edgar Snyder, 
ton C. H.; Pettit & Cloppert, Dayton. 





OHIO NOTES 


Carr & Barnes have succeeded Carr & 
Dillon at Piqua, Ohio. 

J. H. Brock & Co., a well known Colum- 
bus fire insurance firm, are preparing to 
enter extensively in the real estate busi- 
ness. 

Guy Custer has succeeded to the agency 
formerly conducted by T. J. Edwards at 
Lima, Ohio. 


The agents at Bellefontaine, Ohio, are 





a La.—Frances A. Hartz, Cleve- last issue as agents of the Shawnee at 


la 
ted United States—H. A. Stafford, West To- ; 
Washing- | 





| bothered by the persistent rate-cutting of 


a couple of agencies. 
The agents at Kenton, Ohio, are all dis- 


| gusted at the rate situation, but they do 


not trust one another enough to come to an 


i agreement. 


Stephen Wolf & Son were given in the 


Fremont, Ohio. This firm has not rep- 
resented the company for some time. 
W. A. Lucas was the Fremont agent. 
The moving of the old Sweet livery 
barn from Center street, Ashtabula, Ohio, 
it was thought would lower the rate of 


insurance. On the frame row the rate was 


lowered, but on the brick Main street 
buildings the rate went up. The agents 
are puzzled. 





The Union Insurance Company of 
Clarksburg, W. Va., has been incorporated 
to do a general agency business. The 
capital is $5,000 and the incorporators 
are W. D. Freeman, W. H. Freeman, W. 


B. Osborn, W. H. Cole and Emily Freeman, 
all of Clarksburg 
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MICHIGAN AND INDIANA 


HOW ’TIS DONE IN TORONTO 


Local Agents Also Have 
Their Troubles—Some Comments 
by “Old Detroiter” 


Detroit, Mich., Sept. 26—(Special 
Correspondence)—We took a vacation 
for two weeks and made our headquar- 
ters at Toronto. Of course we made it 
a point to get next to some good fire 
insurance agency. We wanted to know 
how they did business and made rates 
and to get an idea how much better off 
they were than ourselves. We found 
they had their troubles and we have 
come to the conclusion that any one 
who makes insurance his life work has 
got to do more or less penance. Of 
course every agency has its own sys- 
tem. In the private office of a large 
agency we saw a blackboard on which 
were a lot of figures and we wondered 
what it meant. “That’s the way we 
keep track of our exchange business. 
We can tell any month what percent of 
business we are getting from the agents 
we exchange with.” 

“What do you do when a fellow 
doesn’t come up to you?” 

“Well, we first shut him off until he 
makes good.” 

We asked how often they settled bal- 
ances and were told that sometimes 
they got all settled up in two months, 
and other times it took four months. 
We said if we did business that way 
we would have to call on our companies 
for help. Our rule is cash balances on 
the tenth of the month and no delay. 
A fellow who doesn’t check up on the 
tenth goes on the blacklist. This 
sounded good to them and they thought 
this reform would enter into their busi- 
ness. 

I noticed their exemption clause on 
policies that carried the 80 percent co- 
insurance clause has a waiver which 
reads about as follows: The waiver is 
$2,000 but in no case to exceed 2% per- 
cent of the amount of insurance. They 
have what they call a red line attach- 
ment to policies, that is, certain clauses 
printed in the policies in red. I was 
talking to a large insured about these 
clauses and he said his policies had a 
rider attached reading as follows: “We 
insure under the statutory clause of the 
Government irrespective of any red line 
clauses which may be inserted.” We 
presume on the whole the fellows in 
Detroit are no worse off than the fel- 
lows in other parts of the country. 














Example of Detroit Rates—Some 
time ago we cut out making compari- 
sons as to rates made and rates used. 
It was hard to do, but in the common 
interest we quit. Last week, however, 
we heard of a case that got us thinking 
along the old lines and we have simply 
got to say something. A few weeks 
ago a cheap building was put up on 
Woodward avenue. It was built as 
cheap as the law would permit. In 





fact it could be called only a tem- 
porary proposition. It took a rate of 
$1 yearly. Of course, the owner was 
approached by a few of the seven hun- 
dred agents in Detroit. He wanted to 
give it to a friend in the business as 
every builder in Detroit has a friend in 
the insurance business, but he had to 
listen to the music of the rest of the 
orchestra. In the end the tune suited 
him and he announced he had placed 
the whole business in a good company 
for 85 cents for three years, and the 
good company kept the business. 





Preparing for Legislation—S. R. 
Birchard, the new president of the 
Michigan Association of Local Fire In- 
surance Agents, was in Detroit last 
week consulting with Secretary Eld- 
ridge, with a view of beginning an ac- 
tive campaign in the interests of the 
association. Mr. Birchard is known 
as a hustler and is enthusiastic in his 
work. The coming year will be an im- 
portant one. The state legislature will 
be in session and the agents are very 
much interested in the passing of some 
new acts. The fire marshal bill will be 
introduced. The antirebate bill and an 
agents’ license bill will also receive’at- 
tention. At the last meeting of the 
legislature, several new bills were in- 
troduced, among them the three named. 
Had the agents belonging to the asso- 
ciation given the bills proper support, 
at least two would have been passed. 
This year there is going to be more 
work done along these lines. Mr. Os- 
burn, the candidate for governor on the 
Republican ticket, has publicly stated 
he was in favor of a fire marshal law 
and has assured the agents that he is 
favorably inclined toward some other 
insurance measures that will be intro- 
duced. 





New Automobile Rates—The new 
automobile rates have been received by 
the agents who have made this class of 
business a specialty. They are burn- 
ing oil trying to get the proposition 
safely lodged, so they can talk intelli- 
gently. Of course the new schedule 
is sort o’ mixed, but I guess when it is 
worked out it’s all right. One thing 
has been demonstrated, that writing 
floaters on automobiles and making 
money out of the business for the com- 
panies on old rates is not possible. Au- 
tos, like everything else, will get down 
to a business basis so far as prices and 
profits are concerned. 





Shawnee’s Reinsurance—The reinsur- 
ance of the Shawnee Fire does not af- 
fect its representatives in the least. It 
is astonishing how quickly zood com- 
panies rush to the rescue of their weak 
brothers. I suppose there are two 
sides to this reinsuring business. Of 
course, a company that has had the ex- 
perience the Shawnee has had must 
have some good business on its books 
and it is worth buying. But the argu- 
ment the representative of a weak com- 
pany can use is that it does not make 
any difference whether the company is 
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strong or weak, for if she trembles the 
big fellows are more than anxious to 
come to the rescue. Hence, the cheap 
indemnity is as good as the best. I am 
inclined to think if a few of these weak- 
lings would fail, the other companies 
would reap greater profits from the 
fear of the insured losing than they 
would by bolstering the weakling. 





Causes of Fires—In making up proofs 
of losses we have had numerous and 
varied reasons for fire. Last week we 
had an entirely new experience. In 
a house adjoining the one we insured, 
a woman was doing some washing. 
Some times in washing a little kerosene 
is put in the boiler. This poor woman 
got hold of the wrong can and put gaso- 
line in the place of kerosene resulting 
in her clothes catching fire. She ran 
into the next house and they tried to 
smother the fire with rugs, etc. Our 
loss amounted to about $40. The woman 
lost her life. 

Another case, where lightning struck 
a four-story building, following down 
from the roof and doing quite a dam- 
age to the paneled work in the front 
office on the first floor. When you take 
the causes of fires, which in some cases 
are not carelessness, it is no wonder it 
is hard to make equitable rates. 

Oxup Detroiter. 





Shawnee’s Agents In Indiana 
The following agents were licensed 
for the Shawnee of Topeka in Indiana 
tor 1910: 
John Hartman, Alexandria; Hershber- 
ger & Son, Anderson; A. A. Miller, 
Angola; W. F. Mullenix, Attica; C. M. Rai- 


nier, Auburn; Roscoe White, Bedford; 
Dunn & Fee, Bloomington; Ridens & 
Jones, Boonville; Lloyd Christley, Bos- 


well; Castell & Castell, Brazil; J. F. West, 
Brookville; Johnson & Guinn, Clinton; O. 
Pp. Turner and J. G. Lay, Columbus; L. L. 
Broaddus, Connersville; S. A. Miller, ag 
don; C. W. Hymer, Crawfordsville; J - 2 
Trotter, Danville; J. D. Stults, Decatur; 
William Collins, Delphi; J. T. Rook, Dun- 
kirk; W. F 

Allison, Edinburg; 
Elkhart; H. N. Grant, Ellettsville; Sheri- 
dan Clyde, Elwood; G. L. Curnick, Evans- 
ville; W. R. Bailey, Fairmount; a E. Gra- 
ham, Ft. Wayne; M. F. Ychacoll, Frank- 
fort; Wilson & Henderson, Franklin; M. 
L. Green, Garrett; H. A. Stauffer, Goshen; 
D. C. Hughes, Greencastle; R. P. Hamil- 
ton, Greensburg; Daulton Wilson, Green- 
wood; L. M. Pierce, Hagerstown; Ham- 
mond Savings & Trust Company, Ham- 
mond; Fleming & Day, Hartford City; 
A. A. Candall, Huntington; T. K. Dough- 
erty, Jasper; G. W. Hanmore, Jonesboro; 
W. P. Myers, Kendallville; P. N. Vanden- 
bark, Knightstown; C. S. Lundin, Knox; 
J. E. Vaile, Kokomo; S. W. Timmons & 
Son, Lafayette; D. H. McGill, LaPorte; G. 
N. Fagaly, Lawrenceburg; W. H. H. Mar- 
tin, Lebanon; Theodore Allen, Linton; A. 
L. Jones, Logansport; G. W. Gates, Loo- 
xootee; Ammon & Tolley, Marion; Brown 
«& Son, Martinsville; B. F. Veal, Michigan 
City; J. W. Tudor, Monrovia; Wesley Tay- 
lor, Monticello; People’s Bank & Trust 
Company, Mt. Vernon; B. F. Bradbury, 
Muncie; Emerson & Moffitt, Muncie; 
W. Doughty, New Castle; M. A. Moreland, 
New Castle; W. W. Barnhart, North Man- 
‘chester; G. F. Merley and G. W. Wagner, 
Peru; J. R. Jones, Plymouth; A. 
Brosher, Portland; KE. A. Stewart, Prince- 
ton; J. E. Peltz, Richmond; Frank Kin- 
caid, Rockport; James Krutzer, Rushville; 
J. M. Carter, Salem; Leonard Reunewauz, 
San Pierre; George Shaefer, Seymour; J. 
I’. Stapleton, Shoals; Alexis Coquillard, F. 
M. Caldwell and T. M. Talcott, South 
Bend; H. M. Spang, Terre Haute; Wm. 
Ressler, Tipton; H. S. Bigler and Otto Ax- 
line, Wabash; J. E. Eschbach, Warsaw; 
A: 2 Greenwood, Washington; Dp < 
Boggs, Williamsport; Ab. Freeman, Win- 
namac; E. E. Chenoweth, Winchester; 
James "Light, Worthington; Mutual Trust 
& Deposit Company and H. W. Selilbrede, 
New Albany; E. E. Tolley, Marvin; A. J. 
Keever, Jonesboro; M. L, Combs, Bloom- 
field; Guinn & Satterlee, Clinton; H. J. 
Walsman, Batesville; Grayson & Unver- 
ferth, Vincennes; Hawkins, Haddon & 
Bailey, Sullivan; John Dausman, Evans- 
ville; J. T. Bronaugh, New Ross; J. E. 
Foust, Valparaiso; D. L. Good, Montpe- 
lier; R. W. Gaylor and G. M. Raab, Misha- 
waka; Jacob Buennagel, C. B. Rogers, 
Home Protection Service and J. D. Me- 
Donald, Indianapolis. 





Frink to Do Adjusting 

Allen C. Frink, who has been special 
agent of the Shawnee in Michigan and 
Ohio, has announced that he will open 
an office at Kalamazoo, Mich., as an 
independent adjuster. Several compa- 
nies already have promised him their 
Michigan work. While in Chicago this 





week he was offered a desirable special 
agency, but as the acceptance of the 
offer would have required his removal 
from Michigan, he declined it. 


Want Barry to Stay 

Michigan local agents are all in favor 
of Insurance Commissioner Barry re- 
maining in office, regardless of which 
ticket is elected. If necessary they are 
ready to get out a petition for him and 
say that it will be a misfortune if he 
has to leave his position. 








Much Business Going to Outsiders 
Grand Rapids, Mich., agents are com- 
plaining of the loss of big risks to mu- 
tuals. One of the leading agencies has 
just lost a $600 premium on a lumber 
plant that has been carried in this office 
for twenty years. Class stock com- 
panies are coming in for a share of the 
business lost to agents. There is much 
building going on in the city, many 
dwellings being erected. These are the 
plums that the smaller agents capture. 


Lansing Club Held Meeting 

The Lansing Insurance Club held a 
meeting at the Y C. A. building in 
that city Sept. 23, President O. A. 
Jenison presiding. The speakers in- 
cluded Ecomaiindloner Barry, Deputy 
Commissioner Rowland, R. W. Cooper, 
B. L. Hewitt and George A. Minsky. 
Conservation of finished products, or 
the timber, iron, etc., the component 
parts of buildings, was one of the prin- 
cipal topics under discussion. 


Indiana Pond Meets 


W. R. Weizsacker, special agent of 
the Hanover, George E. Nichols, of the 
Terre Haute inspection bureau, and E. 
McEvilly, Indiana special agent of the 
American of Newark, were given their 
first swim at the September meeting of 
the Indiana pond of the Blue Goose 
last week. Frank Fassold and G. A. 
Morin were elected delegates to the 
meeting of the grand nest, with Hudson 
Jones and Frank A. Gantert as alter- 
nates. 











Indiana Agency Appointments 
State of Pa.—A. McM. Creed & Co., 


South Bend. 
Jefferson—J. D. Higbee, Elwood. 
London—The John J. Hartley Agency, 
Muncie. 
Lon. Val- 


& Lan.—J. A. McConahy, 
paraiso. 





MICHIGAN NOTES 


Five large concerns in Detroit have just 
— contracts to put in sprinkler con- 
tracts. 


Seventeen fire companies operating in 
Michigan have retired from the state 
either by reinsurance or otherwise dur- 
ing the last two years. 


The Michigan Inspection Bureau has 
issued new book of estimates for Lyons. 
Maps have been printed for the follow- 
ing towns: Fenwick, Mears and New 
ora. 





INDIANA NOTES 

The General Fire of Paris, France, has 
been licensed by the Indiana department. 

Forrest Brauen, special agent in Indiana 
for the Travelers, has resigned to engage 
= the local agency business at Indianap- 
olis. 

The second agency of the Philadelphia 
Underwriters in Indianapolis has been 
transferred from the Builders Realty 
Company to the Fidelity Trust Company. 

The General Fire of Paris, France, of 
which Fred. S. James & Co., are United 
States managers, has been admitted to 
Indiana and appointed Fieber & Reilly its 
agents at Indianapolis. 


H. A. Johnson & Son, local agents at 
Indianapolis, have dissolved partnership. 
The father goes with the Fieber & Reilly 
agency and the son enters another busi- 
ness. 

The Udell Works, southwest corner of 
Barnes avenue and Udell street, Indianap- 
olis, has been provided with a complete 
Niagara-Hibbard sprinkler system; it is 
a furniture factory, carrying $185,000 
insurance, $165,000 of which is in Mu- 
tual companies. 


The Farmers Banking Company, Rush- 
ville, has been reorganized into the 
Farmers Trust Company. A. . Irvin, 
local insurance agent, is one of the di- 
rectors. The others are D. H. Dean, R. 
Cc. Hargrove, W. E. Wallace, Lee Pyle 
and T. A. Craig. The capital stock, $25,- 
000, will be largely increased by getting 
local people interested in the company. 
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Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 
This old substantial Compa: 


Incorporated 1852 
any has decided t to do a General Business, and will be 


Surplus, $219,298 


thoroughly planted in Wisconsin and Michigan. 





Empire City Insurance 


Capital, $200,000 


e Company of New York 


Incorporated | 1850 


Surplus, $203,623 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU and 


the EMPIRE CITY belong to 

Forster of New York 

= $ 
applications for agencies to 


the famous fleet of companies eomtrolied by Crum & 
have no liability in Wisconsin or Michigan, and as they 
al class of besinens they will be very valuable to agents. 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 





Established 1906 


TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 


— SHOP INDEMNITY 





Home 
The 4 indemnity es 


flice: 
820 ont Bank Building 
206 La Lalle Street 





ONONGAHELA Insurance Co. 


No PITTSBURGH, PA. 


has entered Indiana and desires agents in all towns and cities. 


Geo. M. Cobb & 


Incorporated 1854 


Address 
INDIANAPOLIS, INDIANA 
—_—__—General Agents—__ 


Co. 





THE OHIO INSURANCE COMPANY 


OF NEW ALBANY, INDIANA 
Chartered 1849 


Capital Stock, $200,000.00 


Surplus to Policyholders, $91,128,67 


AGENTS’ EXCESS LINES CONSIDERED 


INDIANA FIRE INSURANCE AGENCY, Ceneral Agents, 


NEW ALBANY, INDIANA 





UP-TO-DATE NOVELTIES ise 


Clocks, Celluloid Cards, 


poe e value of ee, useful and durable novelties as advertis- 


Cidarly demonstrated, SUSSCStONS ald Business Getters for you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialt 
Mirrors, Diaries, Memo Books, Ideatification-Card Cases, Emblematic 


Desk 
, etc. 


Write for the latest novelty, or tell us what you want, and we will make it. 


{nC meres JM. GOODELL, Jt, lk6. nce: 


Chicago, Hlinois 
Austin 119 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $300,000.00 
Reinsurance Reserve ~ 900,853.62 


Reserve for all other Liabilities 181,348.23 
Net Surplus ~ - 215,542.39 
Total Assets - - 1,597,744.24 


—_——_————_—— 
STATE AGENTS: 
JAMES M. MORAN, Women’ 
MES M. MORAN. Women's Temple, Chicago, for 


atk, SE naam. Ort Ot, 
AD. NELSON, Heist Bidg., ” 
o b Bigs Kansas City, Mo., for 


A. E. CLARE, Des Moines, Ia., for Iowa and Nebraska. 
E. G, FORD, Seattle, Wash., for Washington and Ore 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 





171 La Salle Street, Chicago, III. 
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IN ILLINOIS AND WISCONSIN 


ELECTION IN ILLINOIS POND 


Carroll L. DeWitt Chosen Most Loyal 
Gander—Other Officers Men 
Who Have Been Active 











At the annual meeting of the Illinois 
Pond of the Blue Goose held Monday 
evening the following officers were 
elected, to take office Oct. 20: 


Most Loyal Gander—Carroll L. DeWitt, 
Newark Fire 
= 


Supervisor of the Flock—Everett 
Tanner, Security, Ct. 

Custodian of the Goslings—Fred J. 
Sauter, Royal Exchange. 

Wielder of the Goose Quill—Wm. 8S. 


Crawford, The Western Underwriter. 


Keeper of the Golden Goose Egg—J. L. 


Whitlock, Glens Falls. 

Guardian of the Pond—L. S. Mac- 
Enaney, Philadelphia Underwriters. 

Keeper of the Granary and Tool House 
—J. C. Bagby, British America. 

Guards—To be selected oy the most 
loyal gander. 

Carroll L. DeWitt and Wm. S. Craw- 
ford were elected delegates to the grand 
nest, and Everett. T. Tanner and Fred 
J. Sauter, alternates. 

During the past year the pond has 
received by initiation, flight and rein- 
statement twenty-four members and 
has lost from various causes fifteen, 
leaving a membership of 187. New 
members were elected as follows: E. K. 
Crawford, acting western manager Se- 
curity of New Haven; Rollin I. Read, 
inspector Western Actuarial Bureau; C. 
R. Street, assistant general agent Fidel- 
ity- -Phenix; J. Lawrence Hewitt, special 
agent LL & L.& G. Mr. Crawford and 
Harry J. Lambin, special agent of the 
Buffalo German, who had been elected 
previously, received the obligations of 
the order. 

One of the most pleasing features of 
the meeting was the announcement that 
John F. Stafford of the Minnesota pond 
had presented the Illinois pond with a 
very handsome blue goose, a fine speci- 
men of the taxidermist’s art. 

Carroll L. DeWitt, chairman of the 
banquet committee, reported on the ar- 
rangements for a big banquet to the 
grand officers at the Hotel LaSalle next 
Tuesday night. All members were 
urged to send for their tickets at once, 
as the committee must shortly notify 
the hotel management of the number 
of zuests to be provided for. 





Illinois Agents of Shawnee 


Agents were licensed in Illinois in 
1910 for the Shawnee Fire as follows: 
Shawnee Fire, Kan.—Julia Buckmaster 
and L. D. Yager, Alton; J. K. McDole and 
I. F. Wilcox, Aurora; F. W. Puderer; Belle- 
ville; J. M. Huff, Belvidere; A. P. Landess, 
Bushnell; J. T. Brown, Cairo; C. H. Divil- 
biss, Canton; O. P. London, Carbondale; 
G. C. Livesay, Centralia; W. A. Willson, 
Charleston; L. E. Yager & Co., Chicago; 
A. EB Stone, Clinton; Adam Schroeppel, 
Colttnavitte; Cc. V. McClenathan, Danville; 
Crabb, Decatur; Edward Johnson, 
Dekeids W. 'R. McGinnis, Dixon; Beck- 
with Bros., E. St. Louis; Creighton & 
Thomas, Fairfield; R. C. Eiser, Freeport; 
a. B Bennett, Galena; H. A. Craig, Gales- 
burg; J. R. Dillon, Georgetown; R. 
Kerr & Son, Golconda; Cc. B. Beshers, 
Grand Chain; §. B. Rariden, Greenup; z. 
E. York, Harrisburg; F. A. High, Havana; 
L. B. Russell, Hoopeston; D. P. Nevins, 
Jacksonville; ‘Anton Schager, Joliet; Hen- 
derson Bros., Keithsburg; Smith & Kelso, 
Marseilles; Jacob Stump, Jr., “*. Cc. 
G. McCoy, McLeansboro; R. G. McKee, 
Metropolis; B. R. Towndraw, Moline: Judd 
Hartzell, Monmouth; G. B. Stein, Mt. Car- 
mel; G. W. Thelkeld, Mt. Vernon; W. 2. 





WANT MANAGER 


Old established Insurance and Farm Loan 
Agency desires to immediately employ an 
experienced fire insurance man, willing to 
invest and take management of the entire 
insurance department, including district 
agency for farm department of large com- 
pany, on salary and commission basis. 
Must be a producer. Just incorporating. 
Good opening for right man. 


Address 6-H, care 
THE WESTERN UNDERWRITER 


September 29, 1910. 





THE WESTERN 
Wilson, Murphysboro; J. W. Matheny, 
Newton; G. M. Trimble, Ottawa; J. A. 
Swisher ee Co., Paris; Callender & Co., 
Peoria; B. E. Chatten, Quincy; C. 8S. Mc- 
Daniel, Rock Island; J. L. B. Ellis, Shelby- 
ville; Chas. H. Bell and C. V. Hickox, 


Springfield; O. B 


4 Pa Streator; L. M 
Gross, Sycamore; 


W. Grissom, "Toledo; 
W. H. Fry, Toseola: Max App, Urbana; 
Cc. W. Ross, Walnut; Bert Tompkins, 
Waukegan; Chapin & Bell, Whitehall; G. 
M. Perersen, Yorkville; D. G. Bellows, 
Zion City; L. A. wee Rockford; E. 
Hoefer, Freeport; Qualkinbush, Har. 
risburg; = dy, Bloomington; 
Harry Guest, Reddick; Cotter & Hagler, 
Murphysboro; C. L. Staley, Chester; F. B. 
Gamble, Kewanee; J. E. Lemmons, a 
renceville; H. J. Mangers, Sterling; A. G. 
Huling, LaSalle; Crabb & McNabb, Deca- 
tur; W. E. Hiatt, Beardstown; Joel Onion, 
Astoria; C. M. Dazey, Milford; W. T. Ven 
amon, Milan; Herman Struck, Pekin; wil 
Booz, Carthage; A. H. Hilliker, Morris; 

R. Gardner, Benton; J. J. Vaili, Elgin; x 
L. Elting, Cacomb; D. E. Styles, Momence; 
F. J. Felton, Rochelle; W. H. Barker, 
Lawrenceville. 





Try to Force Warlow 


The Assureds National Mutual of De- 
catur, Ill., through Manager P. B. Sul- 
livan, is endeavoring to make trouble 
for Agent J. B. Warlow of Blooming- 
ton, Ill., because he will not turn over 
his expirations to the company. Man- 
ager Sullivan declares that Mr. Warlow 
made a verbal contract to sell his ex- 
pirations to the Assureds National. Mr. 
Warlow contends that no binding con- 
tract was made. Manager Sullivan has 
placed the matter in the hands of at- 
torneys at Decatur, who threaten to 
take the case into court. In the mean- 
time Agent Warlow refuses to be 
moved. 

The Assureds National has been ac- 
tive of late in endeavoring to purchase 
agencies or expirations throughout the 
state, the supposition being that all 
business would be canceled and rewrit- 
ten in the Assureds National Mutual. 





Wisconsin Agents of Shawnee 


Agents licensed in Wisconsin in 1910 
for the Shawnee Fire of Topeka were 
as follows: 


J. S. Ellis, Ashland; Daniel 
Baraboo; A. W. Blanchard, Beloit; R. G. 
Gibson, Clintonville; W. c. Hellig, Cum- 
berland; J. A. Smith, Eau Claire; W. E. 
Warren, Ellsworth; E. E. Stone, Fond du 
Lac; G. . Woos, Grand Rapids; E. B. 
Warren, Green Bay; G. Randall, Hudson; 

F. Daniel, Iron Ridge; Carter & Morse, 
, Bae J. M. Kehlor and W. M. Burke, 
Kenosha; William Sweet, Kilbourne; P. 
W. Mahoney, La Crosse; A. H. Shubert, 
LaCrosse; J. A. Michaelson and = * 
Hughes, Ladysmith; W. J. McKay, Madi- 
son; O. A. Alter, Manitowoc; John Set- 
right, Marinette; H. J. Bow ell, Merrill; 
James Phillips, Neilisville; Albert Helge- 
sen, New Glarus; H. . Beckman, New 
Lisbon; N. R. Demin, New London; F. B. 
Finnegan, New Richmond; Brazeau & 

Oconto; J. T. a ae Oconto 
O. A. Bloom, Osceola; B. J. Daly, 
Oshkosh; Howard Plympton and Fred 
Wilde, Milwaukee; O. W. Sherman, Reeds- 
burg; W. C. Orr, Rhinelander; Felix Ben- 
feyk, Sheboygan; E. . Sellers, Stevens 
Point; F. J. and C. L. Wilderm, Superior; 
F. A. Richardson, Wabeno; W. J. Murray, 
Waukesha; J. N. Manson, Wausau; Rob- 
ert Buckley, Whitewater; Carpenter & 
Rowland, Racine; J. H. Trever and G. W. 
Crandall, Antigo; Robert Gailey and Jul- 
ius Miller, Chippewa Falls; C. S. Vedder, 
Marshfield; J. M. Hibbard, Stoughton; R. 
H. Mann, Sturgeon Bay; C. H. Lehmann, 
Cumberland; E. Engebrectson, Cashton; 
Joseph and Al Duchac, Antigo; Walsh & 
Conway, Crandon; Gay Van Doren, Bir- 
namwood, Harriet Randall, Hudson; W. E. 
Krippine, Oshkosh. 


Will Probably Meet at Decatur 

It now seems likely that the annual 
meeting of the Illinois Local Agents 
Association will be held at Decatur, 
Ill. The agents there have tendered 
an invitation. No date has been set 
for the convention. 


Rugles, 








Wisconsin Annual Meeting 

The first annual meeting of the Wis- 
consin Fire Prevention Association will 
be held in Milwaukee, Oct. 10. Prep- 
arations are now being made for the 
meeting and a call will soon be sent 
out. Officers will be elected and some 
important reports will be made. 

The first year of the association has 
been a most successful one in all re- 
spects. Asa result of the numerous in- 
spections which have been made by the 
various committees the fire hazards in 
many cities have been greatly lessened. 
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COOPER 


Fire Insurance Co. 














of Dayton, O. 
DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 


THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan. 1, 1909 
ber Liabities casenensenes sapadoaeeaas “aaa 
eenccnnennosonssococscece 227,805.11 
 Beiidisnccnvencacszenicied $741,463.48 





Pf, A. ROTHIER, Prest. ADAM BENUS. §-"* 





PITTSBURGH INSURA 


NCE COMPANY °“Ss7"° 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


00,000.00 
383,329.24 


eee ewe eeeee 


Net Surplus ...... gecccccccccccces 145,180.46 
Surplus to Policyholders..........+++ $14 180 80.46 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President 
W. J. R. MAGILL, Asst. Secretary 


D. C. SHAW, Vice-President 


R. J. MCKNIGHT, Sec’y and Treas. 
JOSEPH H. GORDON, General Agent 





GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 
Cas Capital $200,000.00 Net Surplus $242,433.72 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 


Special Agent for Ohio and Indiana 


TEUTONIA 


Fire Insurance Company 
of Dayton, Ohio 


INCORPORATED 1865. 


Cash Assets - - . - - $722,728.60 
Net Surplus over capital and all liabilities 525,654.22 


Edw. Pape, Pres. J. Linxweller, Jr., Sec. 
L. F. Creamer, Special Agent. 








THE PITTSBURGH CASUALTY CO, OF PITtspurcn. Pa. 


JAMES B. HAINES, President 


Capital, - - - 
Gross Assets, 
Surplus and Reserves to P 





JOHN M. BOGGS, Sec’y and Gen’l Mgr. 


$00. 000.00 
78,017.59 
eltepholéess, 172168. 47 


ACCIDENT, HEALTH AND PLATE ——— 1 N - URANCE ONLY 


ts wanted in Pennsylvan Ohio, 
TE POLICYHOLDERS. C 


BEST COMPANY FOR GC 


West Vi 


BEST COMPANY FOR 
GOOD AGE 





Pittsbure UU 


IRVAN NECKERMAN, Manager. 


NR 


Commonwealth Bidg., PITTSBURG, PA. 





ERWRITTTEN BY COMBINED STATEMENT 
ia Fire Ins. Co.. of Pittsburg. Pa. Capital, « - 7 = $1,300,000.08 
Humboldt Fire in Co.. of y. Pa, Net Surplus, - ‘ ° e 1,724.264.00 
in Ins. Co.. of heny. Pa. 
Teutonia Fire Ins. Co., of Allegheny. Pa. = © a ad © 6,159,198.00 
Nati Ins. Co., Pa. Surplus to Policyholders, - 3,024,264.00 
CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 
TECORPORATED 1848 


WESTERN 


INSURANCE COMPANY 


of Pittsburgh 
FIRE AND TORNADO 
GAPITAL - - - $300,000.06 


a = POLICY HOLDERS 406,162.75 
c 881,944.34 
LOSSES PAID To DATE - 


ae 


ORGANIZED 1859. 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,562,329.14 
Net Surplus - - $2,008,419.02 
Surplus for Policy 

Holders, - - $3,008,419,02 


HEAD OFFICE: 





4,453,215.00 


Cor. William and Cedar Streets, 





HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 


S4 WVilliam Street 


NEW YORE 





@. IRVING OSBORNE, President 


JAMES A. PATTEN, Vico-President 


OTTO E. GREELY, Georstary 


CALUMET INSURANCE COMPANY 


iZzi La Sallie Street, CHICAGO 





SPECIAL 
HAZARD 
SERVICE 


15 


TINDERWRITERR 


LIBERAL COMMISSIONS 


Wewill Write the Lines or Surplus Business 


you cannot handle locally 


D.C. SCHUPP & CO. 


9 La Salle Street, CHICAGO 
RELIABLE COMPANIES 








Michigan work. 


10 


While in Chicago this | local people interested in the company. — 


THE WESTERN 


| Ve SUE, CORO, WWESU., "UL VT: 


UNDERWRITER. 


and Ure | 
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It is probable that at the time of the 
annual meeting plans will be outlined 
for extending the scope of the asso- 
ciation so that its efforts may be more 
widely appreciated. 





Arrested For Alleged Fraud 

Con W. Lloyd, a local agent of Ash- 
land, Wis., and J. B. Smeaton, manager 
of the Lake Superior Lumber & Box 
Company, have been arrested on com- 
plaint of the Wisconsin fire marshal’s 
department on a charge of conspiracy 
to defraud insurance companies. The 
box company’s plant burned some time 
ago, and the day after the fire it is al- 
leged Lloyd asked Smeaton if enough 
insurance was carried. Being told that 
there was not enough insurance, it is 
alleged that Lloyd offered to write $12,- 
000 if he were given half. This offer, 
it is alleged, was accepted and the pol- 
icies issued. It is,said that the scheme 
was discovered through the refusal of 
the lumber company to profit by it. 

The arrests were delayed by Smea- 
ton’s going west and the refusal of the 
district attorney to put the county to 
the expense of sending for him. It was 
necessary for the fire marshal to appeal 
to the attorney-general before action 
could be secured. 

Smeaton and Lloyd waived pre- 
liminary examination when arraigned 
in court at Ashland, and were bound 
over to the April term of the circuit 
court for trial. Their bonds were fixed 
at $2,000 each. 





Wisconsin Agency Appointments 

Franklin—Josiah Barfield and A. G. 
Barfield, Lake Geneva; H. P. Axelberg, 
Washburn. 

Ham.-Brem.—R. J. Doolittle, Cambridge. 

Lon. & Lan.—F. F. Fink, Princeton; 
Harriett N. Randall, Hudson. 

Nassau—W. A. Clarke, Menomonie; F. 
P. McIntosh, Viroqua. 

Natl. Union—R. T. Roberts, Randolph. 

New Hampshire—J. B. Halverson, Stan- 
ley. 

Northern, Eng.—E. H. Palmer, Antigo; 
James Robbins, Rice Lake. 

Gile, Richland 


Peoples Natl—J. F. 
Center. 
Phoenix, Ct.—W. E. Krippene, Oshkosh. 
Prov. Wash.—J. B. Halverson, Stanley; 
G. H. Beringer, Milwaukee. 

Pruss. Natl.—J. H. Sullivan, C. W. Peas- 
lee and C. E. Comley, Spooner. 





ILLINOIS NOTES 


Charles L. Berkley, the Charleston, IIL, 
local agent, died a few days ago. 

Brauer & Motherwell have opened an 
insurance agency at Dixon, Ill 


J. B. Faris, who was seriously injured 
in an automobile accident in which his 
father was killed, has now taken up the 
work of his agency at Nyantic, Il. 





WISCONSIN NOTES 


John J. Cramer gets the Teutonia of 
Louisiana at Marshfield, Wis., and Carl H. 
Paulus at Manitowoc, Wis. 


R. J. Nye & Co. have purchased the 
agency formerly conducted by Jas. b 
Agen & Co., at Superior, Wis. 


Claiming that the fire which destroyed 
the yards of the Wright Bros. Cedar Com- 
pany at Marinette, Wis., three years ago, 
was started by sparks from a locomotive, 
the Atlas Insurance Company has com- 
menced a subrogation suit against the 
lumber concern to recover $3,000, the 
amount of a policy which was paid on the 
loss. This case will be taken as a test by 
the other companies involved. 








IOWA AND THE NORTHWEST 


WITH DES MOINES COMPANIES 











Cause of Recent Change in Anchor Fire 
—Reinsurance Bureau Is Work- 
ing Satisfactorily 





Des Moines, Iowa, Sept. 27—(Special 
correspondence)—Through the recent 
changes in the Anchor Fire, Hazard & 
Chesley, general agents of the hail 
department of the Central National 
of Chicago and managers of the Des 
Moines Mutual Hail, acquire most 
of the stock formerly owned by 
former President J. S. Clark. This does 
not indicate any change in the policy 
of the company, although the connec- 
tion of these experienced hail under- 
writers with it may at some future 
time result in its entering the hail field. 

For some time President Clark had 
not been active, having other interests 
and being often absent from Des 
Moines. The other two officers,Messrs. 
Ellis and Holland, learned that Haz- 
ard & Chesley desired to acquire stock 
in some Des Moines company and find- 
ing also that President Clark desired 
to seli they negotiated the transfer. 
Most of the company’s stock is held in 
three blocks, those of President Ellis, 
Secretary Holland and the block which, 
has just changed hands. This change 
effects a reduction in expense for sal- 
aries and on that account is regarded 
as of advantage to the company. 

Reinsurance Bureau—Companies op- 
erating through the reinsurance bureau 
which was organized in Des Moines 
last spring report that it is proving 
very satisfactory. Nine companies are 
members. All reinsurance any member 
desires to place is turned over to the 
bureau and divided equally among the 
nine members, including the one which 
offered it. Thus if a company rein- 
sures $4,500 on a $5,500 policy, its own 
liability under the policy will amount 
to $1,500, being the $1,000 it retains 
and the $500 it gets as its share of the 
bureau’s liability. The bureau is 
treated as if it were an underwriters’ 
agency backed by nine companies and 
makes an accounting with its prin- 
cipals at the end of each month. It is 
handled by the same management as 
the Iowa Adjustment Company, Secre- 
tary Clancy of the Commercial, be- 
ing temporarily in charge. 

Farm Losses—Companies are having 

various experiences on losses this year. 


| One of the older companies reports that 


wind and lightning losses have heen 
lighter this season than for the past two 
years and the number of farm losses 
reported is smaller but they average 
larger on account of the increasing size 
of farm risks. Another company has 
a bad loss ratio, due to its getting 
totals on several large risks in March 
and April, running the ratio for those 
two months above 100 percent. 





Will Likely Reduce Preferred Rates 


It is likely that the General Inspec- 
tion Bureau will reduce rates to some 





Do you want 
to represent a 


Life Insurance Company 











Canada. 
ments. 


Earn Over 7 








that is writing the — Business of Any Company in 


Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Pay Liberal Commissions to Good Men. 


Net Interest on Their Invest- 








WE WANT GOOD MEN—IF INTERESTED WRITE 


F. E. Kenaston, Pres. 


Liabilities, except capital 
Policyholders’ Surplus 
Increase in Assets 





C. W. Ransom, Vice-Pres. 


John H. Griffin, Sec’y. and Treas 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 





JANUARY 1, 1910 
5 aida casi weseebaanons 


Pave sbsndeedesegaesesovienen $361,867.37 
142,257.95 


ee 
Pe ee 
ee 


18,766.23 














WALTER C. LEACH.............. 
ALVIN ROBERTSON.............. 
Pi") Be 2 8 err 


W. A. 





NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


DECEMBER 3lst, 1909 
Total Assets, $518,318.43 
Net Surplus, $202,500.08 


OFFICERS: 
5b acini ntishat hw ar President and Manager 


snihadsandnssencecuncesin 
laigsaiicuimanioat kecaacctaniall Vice-President 








Capital, $200,000.00 


Vice-President 











_ ORGANIZED 1865: 





HAWKEYE 


INSURANCE CO. 


DES MOINES, 


IOWA 


ASSETS - - - - = = $854,593.00 

RESERVE - - - - = 624,196.29 

CAPITAL ee © « 000. 

SURPLUS - - - - = 107,468.96 
H. R. HOWELL, President 

W. D. SKINNER, Sec’y. GEO. A. HOWELL, Ass’t Sec’y. 


Geo. A. Brown, Illinois State Agent, 3548 Fifteenth St., Chicago 





St. Louis Fire 


EDGAR M. DAVIS, President 


A SOLE AGENCY COMPANY 


Insurance Co. 


ST. LOUIS, MO. 

W. R. BERRY, Treasurer and Ass’t Secretary 
CAPITAL $200,000 

C. W. DAVIS, Special Aqoet,, Nesters, Basin, Sn Nitto and Wisconsin 


C. C. BOWERSOX, Special Agent, Missouri and Kansas, Home Office. 
O. D. EVANS, Special Agent, Southern Illinois, Home Office. 





Gothenburg, Sweden. 
Est. 1866. 


Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 


Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
erner Pine and William Streets, NEW YORE 


——- 


WESTERN DEPARTMENT: 


M. N. HATCHER, state agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 


United States Manager 
100 William Street, 





125 Monroe Street - - - - CHICAGO 





NEW YORE 


ease 
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extent on preferred business in Min- 
nesota, particularly dwellings. The 
companies feel that a reduction is justi- 
fiable and an early order is anticipated 
from the bureau. 





MINNESOTA’S SPACE CLAUSE 





Committee Makes Report on Present 
Unsatisfactory Condition As to 
insuring Lumber Yards 





The committee on Minnesota clear 
space clause has made a report to com- 
panies on the present objectionable 
clause prescribed by the state, and im- 
mediate action is to be taken to lessen 
the present hazard in connection with 
the writing of this class. After the de- 
cision of the Minnesota supreme court 
was rendered in August, 1906, in the 
case of the Wild Rice Lumber Co. vs. 
Royal, it was found necessary to amend 
the clear space clause which had there- 
tofore been in common use in that state 
as well as elsewhere. In the decision 
above referred to the court held that 
the warranty on the part of the assured 
to maintain a continuous clear space 
of a stipulated number of feet could not 
be enforced under the standard form 
of policy provided by the law of Minne- 
sota, but at the same time held that the 
clause was available for the purpose of 
“description and identification of the 
property which was intended to be in- 
sured;” adding in a concluding para- 
graph that “The warranty may be in- 
effective, but the language clearly shows 
that the parties did not understand that 
lumber piled within 200 feet of the mill 
was insured.” 

The new clause, authorized by the in- 
surance commissioner, contains two 
agreements or undertakings on the part 
of the insured, first, that “a continuous 
a nee feet shall hereafter at 
all times be maintained between the 
property hereby insured and any wood- 
working or manufacturing establish- 
ment,” and second, “that said space 
shall not be occupied by any inde- 
pendent or disconnected building or 
structure or by accumulation of com- 
bustible materials.” The language in 
quotations is identical with the old clear 
space clause, but the concluding para- 
zraph provides that “failure on the part 
of the insured to comply with the terms 
of this clause shall not avgid this pol- 
icy, nor in any manner lessen the lia- 
bility of the company hereunder, but in 
case of such failure insured shall be lia- 
ble to the company for the difference in 
the premium hereinbefore set forth.” 

A recent loss upon mill lumber in 
Minneseta has developed the fatal 
weakness of the new clear space clause 
to accomplish the purpose for which it 
was designed and led to the appoint- 
ment of a special committee for the 
purpose of recommending a_ better 
clause if that could be done with the 
approval of the insurance commissioner 
of the state. Upon investigation this 
committee is apprised of the astounding 
fact that at the present time, a large 
proportion of mill lumber in Minne- 
sota is being insured under a form 
which centains a description embracing 
the premises upon which both the saw 
and planing mills and the lumber are 
situated, so that the insured is in many 
instances getting insurance on the lum- 
ber at a rate for 200 feet clear space 
while not entitled to so low a rate, tak- 
ing a chance that if no fire occur he will 
not be obliged to pay the rate which 
the risk shall require. 

The committee is not yet prepared 
to recommend a clause which will have 
the effect of securing the continuous 
clear space for which and in consider- 
ation of which the reduction in rate is 
made, but pending further investigation 
the committee recommends that in ac- 
cepting insurance on mill lumber in 
Minnesota, the utmost care be taken to 
make the description and location ab- 
solutely clear and definite by the use 
of substantially the following language: 


ET eee on lumber (pickets, posts 
timbers, lath and shingles, if any) owned 
fe, EOE PE DY: or held in 
trust or om cemmission, or sold but not 


delivered, while piled in their lumber 
yards and sheds therein, situated, located 
and being on that part of.............+. 
which is at least two hundred feet dis- 
tant from any woodworking or manufac- 
turing establishment; said space to ex- 
clude and be measured from the exterior 
boundary of any permanent structure, or 
addition connected with or attached to 
the woodworking or manufacturing es- 
tablishment nearest to the property hereby 
insured. 


Pending a further report from the 
committee, companies are looking over 
their present lines on lumber in that 
state and where forms are defective 
they are asking for such change as will 
clearly provide for definite location, 
thus possibly avoiding any future ser- 
ious loss or annoying controversy. 





IOWA LOCAL AGENT IS IN BAD 





W. C. Ramsay of Albia is Charged 
With Issuing Fake Mortgages 
Involving Equitable Life 





W. C. Ramsay, a local agent at Albia, 
Iowa, is under arrest charged with de- 
frauding the Equitable Life of Des 
Moines and the German American In- 
vestment Bank of Burlington, by issu- 
ing “fake” mortgages. This seems to 
have been going on for some three 
years. Notices in regard to interest 
coming due were intercepted and Ram- 
say paid the interest. He is said to 
have issued irregular policies of fire 
companies. 

His peculations are said to have run 
up in the neighborhood of $70,000, the 
Equitable coming in for some $35,000. 

Ramsay went into the deal in an 
| elaborate manner. He was president of 
| the Ramsay Abstract & Loan Company 
| of Albia. Through this concern he se- 
cured the loans of large amounts giv- 
ing mortgages on land that never ex- 
isted. The forgeries were prepared 
with skill and reports were made reg- 
ularly to the insurance company and 
to these reports, the young man forged 
the name of his father, it is claimed. 
However, Ramsay seemed to weary of 
the game for he neglected to pay the 
interest on a couple of mortgages. He 
was asked to furnish the addresses of 
the parties supposedly owing the money 
and an investigation resulted, culminat- 
ing in the arrest. 

In the letter which President Kirk 
of the Equitable holds from Ramsay, 
the young man declares that he has 
been expecting a show down for three 
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WESTERN SPECIAL AGENTS—M. S. Moore 
og 2. © » Terre Haute, Ind.; George E. 








Geo. E. Shipman H. L. Wayne 


SHIPMAN & WAYNE 


159 La Salle St., Chicago 


INSURANCE IN ALL ITS BRANCHES 


Hartford Fire Ins. Co. 
Milwaukee Fire Ins. Co. 
Calumet Insurance Co. Pacific Coast Fire Ins. Co. 
Philadelphia Casualty Co. Old Line Bankers Life 


SURPLUS LINE DEPARTMENT 


Surplus Lines and Floaters covered anywhere in the United States or 
Mexico. Direct Binding Contract at Lloyds, London. 
Automobile Insurance. 


- THE POLICIES OF THE 


INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 


ARE 


GUARANTEED BY TWENTY-FIVE SUBSCRIBERS 


WORTH OVER $30,000,000.00 


Liberal acceptances on high grade surplus risks 
Mail or wire orders to 


W. H. MARKHAM & C0. Managers ST. LOUIS 
Automobile Insurance 


Marine Insurance 
Four Large Companies 


An opportunity for LIVE AGENTS everywhere 
Apply to 


F.H.OSBORN & BROTHERS, General Agents 


134 Monroe Street, CHICAGO 


Successors to Orr & Wall 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LONDON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 


FLOATERS. The property of manufacturers and merchants located in any 
number of cities insured under one policy at low rates. 


Your patronage invited. 


Hawkeye Ins. Co. 
Virginia State Ins. Co. 











I have a contract with a syndicate of underwriters 


Prompt and careful attention assured. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address ‘‘Thomarian.! 





Surplus Lines 


Written on Acceptabie Risks 
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y HERBERT BUXTON 
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a and has been living in an “agony 
of hell 

Some of the fire companies became 
suspicious in regard to Ramsay because 
of his delay in paying balances. He 
represented the Queen, American Cen- 
tral, Des Moines Fire, Fidelity of Iowa, 
Firemans Fund, Royal, German Alli- 
ance, Glens Falls, Mercantile, Mer- 
chants & Bankers of Iowa, Philadelphia 
Underwriters. 





MR. UNRUH MAY NOW RUE ACTS 


He Was the Whole Works, Including 
Secretary, Members and Par- 
ticularly Claimants 





Insurance ‘business along lines that 
were at once fascinating, profitable, and 
attended with results that landed him in 
jail, was written in large amounts by 
Peter Unruh in northern Nebraska a 
few months ago. His jail sentence 
came along the past week. And alto- 
gether the wide field open to a man of 
fertile brain and genius in the mutual 
insurance business was well shown. 

Mr. Unruh is a Russian Mennonite 
who arose to political prominence 
among the members of his race and 
religion in South Dakota, where he 
served a term as postmaster of his 
home town of Tyndall, and as treasurer 
of his home county. After his retire- 
ment from official life, he used the 
knowledge which he had gained to make 
himself a big success in the mutual in- 
surance business, a Russian Mennonite 
insurance concern at Mountain Lake, 
Minn., being his principal victim. 

In the two north Nebraska villages 
of Anoka and Emmett he met his down- 
fall, though there were four or five 
communities altogether in which he 
re his operations. Mr. Unruh, be- 

ause of his prominence and ability, 
easily secured a position as organizer 
for the Minnesota concern. Going to 
the two Nebraska villages named, he 
acquainted himself with local condi- 
tions, and then proceeded to organize 
local societies of the company, report- 
ing ten charter members at one vil- 
lage, and twenty-five at the other. He 
signed applications with names that 
didn’t exist, at least not in those com- 
munities; made property statements of 
like veracity; elected officers with like 
versality, and was so adroit as a pen- 
man and business man that his signa- 
ture and statements all went through 
at the home office unchallenged, and 
won him praise as a good hustler. Al- 
though he did not give his own name 
as secretary at either place, he per- 
sonated that fictitous official in each in- 
stance, so introducing himself to the 
postmaster in each locality, and receiv- 
ing the mail of all of the unknown mem- 
bers in his care from the home office. 
Strangely enough, no sooner had his 
various societies been organized than 
claims began pouring in from the mem- 
bers, all properly certified, to the home 
office, and in a very few months $9,000 
had been paid out to the various claim- 
ants of Mr. Unruh’s local societies, all 
of which were Mr. Unruh himself in 
the last analysis. 

The postmaster at Anoka, who flat- 
tered himself that he personally knew 
everybody in his part of the country, 
hecame so annoved over Mr. Unruh’s 
strange name and unknown friends that 
he notified the postoffice inspectors in 
the hope that they might unravel the 
mystery. They succeeded beyond ex- 
pectations, and soon Mr. Unruh found 
himself in jail, and after loafing there 
for nine months, he pleaded guilty to 
using the mails to defraud, and last 
week in federal court at Norfolk, was 
sentenced to an additional ten months. 
which he will serve in the county jail 
at Madison, Neb., at the expense of the 
federal government. 

Minnesota Agents of Shawnee 

Agents of the Shawnee Fire licensed 
in Minnesota for 1910 were as follows: 

Fr. F. Rock, Breckenridge; C. M. Ander- 
son, Crookston: C. D. Holmes, Detroit; 


Richardson, Day & Harrison, Duluth; H. 
FE. Graffam, Grand Rapids; V. R. Copper- 











noll, Long Prairie; Barney & Barney, Min- 
neapolis; G. L. Walker, Moorhead; Cop- 
pernoll & Wooley, Park Rapids; Foot & 
Hjermstad, Red Wing; L. J. Rocholl, St. 
Cloud; Smith-Staples-Robertson Agency, 
Stillwater; Smith & Taylor, St. Paul; 
Thurston & Mattson, Virginia; J. R. and 
e. R. Smith, Brainerd; Carl and Otto 
Baudler, Austin; F. A. Haish, Cloquet; W. 
eo Hibbing; P. R. Young, Minne- 
ska. 


IOWA NOTES 

H. H. Vogt has purchased the McCon- 
nack agency at Davenport, Iowa. 

Frank Clawson has purchased the in- 
surance agency of C. E. Chichester at 
Burlington, Iowa. 

A. J. Hunter has purchased the insur- 
ance agency of Charles L. Nowles at Rock- 
well City, Iowa. 

George Howell, formerly assistant sec- 
retary of the Hawkeye Fire of Des Moines, 
has left for Santa Anna, Cal., where he 
will engage in the banking business. 


NORTHWESTERN NOTES 


W. D. Rounds has established an in- 
surance agency at Caputa, S. D., where 
he is representing the German American 
and Northern. 


At Epworth, N. D., an agency has re- 
cently been established by D. H. Nelson, 
who represents the Northern Assurance, 
Northwestern F. & M. and Middlewest. 


A. G. Beeson, Nebraska publisher of fire 
insurance rates, has just completed the 
publication of rates for Naper, Nora 
Brazil Mills, and Uehling, all villages not 
heretofore rated. 

Three agencies have recently been es- 
tablished at Bentley, N. D. Max Hen- 
drick represents the National Union and 
Central National. Peter Botten has the 
Northwestern F. & M. and New York Un- 
derwriters; F. A. Kuehn has the National 
of Hartford. 

K. H. Kane has established an agency 
at Cottonwood Lake, N. 


resents the New York Underwriters, 
Jamestown Alliance, Middlewest of Val- 
ley City. O. T. Foss has opened an agency 


| at the same place and represents the St. 


Paul and Royal. 


W. C. McClintock has recently opened 
an agency at McGregor, N. D., where he 
is representing the L. & L. & G., Queen 
and Commercial Union. H. C. Feig has 
established an agency at the same place. 
He represents the St. Paul, Middlewest, 
Valley City, New York Underwriters, Hart- 
ford, Hanover, Aetna, and North America. 


MINNESOTA NOTES 
The David C. Bell Investment Company 


has been appointed sole agent in Minne- 


apolis for the Reliance. 


Grinnell sprinklers are being installed 
in the plant of the Northwestern Knit- 
ting Company, on Lyndale, Western Third 
and Aldrich avenues, Minneapolis, the 
same to be finished about Jan. 1, 1911. 

The agency of the Firemen’s Fund at 
Northfield, Minn., has been transferred 
from J. F. Wyman to §S. A. Netland, 
cashier of the State Bank of Northfield. 
Mr. Netland has also been given the 
agency for the Western of Toronto. 


George R. Newell & Co., wholesale gro- 


cers, corner of First avenue and Third j 
are equipping | 


street north, Minneapolis, 
with Grinnell system, which promises to 
be complete and in service about Dec. 
15. 
$300,000. 


At Minneapolis, Minn., the wagon fac- | 
| tory of the Keller Manufacturing 4 
pany, 


northeast corner of Thirteenth ave- 
nue and Quincy street is being equipped | 
with Grinnell sprinkler system, to be in: 
service about November 1. Indications 
point to good to fair protection. The, 
line of insurance will be about $100,000. 
The Moline Heating & Construction Co. 
is installing a dry pipe sprinkler system 
in the agricultural implement establish- 
ment of the Northern Rock Island Plow 
Company, north corner of Washington and 
Fourth avenues, Minneapolis, to be ready | 
for service about December 15. Line of 
insurance will be from $250,000 to $300,- ; 


In order to equalize the rates and make 
allowances uniform throughout Minne- 
sota, the General Inspection Bureau is 
about to recommend certain changes in 
the application of the coinsurance clause. 
There has been considerable complaint 
and it is the intention to do away with 
discrimination. The nature of the pro- 
posed changes will be announced later. 

The new Plymouth building, east cor- 
ner of Sixth strect and Hennepin ave- 
nue, Minneapolis, is rapidly nearing com- 
pletion; a reinforced concrete and brick, 
twelve stories and attic, to be occupied by 
the Plymouth Clothing House. Building 
is being equipped with Rockwood sprink- 
lers on three wet pipe systems, to be sup- 
plied with city water and three 10,000- 
gallon gravity tanks with auxiliary 
siamese steamer connections. The instal- 
lation will be complete about Oct. 15. The 
line of insurance will amount to $400,000 
on stock and $40,000 on fixtures. 





Don’t be a chronic kicker. If you really 
have a kick coming, make it count. 


B., where he rep- | 


The insurance will amount to about ; 
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SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


s. RF. GILMAN, Pres’t M. C. HINSCH, Sec’ y 





This Company has had 27 se of successfui business experience, and is now d 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the | 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Organized and Incorporated under the Laws of Pennsylvania 
JAMES F. STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 











This Company expects to begin active business at an early date 
AGENTS WANTED 














Marsh & McLennan 
Surplus Insurance 


AUTOMOBILES 


Insured under floater form covering everywhere 


Chicago Office, 159 LaSalle St. “oe vou 


THE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, Ist Vice-Pres. 
Ohio, Kentucky and Southesn Michigan, 3 North High 


M. F. GRIM, General Agent, hic, Kentucky and 5 
MONTGOMERY & FUNKHOUSER, Gen. Agts. = 





Duluth 
Minneapolis 








INCORPORATED 1804 


E.R. DANNELS, Sec’y 


Sag van Missouri, Indiana, Wiscon- 
sin, Minnesota and Upper Michigan, 159 
La Salle Street, Chicago. 








Complete Expiration Index 


For Local Agents 


| 
| 
| 
| 
| 
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MISSOURI AND SOUTHWEST 


ENDORSEMENT CAN BE WAIVED 








Kansas Supreme Court Holds That a 
ocal Fire Agent Possesses 
Such Authority 





The Chicago Insurance Green Bag 
cites a Kansas case where it was de- 
cided that an agent has authority to 
waive endorsements. One premium, it 
was held, supports the interest of the 
owner and mortgagee. : 

The policy covering the owner with 
the usual mortgagee clause attached 
was delivered to mortgagee. The owner 
afterward sold the property and the 
agent of the insurance company pre- 
pared the papers for the transfer. The 
new owner inquired about the insur- 
ance and was informed by the agent 
that he was covered. After the fire the 
company paid the mortgagee and took 
an assignment of the mortgage. The 
new owner tendered the amount of the 
mortgage less the amount of insurance 
and demanded a release. This was re- 
fused. He thereupon brought an action 
to cancel the mortgage and collect the 
statutory damages for refusal to re- 
lease. In the lower court there was 
judgment for the insurance company 
which the supreme court of Kansas re- 
versed for new trial, saying in part: 

The premiums supported the insurance 
of two interests, that of the owner and 
that of the mortgagee. The interests 
were so far distinct that the situation may 
be regarded as if two policies had been 
issued, one to the owner and one to the 
morgagee. But the consideration for 
both was not absorbed by either one. The 
mortgage clause did not eliminate the 
owner or his interest. He could discharge 
the mortgage and in the event of loss col- 
lect all the indemnity. His substantial 
rights, paid for and protected by the pol- 
icy during its life, he could assign to his 
successor in ownership. 

The mortgage clause reserved to the 
mortgagee no right to approve or dis- 
approve assignments of the owner's in- 
surance, although changes in the owner- 
ship of the property insured are contem- 
plated by the following language: “And 
this insurance, as to the mortgagee only 
therein, shall not be invalidated . . by 
any change in the title or ownership of 
the property.” Without such a reserva- 
tion the mortgagee could not restrict the 
owner’s right to assign. The mortgage 
clause further provided that the mort- 
xagee’s insurance should not be invali- 
dated by any act or neglect of “the mort- 
gagor, or owner’; that is, any other owner, 
including one in succession to the mort- 


gagor. Consequently the mortgagee could 


have no interest in who became the owner 
besides the mortgagor. The insurer 
might well have such an interest and con- 
sequently it reserved the right to approve 
assignments of the policy by the owner. 

The judgment of the district court is 
reversed, and the cause is remanded for 
a new trial. All the justices concurring. 

Funk v. Shawnee Fire, 108 Pac. Rep. 
(Kas.) 832. 


Oil Losses Heavy 
The losses on oil have been so heavy 
this year that most companies are re- 


fusing to write this class at all in Okla- 
homa. 


Agents Buy Waterworks 

A report from El Dorado, Ark., said 
to come from a reliable source is to 
the effect that a deal has just been com- 
pleted whereby the entire plant of the 
El Dorado Light & Water Company 
has been sold to A. B. Banks & Co., of 
Fordyce. This is said to be one of the 
best equipped light and water plants in 
the state. The amount involved is said 
to be $125,000. 

S. R. Morgan, formerly secretary of 
the Bankers Reserve Life Insurance 
Company of Little Rock, and now vice- 
president of the People’s Life of the 
same city, which recently absorbed the 
former company, was president and 
principal stockholder in the El Dorado 
corporation. A. B. Banks & Company 
are well known in the insurance busi- 


A YOUNC MAN 


good appearance, ambitious, is looking for a specia] 
agency position. Examiner's experience. 

With a Union Company for years. All corres- 
Pondence strictly confidential. Address, 
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ness, being one of the largest local 
and general agencies in the south. 


ARKANSAS NOTES 


The citizens of Blytheville, Ark., are 
still working on the proposition to build 
a system of waterworks there. 


The contract has been let for the Con- 
way, Ark., waterworks system, the con- 
tract price being about $56,000. Wooden 
pipes will be used. 

It is reported that the Mulberry, (Ark.) 
Cotton Oil Company schedule is being 
written at 85 cents. The correct rate on 
this risk is 1 per cent. 

All of the Arkansas insurance agents 
are looking forward to a good business 
this fall. The crops in all sections of 
the state are better this year than they 
have been in ten years. 


A rumor is being circulated to the 
effect that a fire insurance company, doing 
a good business in Arkansas, is seeking 
reinsurance for its business in that state. 

Ernest Sasser, the young man accused 
of setting fire to several houses and of 
an attempt to wreck a Frisco passenger 
train at Jonesboro recently, was given a 
sentence of only one year in the reform 
school, owing to his extreme youth. 

A. D. Reynolds and R. H. Russell, who 
were formerly in partnership under the 
firm name of Reynolds & Russell Insur- 
ance Agency at Ozark, Ark., have sepa- 
rated. Mr. Reynolds retains part of the 
companies and the old office, while Mr. 
Russell has moved to the Adams & Son 
abstract office. He will be employed by 
that firm. Mr. Russell has thirteen com- 
panies. 


MISSOURI | NOTES 


The Calumet has transferred from A. 
B. Wilgus to the Walker agency, at Jop- 
lin, Mo. 

The large nonunion agency of Schmook, 
Patton & Richesin at Springfield, Mo., 
has been sold to Richesin & Long. 

The National of Pittsburg has trans- 
ferred from the Sardius Smith agency to 
the Howard & Brown agency at Joplin, 
Mo. 

Miss Kate Clover of the Clover & 
Clover agency is one of the leading can- 
didates for “Queen of the Ozark Exposi- 
tion” to be held at Joplin, Mo., next 
month. 

The fire loss in Joplin for the past two 
months has been very slight, outside of 
the mining plants. The total outside of 
mining plants will not amount to $2,000, 
while the White Swan with $4,300 loss 
and $5,000 insurance has been the only 
plant to burn. 


KANSAS NOTES 


The F. C. York agency at Salina, Kan., 
has been bought by T. D. Fitzpatrick. 


John A. McCormack of Horton, Kan., 
has sold his agency to S. E. Friend and 
W. W. Wood. 

The Fireman’s Fund has been trans- 
ferred from P. G. Wakunhut to R. 
Cravens, at Salina, Kan. 


KENTUCKY NOTES 


The firm of Cohen & Mann at Louis- 
ville, Ky., has been dissolved, and in the 
future Mr. Mann will be in charge of the 
business. 

George L. Danforth, of Danforth & Co., 
leading local fire underwriters of Louis- 
ville, will be president of the board of 
trade of that city as the result of the 
resignation of Frank C. Nunemacher. Mr. 
Danforth is now first vice-president. 


Lexington is being inspected by J. H. 
Howland, representing the National 
Board of Fire Underwriters. He and 
three assistants began their work in the 
Bluegrass capital this week, and -expect 
to be busy investigating conditions there 
for several weeks. Lexington municipal 
officials have indicated that they will be 
glad to do all in their power to carry out 
any recommendations which may be made 
with a view of improving conditions. 








An enemy’s crticism may be more help- 
ful to you than a friend’s praise. What- 
ever stirs up your enthusiasm or strength- 
ens your determination to “make good” 
is helpful. 





STRICTLY FIREPROOF 


nore BREVOORT 


HOTEL 
Chicago, Illinois 
MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 








KENTUCKY AND THE SOUTH 


QUESTION OF DARK TOBACCO 











Problem Not the Same As On Burley 
—Mutuals and Night Riders 
Affect It 


Pending final action by the Burley 
Tobacco Society upon the question of 
insuring their holdings in the stock 
companies, which cannot be disposed 
of until estimates of the rates have been 
submitted to the society for comparison 
with the 2% percent insurance charge 
which it makes against those in the 
Burley pool, plans are being made to 
take up the dark tobacco insurance sit 
uation. 

The special committee of the Ken- 
tucky Board of Fire Underwriters, of 
which John P. Hubble, of the National 
of Hartford, is chairman, is charged 
with looking into the entire tobacco 
question, but as the dark tobacco crop 
does not come into the warehouses un- 
til late in the year, it was thought wise 
to act first with regard to the Burley 
society’s holdings. 

The situation in the dark district is 
decidedly different from that in the Bur- 
ley belt. In the latter the poolers them- 
selves have provided insurance indem- 
nity, but in the dark section the insur- 
ance has been written largely in the 
Lloyds and mutuals, it is asserted, be- 
cause lower rates were secured in that 
way. This, together with the fact that 
the latter were willing as a rule to in- 
clude a night riding clause in their pol- 
icies, which the stock companies have 
refused to do, has made many large 
handlers of dark tobacco unwilling to 
have their lines underwritten by the 
stock companies. 

A conference may be held this week 
between the committee and some of the 
largest dark tobacco interests, and it is 
hoped that the exact points at issue wil! 
be brought out so that the question can 
be handled intelligently. 

The committee has been dealing with 
the situation skilfully thus far, and 
much favorable comment has been 
heard upon the progress of matters in 
that connection. 


Inspection of Madisonville, Ky. 

The Kentucky Fire Prevention Asso- 
ciation is meeting this week at Madi 
sonville, the date set being Sept. 28. 


SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





ESTABLISHED 26 Years. 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


159 LA SALLE STREET 
CHICAGO 





Conditions in the western Kentucky 
city have been rather unsatisfactory, 
and it is hoped that the inspection, fol- 
lowed by a conference with city offi- 
cials and business men, will prove bene- 
ficial. Some of the new ordinances of 
the association will be offered to the 
town for adoption. 

By an unfortunate coincidence, the 
meeting of the Tennessee Fire Preven- 
tion Association was scheduled for 
Sept. 28 as well as that of the Kentucky 
association, so that a good many mem- 
bers, who are interested in both states, 
were able to attend only one of the 
meetings. It is intended hereafter to 
arrange it so that there will be no con- 
flict of dates. The meeting of the Ten- 
nessee association was at Columbia. 

The work of the latter organization 
has been greatly aided, it is stated, by 
the use of individual inspection forms 
Special agents who make inspections 
and note defects fill out blanks showinz 
these, and this information is mailed to 
every member of the association. 
Others examine the risk as the result of 
the attention having been called to its 
condition, and by means of this “fol- 
low-up” arrangement many improve- 
ments have been secured. 


Situation at Clay, Ky. 


A special committee of the Ken- 
tucky Board of Underwriters visited 
i Clay last week and succeeded in 


straightening out a situation which has 
been giving the insurance authorities a 
good deal of unpleasantness. The com- 
mittee reported that the agents at Clay 
agreed to reform conditions there, and 
it is now believed that rate cutting and 


rebating, which it was charged were 
going on, will no longer recur. The 
committee was composed of Clem 
Wheeler, of the Hartford; A. F. Bolling, 
of the Spring Garden; R. C. Crowell, of 
the Germania; H. M. Harris, of the 
Commercial; Robert Williams, of the 


Philadelphia Underwriters and A. L. 
Johnson, secretary of the State Board. 


GENERAL SOUTHERN NOTES 


J. Frank Stockdell, former assistant 
manager of the southern department of 
the Phenix, has been appointed assistant 
manager for the Interstate Fire of Bir- 
mingham, Ala. 


At the annual meeting of the Atlantic 


Coast General Agency Corporation of 
Jacksonville, Fla., a dividend of 12 per- 
cent was declared. Dan. G. Pleasants is 


president and general manager. The of- 
fice is a big proposition and handles every- 
thing in insurance. 





Our Cook County Inspection 
Service is proving effective 
and satisfactory to the com- 
panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 





Seaboard F. at M.insurance Company 


OFFICE GALVESTON, TEXAS 


B, ADOUE, Pres. 
TOTAL ASSETS, - 


31 a. "LANGSERIN, Seo’y, 


C. C, BOWEN, Asst. Seo’y. 
$436,386.65 


SURPLUS TO POLICYHOLDERS, $280, ,101.37 
ADDRESS HOME =— FOR AGENCY 


Pacific Coast Department: Merchants E 


Francisco, H. W. COLSON, Mgr. 





SECURITY 


Mutual Fire Insurance Company, Chatfield, Minn. 
INCORPORATED 1898 


We are issuing po icies in this excellent Company on strictly Strplus business any place in the United States 
In the last twelve years this Company has established a reputation for prompt and liberal treatment of policy 


holders second to none. 


Information regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG, Inc., Genl. Agents 


TORNADO INSURANCE WRITTEN 





159 La Salle Street, Chicago 
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LESSON FROM THE SHAWNEE 

THE retirement of any reputable com- 
pany is a distinct loss. It forces men 
to seek employment elsewhere, it blasts 
hopes, it disturbs agents and creates 
more or less distrust of institutions of 
similar build. It is an event to be 
avoided if possible. Corporate failure 
is as disastrous in its effects as human 


AL OrrKs, 145 La Salle Street, CHICAGO 
Johnston Building 











failure. 

The reinsurance of the SHAWNEE FIRE 

Topeka and similar action taken a 
few days previous by the FREEHOLDERS 
of the same city, seem to point to the 
same cause—one that is all too preva- 
lent with companies of limited re- 
sources. We refer to the expansion 
fever. Dozens of failures can be traced 
to this cause. Yet company managers 
are blind to the flaming handwriting on 
the wall and are indifferent to the oft- 
repeated experiences of the past. 

Why is it, in spite of the almost uni- 
versal record of smaller companies that 
try to cover a large territory that man- 
agers of others still continue to try 
to.run before they can navigate very 
successfully by crawling? Each man 
seems to feel that he has the ability and 
power to carry out a formidable expan- 
sion program even if scores of others 


have failed. It is an enlargement of the 
ego. Or is it as Evserr Husparp puts 
it, “the presence of uric acid in the 
ego?” 


Companies with restricted funds com- 
petently managed, make a nice profit 
in a territory near home where the 
business can be nursed carefully, ex- 
penses kept down and the premiums in- 
creased naturally without drawing so 
heavily on the surplus. Growth in this 
way is a gradual process. There is no 
hot house stimulation. New territory 
can be added as conditions demand. 

It has come to a point where agents 
in considering representing companies, 
with no large net surplus, need to in- 
vestigate their policy as to unnatural 
expansion. If the guiding hand seems 
inflated with his ability and is contin- 
ually seeking new worlds to conquer, 
the company is a safe one to pass by. 
There is a place and a recognized one, 
for conservatively operated companies 
of lesser size than the country wide 
institutions, in their home fields. We 
can point out institutions that have op- 
erated for years on this basis in a cir- 
cumscribed field, their managements 
being favored with no overpowering 
ambition to absorb the earth. They 
pay liberal dividends and perform a 
valuable service to assured and agents. 

In fire insurance the hard road of 
experience is a safe one to travel. 
There is nothing of the quixotic in such 
a course but it is one that leads to 





success. Experimenting and pioneer 
work should not be indulged by com- 
panies that have not the surplus to 
stand an undue loss if it comes. 

Fire underwriting is based after all 
on certain hard and fast rules. These 
must be followed to achieve ultimate 
success. Temporary showing may be 
made that seems to indicate a triumph 
over the well seasoned principles and 
practices that have always been fol- 
lowed. But afterwards the day of 
reckoning comes. 





SHOULD AGREE ON PROGRAM 


RECENT political events do not justify 
the assumption that western legisla- 
tures in their coming sessions will 
enact only such laws for the govern- 
ment of fire insurance as the insurance 
companies themselves would desire. In 
Republican primaries in the west a 
number of men of national reputation 
and acknowledged ability have been 
defeated chiefly because they have fol- 
lowed what is termed a conservative 
course. The radical La Fottetre and 
TOWNSEND, the railroad rate regulator, 
represent the class that in many cases 
have triumphed in the primaries. While 
some of these defeats and victories 
may have been personal, the general 
results show a desire for change from 
existing conditions along lines not 
friendly to large corporations. 

What are the fire insurance compa- 
nies going to do when attempts are 
made to take out of their hands the 
regulation of vital features of their busi- 
ness? Will they simply oppose all reg- 
ulatory legislation or will they attempt 
to guide it along reasonable lines? 

When the Armstrong bill for the 
regulation of life insurance in New 
York was under consideration, most of 
the companies were bitterly opposed 
to it, but they could not agree upon 
any measure to offer as a substitute and 
the bill became a law. When the in- 
surance commissioners first agreed 
upon standard provisions for accident 
policies, the company executives almost 
unanimously opposed the whole plan. 
The result was that the commissioners 
recommended what seemed good to 
them without expert advice. 

If the fire insurance companies fail to 
agree upon some legislative program 
which all, or nearly all, will support and 
waste their energy opposing each 
others’ plans; so if they assume an at- 
titude of plain opposition to any plan 
proposed by which the states will have 
some control of rates, commissions or 
expenses in general, they are in danger 
of finding something like a steam roller 
has passed over them. 

It is not enough for the WESTERN 
Union or the WeEsTERN INSURANCE 
Bureau or both these great organiza- 
tions to agree upon what the compa- 
nies want. The home companies in any 
state where they are numerous enough 
to cut any figure must be included also. 
In some of the states there is going to 
be legislation without much doubt. If 
the companies collectively have some- 
thing reasonable to suggest they have a 
chance to exert an influence on legis- 
lation; if they have not, or merely op- 
pose each others’ suggestions, the law 
makers are. very likely to ignore the 
companies entirely and follow their 
own ideas. 





Personal Side of the 
Insurance Business 


All who knew L. Eugene Coleman of 
Warsaw, Ind., one of the Indiana state 
agents of the Ohio Farmers, deplore 
his untimely death. He had been seri- 
ously ill for a month from complica- 
tion of ptomaine poisoning and typhoid 
fever. He passed away Saturday after- 
noon. 

Mr. Coleman was the only son of J. 
W. Coleman, state agent of the Ohio 
Farmers. Both father and son were 
state agents. Eugene Coleman had 
been with the company nine years. He 
was an active, intelligent, industrious 
field worker. At the annual gather- 
ing of the Ohio Farmers Indiana 
agents, he was in charge. The agents 
all esteemed him most highly. 

Mr. Coleman was a nephew of Jno. 
D. Coleman, general agent of the Home 
at Portland, Ore., and L. F. Coleman, 
local agent at Warsaw, Ind. 





At the recent Western Union meet- 
ing at Frontenac, Secretar Kelsey in 
calling the roll sang out “Going” when 
he reached the vice-president of the 
Shawnee Fire, who was not _Present. 
One wag in the rear echoed, “Going,” 
while another rang in “Gone.” 


The field men of the St. Paul Fire 
& Marine last week presented W. 
Sonnen of Chicago, state agent of the 
company in Illinois, with an_ exquisite 
silver dinner service. The occasion for the 
compliment was the silver wedding an- 
niversary of Mr. and Mrs. Sonnen. Mr. 
Sonnen has spent his entire insurance 
experience with the St. Paul, being at 
the home office before entering field 
work. He has taken high rank in IIli- 
nois. As president of the Illinois State 
Board last year, he brought that or- 
ganization to a high point of efficiency. 
The results he has attained for his com- 
pany are ample proof of his intelligent 
and painstaking labor. There are some 
big hearted men in the insurance busi- 
ness but it would be difficult to find one 
any larger than “Bill” Sonnen. 


W. L. Steele, western manager of the 
Niagara, was called last week to Winni- 
peg, on account of the critical illness 
of his brother, Charles H., manager of 
the Western Canada Flour Mill Com- 
pany. He died before Mr. Steele 
reached him. 


Rev. Thos. P. Barclay, a well known 
Presbyterian divine, who had charze of 
churches in Kentucky, North Carolina 
and Virginia, died in Baltimore a few 
days ago. He was 71 years of age. One 
of his sons is §. A. Barclay, secretary of 
the Farmers & Merchants Fire of Ne- 
braska. Another son, Melvin E., was 
formerly in the field for the Northern 
Assurance in Cook county and later in 
Oklahoma. He is now on the business 
staff of the Baltimore Sun. 

After battling a week with death, C. 
A. McGurvey, supervisor of the Hart- 
ford Life in Nebraska, with offices at 
Omaha, since last December, died Sun- 
day morning in Kansas City. Mr. Mc- 
Gurvey as delegate to the Detroit con- 
vention from the Nebraska Life Un- 
derwriters Association, had just re- 
turned to Omaha, when stricken with 
appendicitis. Against the advice of his 
physician, he rushed to Kansas City, 
nearly dying on the way. Complica- 
tions followed, resulting in his death. 
Prior to going to Omaha, Mr. McGur- 
vey had been in the real estate and life 
insurance business in Kansas City. He 
was thirty-two years of age, and was 
survived by his wife and a 4-year-old 
daughter. 


The Alabama insurance department 
is being depleted. F. N. Julian, the in- 
surance commissioner, has resigned to 
become manager of the Alabama Fidel- 
ity & Casualty. A. C. Sexton, his as- 
sistant, has also resigned to become 





Louisville Credit Men 
Hear Insurance Talks 


The meeting of the Louisville Credit 
Men’s Association last Tuesday even- 
ing was devoted to a discussion of fire 
insurance and to addresses on the sub- 
ject by leading underwriters. 

Edward T. Campbell, president of 
the American Central, made a plea for 
cooperation between business and in- 
surance interests to eliminate the polli- 
tician and those forces which menace 
their common interests and the in- 
interests of the community. “We want 
taxation,” said Mr. Campbell, “where 
it properly belongs and then we will 
be satisfied to bear our share. We do 
not believe in a tax which has no other 
purpose than the support of the poli- 
tician or in plain terms a tax designed 
for the benefit of some to the detri- 
ment of others. Fire insurance means’ 
brains, persistence and economy used 
for the husbandry of the country’s re- 
sources. The ash heap means bank- 
ruptcy.” 

Younz E. Allison, editor of the In- 
surance Field, urged the credit men to 
get together with the insurance men, 
and declared that their interests are 
largely mutual, and that the local fire 
board is always willing to cooperate. 

H. Robinson, of Robinson, Will- 
son & Co., of Louisville, spoke in part 
as follows: 

The relation which does and should ex- 
ist between your official responsibilities 
and that of the business we represent is 
such that our coming together for a mu- 
tual and better understanding is most 
timely in these days of commercial credit, 
the foundation of which you must admit, 
is the protection afforded by insurance. 
And as credit men, the responsibility rests 
with you to know that credits you extend 
are cared for in this respect, and with us 
to see that its character and conditions 
are such that when these precautions are 
taken, the results sought are full and 
complete. Otherwise you will be insur- 
ing both yourselves and your customers 
and we will be in the attitude of playing 
false to both. 

Rut the responsibility does not end 
here. You generally satisfy yourselves 
thoroughly as to the commercial rating 
of your patron and his disposition to 
promptly discharge his obligations. How 
about the financial responsibility of the 
companies represented by that stack of 
policies so carefully tucked away in his 
strong box? They may be needed for 
their face value before the end of the 
week, to stand between him and ruin. 
Are they so constructed as to properly 
protect both your interest and his? There 
are misfits in the insurance business, 
as well as every other kind, and you, no 
doubt, recognize the necessity of weeding 
them out before the fire. Afterwards it 
will be too late. A 





Your national bedy just now is very 
much concerned about the low standard 
of agency representation in some com- 
munities, and have a committee in con- 
ference with the officials of our national 
association, looking to higher standard of 
qualification, and T want to say to you it 
is a move decidedly in the right direction, 
as many appointments have been and are 
heing made on account of premium get- 
tine ability, the knowledge of underwrit- 
ing being a secondary consideration. What 
may you expect under such conditions? 

And before getting away from this 
feature of the business, I want to add, 
that it is usually this character ef com- 
panies that you want to watch. They 
are after premium income, irrespective 
of rate experience, and, while I sympa- 
thize with you in your endeavor to re- 
duce your fixed expense, cheap insurance 


(CONTINUED ON PAGE 28) 








secretary of the Birmingham branch of 
the Citizens’ National Life of Louis- 
ville. Mr. Julian will retain his con- 
nection with the department until Oct. 
1 in order that he may act as host for 
the insurance commissioners’ conven- 
tion, which is meeting in Mobile this 
week. Hervey W. Laird, a prominent 
newspaper man, succeeds Mr. Sexton. 

The officers of the Des Moimes Fire 
and the old employes of the State Fire 
of Iowa will give a farewell banquet at 
the Chamberlain in Des Moines Satur- 
day night to Theodore Grefe. Mr. 
Grefe has resigned as secretary of the 
State of Iowa to become secretary of 
the Queen City Fire at Sioux Falls. 
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COLONIAL AGENTS MEET 


MANY SUGGESTIONS ARE MADE 





Fine Lot of Business Is Pledged to the 
Company For the Remainder 
of This Year 


Jersey City, Sept. 24—(Special)—The 
recent gathering at the Carteret Club 
in this city of the assistancy staff of the 
Colonial Life was the occasion of much 
enthusiasm and “get together” spirit 
and foreshadows a brisk campaign for 
the closing months of this year. 

A reception in the morning followed 
by a hearthy luncheon at the well 
known Jersey City club was a fitting 
prelude to the business talks of the af- 
ternoon by a number of leading pro- 
ducers of the company who gave the 
agents assembled the benefit of their 
experience in a few terse and enthusias- 
tic talks. 

by the Officers 

The delegates present who repre- 
sented some 100,000 policyholders of 
the company were greeted by President 
Heppenheimer. His remarks were fol- 
lowed by business talks bearing spe- 
cially upon the assistant’s duty and op- 
portunity by Charles F. Nettleship, sec- 
ond vice-president, Dunbar Johnston, 
secretary and John Nevin, M. D., the 
company’s medical director. 

John Doran of the Williamsburgh 
district gave a number of helpful sug- 
gestions for the writing of ordinary 
business, arguing logically that the 
agent must be trained to produce pros- 
pects. He said he believed that an as- 
sistant should devote two evenings a 
week to helping agents to close busi- 
ness. 

Field Workers Give Hints 

E. C. Grover of Brooklyn argued 
forcefully on the necessity of life in- 
surance. C. H. Owens of Newark ex- 
pressed strong faith in the helpfulness 
of pencil talks with prospects, contend- 
ing that this method aroused interest 
and produced a clearer understanding 
of the business. S. R. Orcutt of Pater- 
son outlined the proper development of 
a new agent and told what instruction 
and encouragement was needed by the 
new man to bring out the best that is 
in him. He voiced the opinion that the 
insurance man should never hesitate to 
proclaim his business. 

Pledge Big Increase for Windup 

A feature of the meeting was the 
pledging by the delegates of a $500,000 
industrial increase and $500,000 placed 
ordinary business for the remainder of 
the year. The occurrence caused a big 
burst of enthusiasm. The talks which 
followed by Manager Patrick Hughes 
of New York, Louis Janson of Wil- 
liamsburgh and Wallace Burn of 
Brooklyn teemed with interesting and 
instructive suggestions which will aid 
agents in the closing campaign of the 
year. The speakers touched on the 
early days of the company and the diffi- 
culties of the pioneers. 

So successful was the meeting that 
it is likely the plan will become a per- 
manent feature. 





W. H. GREGORY MAKES DENIAL 





President of Citizens National Life An- 
swers Criticism of Methods In 
the Independent 





W. H. Gregory, president of the 
Citizens National Life of Louisville, 
successor to the Citizens Life, is out 
with a letter to stockholders comment- 
ing on the attack on the company in 
the Life Insurance Independent in its 
August issue. Mr. Gregory says the 
cost of organizing the Citizens Life was 
15 percent. The directors bought 
$3,000,000 stock and he declares they paid 
for it in full and took no commission. 

President Gregory condemns the In- 
dependent for publishing the contract 
he held for promoting the Citizens Na- 
tional. Before the money was collected, 
the $1,000,000 capital was all subscribed. 
Mr. Gregory advanced some $60,000 for 
preliminary expenses. It was under- 
stood that a large volume of business, 
$5,000,000 if possible, would be turned 
over to the Citizens National the day 
it started, the commissions on the busi- 
ness to be paid by Mr. Gregory out of 
the promotion fund allowed him. Re- 
garding the contract Mr. Gregory says: 

The contract was first made between 
the promoters and me, second between the 
incorporators and me, and third between 
the stockholders and me. At the meet- 
ing of the stockholders, there were a 
number from all over the state and some 
of them didn’t understand that a large 
volume of business was to be written and 
paid for out of the commission, and two 
or three raised the point that the com- 
mission was too high. In the afternoon 
they voted to reconsider the contract as 
made at the morning session. Those who 
voted to reconsider were in the minority 
as to their holdings in the company, but 
I was chairman of that meeting, and as 
the contract was made with me, I ruled 
that their motion carried, which was 
equivalent to my voting with the minor- 
ity to reconsider. 

After the stockholders reconsidered the 
contract they referred the whole matter 
to the board of directors. The minutes 
and the stenographic report of the board 
meeting show, first, that the board ap- 
proved the contract as drawn; second, 
that I voluntarily offered to change the 
basis of the contract, as it was changed, 
And later I decided that I would not en- 
force it, even as changed, and the min- 
utes show this. In other words, the 
stockholders made a contract with me, 
and although there were something like 
100,000 shares represented at the meet- 
ing, there were only two men who dis- 
sented, and, when they spoke of recon- 
sidering the contract, I voted with them, 
and when it was reconsidered (my vote 
being used to help reconsider it), the 
stockholders were willing to, and did 
leave the matter in the hands of the 
board of directors. The board placed the 
matter in my hands by approving the 
contracts. 1 voluntarily changed the 
basis of the contract, and then decided 
that I would not enforce it, but instead 
let the company itself make settlements 
directly for all those matters which it 
justly owned and which had to be settled 
either by me or by the company. 

The entire capital stock of the com- 
pany has been settled for or subscribed; 
and less than 8 percent was represented 
by subscriptions under which settlements 
had not been received, at the time this 
article was published. The company had 
collected to Aug. 31, 1910, on the sub- 
scriptions to stock $867,441.37 in cash, 
and $792,276.13 in notes, the policy of the 
company being to accept, when desired, 
a part cash settlement, taking notes for 
the remainder. My own subscription for 
$300,000 of stock was settled in full, by 
a payment in cash of $230,000 and my 
notes for $70,000. 





PRIDDY HEADS $200,000 CLUB 


Big Men of the New York Life Write 
$37,642,047 Paid for 
Business 








The $200,000 Club of the New York 
Life for 1910 contains 138 members 
and represents $37,642,047 in paid busi- 
ness for the club year, an increase of 
fifteen members and nearly $4,000,000 
of insurance over last year. Lawrence 
Priddy of New York, president, paid 
for $1,157,000 of business. He is agency 
director of the Union Square branch, 
New York City. In 1909 he produced 
$327,780, so he has made a big jump. 

The records of the vice-presidents of 
the club are: A. L. Farmer, Oklahoma, 
$620,712; A. E. Duran, Oklahoma, $617,- 
712; E. L. Webster, Seattle, $504,252; 
J. J. McAndrew, New England, $479,- 
317; Leo Stein, New York City, $443,- 
500; F. C. Moser, Seattle, $433,370; Gil- 
bert D. Raine, Jr.. Memphis, $409,500; 
W. E. Reeve, New York City, $406,- 
895; Gus D. Levy, New Orleans, $363,- 
735; W. E. Nichols, Chicago, $349,237; 
C. H. Webster, Binghamton, N. Y., 
$302,500; Baer Howitz, Pittsburg, $286,- 
500; Joseph Navison, New England, | 
$263,000; Bernhard Rosenman, Phila- 
delphia, $228,500. 

The members of the club in the west | 
and southwest are: 

Great Middle Dept.—P. W. Ditto, E. J. 
Deibel and J. J. Parker, Cleveland Br.; 
C H. Carpenter and Edwin Embich, Co- | 
lumbus, Ohio; O. F. Burkhardt and F. E. 


Sutton, Detroit; Baer Horvitz and P. A. 
Youngquist, Pittsburg. 

Central Dept.—E. E. Harry 
H. Boice, A. I. Bloch, Louis Ehrlich, W. 
W. Gilbert, E. S. Heyman, A. I Jacobson, 
Chas. J. Morris, A. B. Reich and Emanuel 
Weil, of Chicago; Frank L. Campbell, 
Nebraska; John Cogan, St. Paul; J. J. 
Corneveaux, St. Paul; Sidney Bear, Jay 
H. Emerson, Julius Loeser, Wm. E. 
Nichols, Morris Weil and Theo Weil, 
Chicago; J. G. Morgan, Winnipeg; A. 
Becker and Wm. O. Briggs, Milwaukee. 

Southwestern Dept.—Samuel Heilbrum, 
H. A. Medaris and H. D. Mersereau, Kan- 
sas City; Gus Bertner and Claude B. 
Cain, Little Rock; W. G. Myers, G. D. 
Raine, Jr., J. Maddin Smith, Lewis E. 
Warren, Rogers F. White, W. H. Wood, 4 
Memphis; Richard D. Dewey, E. 
Huerta, George H. woes and Pedro Si. 
erra, Mexican branch; W. A. Ogden, Nash- 
ville; E. G. Bewley, A. E. A. L. 





Andrews, 


Cc 


° 
= 


Farmer, Thos. T. Gaddy and J. ae 
of Oklahoma; Jas. R. Pb R, 
Joseph, Mo.; George 4 Stinde i" 


George W. Taylor, St. Lou 

Western Dept.—Chas. 8S. Sonillips, 
zona; Edw. Wolverton, Colorado; W. 
Purdy, Honolulu; John D. Spencer, Inter- 


Ari- | 
A. 


mountain; Chas. H. Langmuir, Harry 
Cardell and G. W. Tackabury, Los 
Angeles br.; Chas. J. Cutler, Montana; 


I. H. Cook, Nevada; J. I. McKnelly, Ore- 
gon; Jos. H. Gray, San Francisco; James 
A. Hays, F. C. Moser, R. C. Stuart, E. 


L. Webster and J. T. Wilkinson, Seattle. 





Gaining a Million a Year 

The Southern States Mutual Life of 
Charleston, W. Va., plans to gain $1,- 
000,000 a year in insurance in force. 
The company at the beginning of the 
year figures on the business it can write 
and take care of all demands. It does 
not run on a hit and miss plan and 
hence at the end of the year knows just 
about where it stands. This company 
is run on business principles. Its main 
business comes from its home state 
where it has direct control of agents. 
Kentucky is proving a productive field 
for the company. It also does business 
in Ohio and Georgia. It finds all it 
cares to handle in these four states. 





| out the consent of the beneficiary, 


| authorizes the making 


COMPANIES CAN MAKE LOANS 





Attorney-General Renders an Opinion 
In a Disputed Point As to 
Indiana Policies 





A controversy arose in Indiana as to 
the right of companies to grant loans 
on policies or in fact any values, if the 
policy did not provide for a change ot 
beneficiary. Some of the companies 
issuing such policies refuse to make 
loans where the wife is named as bene- 
ficiary, claiming the Indiana laws pro 
hibit such action unless the wife makes 
an affidavit that the loan so secured is 
for her individual use. The attorney 
general holds that companies can make 
such loans. The concluding part of his 
opinion is: 

I do not mean to intimate that the 
mere insertion in a policy of a loan table 
and nothing more will authorize the com- 
pany, in the absence of statutory provi- 
sions to loan money to the assured for 
any and all purposes, and thus defeat 
the right of the beneficiary, but I am of 
the opinion that where an ordinary policy 
of life insurance has been issued and the 
wife of the assured is named as bene- 
ficiary, and no right is given to the as- 
sured to change the beneficiary without 
her consent, and such beneficiary has not 
in fact been changed, the company may 
still legally loan the assured money = 
a 
take the policy as collateral security for 
such loan, provided the policy expressly 
of such loan for 
the purposes for which it is made to the 
assured, and provided also that it ex- 
pressly authorizes the pledging of the 
policy as collateral security for the re- 
payment of the loan. This opinion is ex- 
pressly limited to loans made by the in- 
surance company to the assured in strict 
conformity with the terms of the policy, 
and stipulated for therein. 

The attorney-general further used 
similar argument in giving his opinion 
that the cash surrender value of a pol- 
icy may also be paid to the policyholder, 
where it is so stipulated in the contract 
of insurance, without the consent of the 
assured’s wife, where she is the bene- 
ficiary. 





Test Local Tax 
T. H. Brun, an agent of the North- 
western Mutual Life at Nowata, Okla., 
has been arrested for soliciting without 
paying the local license tax. The ‘state 
law specifically provides that the state 


| fees are in lieu of all other fees and 


licenses and the 


company will thus 
make a test case. 





Must Pay Claim on Convict 

Conviction for a felony on the part 
of the insured has not saved the Mod- 
ern Woodmen of America from paying 
a $2,000 claim, the supreme court of 
Nebraska having handed down an 
opinion this week that fraternal certifi- 
cates issued in that state shall be con- 
strued and enforced according to the 
laws of that state. 

Frank Pringle became a Woodman 
in 1899. He was convicted of horse 
stealing and died in 1901 in the peni- 
tentiary. He had paid his dues regu- 
larly up to the time of his conviction. 
At that time he and the local clerk ex- 
amined the bylaws of the order filed 
with the auditor of state and could find 
nothing that prevented his remaining 
a member in good standing if he paid 
his dues. He left a sum of money with 
the clerk and from this his dues and 
assessments were paid. It was shown 
that these payments were accepted and 





PESSIMISTS, ROUNDERS, TWISTERS, REBATERS, ADVANCERS, HOT AIR MERCHANTS AND MEN WITH INGROWING THOUGHTS NOT WANTED 
Optimists, Workers, Writers of Insurance and Settlers for Same, Men with Thoughts on Their Work and the Company they Represent, will do well to 


“COME TO THE PACIFIC witht WARD” 


(Formerly “TALK WITH WARD” of Cleveland) 
UNEXCELLED OPPORTUNITIES FOR GOOD MEN 


ror L HE PACIFI 


The only Pacific Coast Company with age and experience back of it, writing more business in California than any other Company. Will do the same thing ir. 


Founded 1868 by LELAND STANFORD—First President and First Policyholder 


WHY 7 {> Pacific Coast is the Home Territory of the Pacific Mutual Life. 
The Pacific Mutual Life is one of the Largest Financial Institutions on the Pacific Coast. 


For further information write 


712-13-14-15 Spalding Building, PORTLAND, OREGON 


H. H. 


WARD, Manager Pacific 
506-7-8 Mehihorn Building, SEATTLE, WASHINGTON 


NORTH-WEST—“THE LAND OF OPPORTUNITY” 
MUTUAL LIFE INSURANCE COMPANY OF CALIFO«NIA 


* Pacific Northwest 
If you are uninformed (as I was) investigate (as 


Northwest 
415-16 Paulsen Building, SPOKANE, WASHINGTON 


did) and come (as I have 
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that the high officers of the order knew 
of their payment. At Pringle’s death 
the order objected to paying the claim, 
calling attention to a provision in its 
certificate that a policy should be null 
and void upon the conviction of the 
holder for a felony. The lower court 
overruled this objection and ordered 
the payment of the $2,000 to Pringle’s 
mother. The supreme court has affirmed 
this decision. 





FOUND NO ILLEGAL LOOTING 





Promoters of Bankers Reserve Life of 
Little Rock Got Only What 
Contract Provided 





- 


A story which was printed recently 
regarding alleged mismanagement in 
the affairs of the Bankers Reserve Life 
of Little Rock, Ark., which was re- 
cently taken over by the Peoples Life, 
also of Little Rock, appears to have 
been somewhat unjust to those in 
charge of the company after the promo- 
ters left. George Vaughan, who was 
president of the company from June 
30 until it sold out, has issued a state- 
ment in which he says: 


The stockholders’ meeting, held on Sept. 
5, appointed a committee which thor- 
oughly investigated the affairs of the 
company, and it was found that every 
dollar of the company’s assets was duly 
accounted for, and there was no criticism 
whatever of the management of the com- 
pany by the directors, or those in author- 
ity, as such, and not even a criticism of 
the amount of commission which the 
promoters were to receive for organizing 
the company. The commission was 30 
percent on all stock sold, a proportion 
which was shown to be smaller than that 
of any other insurance promotion that 
had been effected in Arkansas. 

The trouble with the company grew out 
of the fact that the promoters, P. P. 
Shaw and W. I. Matheny, abandoned the 
proposition before the organization was 
completed, and before a sufficient amount 
of stock had been sold and collected for 
to entitle the company to license for do- 
ing business. This contingency might 
have been avoided had provision been 
made at the outset for a bond by the pro- 
moters that they would complete their 
contract, or have a pro rata payment of 
their commissions in installments, as the 
collections were made. Aside from this 
one oversight on the part of the original 
directors, there was no criticism what- 
ever by the stockholders, a large majority 
of whom had only paid the original 30 
percent (which went to the promoters), 
and had failed to meet the installments 
as they fell due. The statement that 
“many of the directors were found not to 
have contributed anything,” is not true, 
and there was not a dollar’s worth of 
bonus stock issued. 

The terms of the consolidation with the 
Peoples Life were carefully analyzed and 
agreed upon by the stockholders present, 
and it is thought that fully 90 percent 
of the original investors will go ahead 


with good grace, as members of the Peo- 
ples Life. 

Mr. Vaughan also stated that the 
resolution quoted in the article referred 
to was introduced but never passed. 


Ward Is On the Move 

Hubert H. Ward, general agent of 
the Pacific Mutual Life, the “Come 
to the Pacific with Ward” man, was 
in Chicago this week en route to his 
field. He is enthusiastic over the pros- 
pects in his territory and thinks the Pa- 
cific Mutual is the coming company on 
the coast. V. C. Ward of Columbus, 
Ohio, his brother, will take charge of 
the Spokane office; J. D. Sickles at 
Wenatchee, Wash., will have the cen- 
tral part of the state. B. H. Silver, 
former lieutenant-governor and W. C. 
Weld, brother of the Berkshire’s su- 
perintendent of agents, will be at Seat- 
tle. Mr. Ward, himself will vacillate 
among Portland, Seattle and Spokane, 
but will likely reside at Portland. Mr. 
Ward will build up a fine producing 
machine and is endeavoring to attract 
eastern life men to locate in the Pacific 
northwest. 








Cincinnati Men to Meet 

The regular monthly meeting of the 
Cincinnati Life Underwriters’ Associa- 
tion will be held Oct. 4. Much interest 
has been manifested in the association 
since its rejuvenation in the spring and 
the meetings are characterized by a 
spirit of harmony and good feeling. 

Among the speakers will be the Rev. 
Charles F. Goss and E. P. Marshall, 
vice-president of the Union Central. Mr. 
Marshall has .recently returned from 
abroad and his talk will be on insur- 
ance as he found it ir England and on 
the continent. There are now about 
46 members of the association and a 
large attendance is expected at the 
meeting. 





Resign From the Convention 
The Southeastern Life of Greenville, 
S. C., and the Security Life of Chicago 
have retired from the American Life 
Convention. 


Upholds Voting Trust Agreement 

The Supreme Court of Appeals of 
Virginia has denied a rehearing of the 
case involving the validity of the Se- 
curity Life of America’s voting trust 
agreement, which was tried in the lower 
courts of Virginia and decided in favor 

(CONTINUED ON PAGS 17) 








Personal and Family 
Insurance Combined 


No trouble to get a hearing with this 
olicy. It’s something more than life 
surance. Write for booklet and 

agency terms 

ADDRESS 
ALEXANDER MCKNIGHT 
VICE-PRESIDENT 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 





L. G. FOUSE, President 


OF PHILADELPHIA 





‘enn Mutual Premium, less a Penn Mutual 
6 fo F purchasing a Penn Mutual Policy- 
containing Penn Mutual Values, makes an Insur, 
ance Proposition 


in the sum of all its 
Benefits, is for net low cost and care 
of interests of all mem 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 





Tee Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


Ute, Accident and Health Insurance 


The Only Massachusetts 
Non - Participating Company 


{The New Columbian Policies are 
=_ in Clearness and Liber- 


ood Contracts and Tere 
a for Cood Producers 


ARTHUR E. CHILDS, - - President 





























Connecticut General Life 
Insurance Company, ot Harttora 
Assets over “ore $8,800,000 


Superior Policies ai Lowest Rates. Write forAgency 


Dr. H.C. Castor, - - Manager 


153 La Salle Street, - Chicago 


























ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 


Company? For territory and a Liberal commission cone 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND. 
T. J. Nichols, Pres. R. P. Grimes, Secretar; 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or iouna 
Reliable Agents Wanted. Address 


OE 
The SCRANTON LIFE INSURANCE COMPANY 


wants » STRONG STOCK MAN '° “crise'otice on HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in twenty-cight(28) months. This is 
an unusual opportunity for a man with character and ability, who can demonstrate his record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S. A.| 


Winning in Competition is the Test of Worth, International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. “Dead ones” meet a f reception, but here’s 
something to tie to for men worth while. A contract that’s “different,” and policies 
which come to the scratch with asnap. Write today to 

J. L. BABLER, 
MASSEY WILSON, President. General Manager of Agencies. 


ARTHUR JORDAN, President THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE IS A REASON wby our agents find so ready a sale for 

the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 


South Bend Life Assurance Company 


of SOUTH BEND, INDIANA 
JOSEPH STOUT, President 
J. M. PADGETT, Vice-President 


E. N. HAYHURST, Treasurer 
W. H. ADAMS, Secretary . 


Writes Only NON-PARTICIPATING Business 
Merchants Bank Bldg. South Bend, Indiana 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHAPD.H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasure: 





























This Campany is operated on careful and conservative lines, and is a tional success. 
Its of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 
DREXEL BUILDING, - - - PHILADELPHIA, PA 


Th Has no State Managers in the States of Illinois, low 
e Missouri and Nebraska, and is therefore prepared to give 


' a particularly valuable contract direct with the Home Office 
Des ae nes to reliable men in these States who can produce business. 
ire 


We have the experience of a quarter of a century behind 
us and an unexcelled record. We invite correspondence 
from men located in every county of the above States who will give either whole or 
part time to soliciting. OPERATING IN 20 STATES 


W. A. Harbach, Sec’y Des Moines, Iowa 
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IN LIFE INSURANCE CIRCLES 


(CONTINUED PROM PAGE 16) 


of the company, finally being appealed 
to the supreme court, which confirmed 
the lower courts’ decision last June. 
This will enable the Security Life to 
follow a fixed business policy for a long 
period of years. 








AGENT CAN’T BIND COMPANY 


Surplus Guaranteed By a Solicitor Is 
Held To Be In Nature of 
a Prospectus 








_The Chicago Insurance Green Bag 
cites the New York case where it was 
decided that agents have no authority 
to bind a company beyond the policy 
terms. Surplus guaranteed by an agent 
was held to be but a prospectus. 

An agent, in negotiating a sale of a 
$30,000 semi-tontine policy delivered a 
“Special contract for Andrew Langdon” 
containing three options in the first of 
which the usual surplus based upon past 
experience was guaranteed. The appli- 
cation subsequently taken was confined 
to the terms of the policy to be issued. 
Insured paid his premiums for 11 years 
without reading the policy. After be- 
coming acquainted with the discrepancy 
in the paper referred to and the policy 
he waited 4 years before bringing a suit 
to reform the policy according to the 
terms named in the special contract re- 
ferred to. In the lower court his pe- 
tition was dismissed. This was affirmed 
by the appellate division and again af- 
firmed by the court of appeals of New 
York which, after deciding that the 
“special contract” was a mere prospec- 
tus and that insured was no novice in 
insurance matters his action could not 
be maintained, say in part: 

It may be regarded as a subject for 
adverse criticism that the company la- 
beled as a “special contract” that which 
it now claims was only a prospectus or 
preliminary statement. Apparently the 
company was willing to appeal to the van- 
ity and sense of thrift of each proposed 
customer by giving an appearance of 
“special” importance to what was as a 
matter of fact general and common to 
every one who desired it. This method 
of puffing doubtless is not to be com- 
mended, nor is it in all probability con- 
fined to sellers of life insurance. What 
may seem to us to be a violation to some 
rule of ethics, however, does not become 
a basis for equitable relief in such a 
case as this, unless it has been made the 
means of some substantial fraud or de- 
ception, and that has not happened here. 
Appellant was not entirely inexperienced 
and unsophisticated in life insurance mat- 
ters. He had dealings with the respondent 
in connection with a prior similar policy, 
and, as already pointed out, he must be 
assumed to have understood that if he 
had obtained a preliminary contract guar- 
anteeing at a fixed sum his share in the 
surplus, that contract was not in ac- 
cordance with the general principles or 
tontine insurance nor in accordance with 
the policy for which he was making 
formal application. 

The dissenting opinion by Cullen, C. J., 
is of especial interest and should be 
the law and is in harmony with the law 
of contract. The opinion concludes as 
follows: 

I cannot but believe that when the de- 
fendant effected this insurance it ex- 


pected to faithfully live up to its con- 
tract, believing that st experience war- 
ranted it in entering into unqualified obli- 
gations as to the amount payable to the 
insured, and that, as unfortunately too 
often occurs, finding that the expectations 
of the past had not been realized in the 
present, under stress of supposed neces- 
sity it has claimed an interpretation of 
its contract that under more favorable 
circumstances it never would have ad- 
vanced. If, however, I am wrong in giv- 
ing the defendant credit for original in- 
tegrity of intention, then I must say that 
its conduct in effecting this insurance, 
the various devices and false statements 
it has adopted to entrap the insured, is 
inconsistent with honesty to such a de- 
gree as to contravene not merely ethical 
standards, but legal obligations. 

Langdon v. Northwestern Mut. Life, 92 
N. E. Rep. (N. Y.) 440. 





Republic Made a Record 

The Republic Life, Sharp building, 
Kansas City, Mo., made quite a record 
in its organization. It completed its 
organization, had $100,000 stock paid 
in, $250,000 insurance in force and was 
licensed with forty-two days. It is in- 
creasing its capital to $200,000. It al- 
ready has a good band of insurance 
men in the field. J. H. Aikins, the 
president, is president of the Missouri- 
Kansas Calf and Cattle Company. Ed- 
win Clark is the general manager. 


Wants the Time Extended 

President Peabody of the Mutual 
Life states an effort will be made to 
get the New York legislature to extend 
the time allowed for companies to dis- 
pose of their stocks. The limit is Dec. 
11, 1911. He says the company can not 
dispose of such investments by that 
time without serious loss. It has dis- 
posed of $25,000,000 of such assets al- 
ready. He says bargain hunters are 
on the ground, knowing that by Dec. 
11, 1911, such investments must be sold 
and they are trying to force the com- 
pany to sacrifice. 








Ohio National Licensed 

The Ohio department has licensed the 
Ohio National Life of Cincinnati. The 
company will also make application in 
Kentucky, Indiana and Illinois for li- 
censes. The recent agitation in Ohio in 
connection with the organization of 
companies has made it necessary for a 
new company to come before the de- 
partment with extremely clean hands 
before a license will be issued. Com- 
missioner Lemert issued a statement 
the other day that licenses will not be 
granted to companies organizing on a 
basis of great expense and the payment 
of excessive commissions to promoters. 

The Ohio National has deposited 
$300,000 worth of Ohio municipal bonds 
with the state department. The capital 
of the company is $500,000 and the sur- 
plus $500,000. 





Expects to be Ready Jan. 1 
The Continental Life, Majestic build- 
ing, Detroit, now being organized, ex- 
pects to be in shape to begin business 
by Jan. 1. No stock salesmen have 
been employed. Chas. E. S. Osborn, 
Republican candidate for governor in 











Qualified 


Man wanted for Agency 





Supervision. Give refer- 
ences with first letter. 








Guardian Life Ins. Co. 
James A. Frear, President 
Madison, Wisconsin 











Local agents wanted in every city and 
town in Wisconsin. 


Address as above. 














A GREAT SIX MONTHS! 


We closed the first half of 1910 with 
a rousing increase in new business over 
our record for the first half of highly 
prosperous 1909. 

In policies and dividends we have 
what the public wants. In literature and 
canvassing aids we have what the agent 
wants. And back of all is a reputation 

ained from 59 years of activity as a 
Massachusetts Company. 

If you are a genuine producer, a 
delivering producer, and wish to join our 
forces, address, 


GEORGE D. LANG 
Superintendent of Agencies 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Mass. 


CORPORATED 1651 








An Unusual Opportunity 


is offered by the 


Qld Colony Life Insurance Company 
Old Colony Bldg., Chicago 


to a good producer to take charge of an established general 
agency. For information apply to 


CHAS. H. JOHNSTON 


Supt. of Agencies 
Chicago’s Financial Giant 


Security Life Insurance Company 


OF AMERICA 
W. O. JOHNSON, President, Rookery Bidg., CHICAGO 


CAPITAL AND SURPLUS OVER $1,000,000 


For the Sells’ Ideal Agency with the 
Security Monthly Income Policy, address 


J- Be. SELLS, Vice-President 
CHICAGO’S STRONGEST LIFE INSURANCE COMPANY ri 


If YOU are a salesman and 
can interest bankers in a live 


proposition where the banker 
can make money, 


Address 45-R. 


Care The Western Underwriter. 
THEY’RE DOING IT! 


WHAT? 
Earning more money for less effort than ever before. 


WwHO? 
The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCormick Building, Chicago, Illinois 


WHY? 


Annual dividend policies registered with the State of Illinois. Expense 
of management limited. Liberal commissions. 


OPENINGS FOR STATE AND DISTRICT MANAGERS 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI \TRUST BUILDING, ST. LOUIS, MISSOURI 




















VICTOR WM. REITZ, Prest. 


Ww. L. ROWLEY, 


FOR HUSTLERS Gewetay 
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Michigan, is on the board. R. G. Hake, 
vice-president; F. Pearson, vice- 
president, and Geo. W. Cooper, secre- 
tary, are the active men in the enter- 
prise. 





Snell Goes to Washington 

Harry J. Snell of Chicago, formerly 
general agent of the National Life of 
Vermont in Chicago, has been ap- 
pointed state manager of Washington 
for the Fidelity Mutual, with headquar- 
ters at Seattle. Mr. Snell is a sub- 
stantial life man who produces a fine 
class of business. 





Skillin Goes to Ohio 

Howard N. Skillin, who for the last 
seven years has been cashier and as- 
sistant manager of the Chicago office 
of the Union Mutual under Manager 
H. S. Dale, has been appointed Ohio 
manager of the company with head- 
quarters in Cleveland. Mr. Skillin has 
proved a success in his work and is 
prepared for larger responsibilities. 
Byron C. Howes succeeds him as 
cashier at Chicago. 


Guardian Life Reinsured 

The Guardian Life of Washington 
has réinsured in the International Life 
of St. Louis. The Guardian has had 
hard sledding and the directors were 
called on by the Washington depart- 
ment to pay in more funds to make 
good the reserve. 








Powell To Speak at Pittsburg 

The “inaugural address” of Henry J. 
Powell, the newly elected head of the 
National Association of Life Under- 
writers, will be delivered at a banquet 
to be given in honor of him and his 
executive council by the Pittsburg as- 
sociation in that city on Monday even- 
ing, Oct. 17. In accordance with the 
custom! which has prevailed for many 
years, Mr. Powell will make his first 
official utterance at this meeting, out- 





lining his plans for the year’s work. 
A call has been issued for a meeting of 
the executive council at that time. 

The new president will attend first 
the banquet to be given for him by 
the Louisville underwriters at the Pen- 
dennis Club in the Kentucky metropolis 
next Monday evening. Several leading 
underwriters have been asked to re- 
spond to toasts at that meeting. 





Using Automobiles 

Odell & White, Minnesota state 
agents of the Northwestern National 
Life, are contemplating making some 
arrangement whereby all their district 
agents will purchase automobile run- 
abouts to be used in the interest of the 
company. Mr. Odell recently spent 
fourteen weeks traveling through south- 
ern Minnesota by automobile, appoint- 
ing agents and organizing the territory 
for his company, and despite the bad 
roads which he encountered he re- 
turned to Minneapolis convinced of the 
great superiority of the mode of loco- 
motion he had adopted. 





Where It Gets Business 


The State Mutual of Rome, Ga., finds 
during the last three months it has 
been very successful in getting results 
from Missouri and Arkansas. It is cul- 
tivating that field more than in the 
past. The company still finds its best 
production in Georgia and Alabama. 
It will write upwards of $6,000,000 this 
year. Texas was one of its best states 
before it retired from the field. 





Building on Permanent Grounds 

The Lincoln National Life placed all 
its agents on a commission basis this 
year and is paying no guarantees. It 
is thus attracting men who are satisfied 
to earn an income based on permanent 
foundations. It will write $1,500,000 
new business this year, add $750,000 to 
its insurance in force and will also in- 
crease its surplus. 





M. H. BRINTON, PRES. 


AMERICAN LIFE 


J. C. GRIFFITH, SEC’Y 


INSURANCE CO. 


HOME OFFICES, DES MOINES, IOWA 
Paid Up Capital, $105,000 


An Old Line Company incorporated under the laws of Iowa. 
Deposit of Approved Securities equal to full reserve on policies 
compulsory under Iowa law. Our Deposit of Securities is over 
Twenty-five per cent in excess of legal requirements. 

In all respects the Company maintains a standard in excess 
of local legal requirements. The Iowa law establishes a minimum 
four percent reserve; we maintain a three and one-half per- 


cent reserve. 


The Iowa Law permits full preliminary term 


valuation for the first policy year; we have adopted modified 
preliminary term valuation according to the Illinois standard; 
the Iowa law permits terminal valuation; we make a mid-year 
valuation on all policies. The Iowa law contains few standard 
policy provisions; we have adopted the numerous standard 
policy provisions of all the western states. 

The American Life in over ten years has not had a litigated, 
compromised or scaled down death claim. No Board Contract 
or other questionable scheme has been used at any time. The 
Company has recently been licensed to transact business in 
Illinois, Oklahoma, Kansas, Nebraska and South Dakota. 
Life insurance men who contemplate making a change should 
not fail to investigate our proposition. Those who contract 
now have the choice of territory. 


Add ess, 


AMERICAN LIFE INSURANCE CO, 


Des Moines, lowa 


Secretary A. F. |: 


; 





as 


> = 





OLDEST IN AMERICA STRONGEST IN _ THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


Second Vice-President 


34 Nassau Street : : : : : : : 3 


For terms to producing 
agents address........ 


New York, N. Y. 














NOTEWORTHY ADVANCE 


THE BERKSHIRE LIFE INSURANCE COMPANY 


OF PITTSFIELD, MASSACHUSETTS 
takes an adyanced step in the interest of the policyholder by the adoption of the fol- 
lowing liberal features in its new policy contract: 
Low premium rates. 





one days of grace in payment of all premiums after the first year. -up or surrender 
value or y jums have paid. Loans for the full cash surrender 
value. Policy e in one sum or in installments for term of years. restrictions 


no upon 
icy year, except for non-payment of premiums. 
. i reinstatement privileges. = 


Every effort has been made to make this new policy the very perfection in a life 
insurance contract. For further information apply to 


A. K. HANNEN, General Agent Northern Ohio, 319-320 Williamson Bidg., Cleveland 
JOHN A. RINGOLD, General Agent Southern Ohio, . . 12 Carew Bldg., Cincinnati 
WYMAN & PALMER, General Agents for Illinois . , 100 Washingtor St., Chicago 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 








PROOF OF PUBLIC CONFIDENCE 
This Comgeny has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1909: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 


$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


ng day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
n Increase of Assets. 


Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE - > - President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 
in Missouri, Kansas and Oklahoma 
Attractive Compensation 





Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 


OPPORTUNITY IN OHIO 


We pay you 70% first year commission with renewals. Our 
new policies are world-beaters. Low rates and highest values. 
A Western Company, more than 40 years old, which takes care 
of its agents. We want just ten $100,000 men for Ohio. Will 
divide the state to suit. Get in line. Secure contract for 
your section NOW. 





Address 81-D 
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Hall is increasing its capital. He is A 4 agency for the company in India- 
selling this extra issue. without ex- : 

The Reliance Life will hold this week a 
pense. Secretary Hall is one of the me 4. of fenders in its winning depart- 
younger company officials who is a | ments, Tennessee and eastern Texas, at 
strong opponent of professional stock | Hot Springs, Ark. 
selling and specious schemes. The] The Northern Lite of, Gerttio wD 

crease its capital from , o : 
Lincoln National gets a good part of 000 and omer © number of states. It now 
its business from Indiana and Ohio. | operates only in Washington. 
Superintendent of Agents W. T. W. T. Archer has been made general 
Shephard is out on the firing line, and | agent in southwestern Iowa for the Pacific 
his work is being felt. Mutual and has resigned as agent for the 


Phoenix Mutual at Ottumwa. 
Insurance Commissioner Schively of 
LIFE APPOINTMENTS pat ge Foe i ae a an 
Ohio week arranging to adm e American 
Union Mutual—H. N. Skillin, Cleveland. pa ag hc gr ng th er a sis 
SS D. Varner, Toledo. been organized at Wichita Falls, Texas. 
Conn. Genl.—D. A. Leonard and D. J. | The proposed capital is $300,000. The 
Marlean, Toledo. 4 apes > ani commenced selling stock Sept. 
Kquitable, N. Y—é. f Spring, Toledo; as 
(. E. Way, North Baltimore; J. C. Thomp- R. W. Miles, formerly cashier of the 
son, Cleveland. Lafayette Life, has been appointed super- 
Mass. Mutual—H. N. Dixon, Columbus. | intendent of agents, succeeding J. F. Well- 
é a. _ ig ey —* who joined the Great Southern 
a . Brown, qua; G. ° ndsay, r- | Life. 
cleville; William Goodhue, Norwalk; Al- The Union Life of Chicago has been 
— en, Youngstown; Nathan John- | jicensed in Michigan, with Dr. W. T. Hall 
so Tr ° 
: s t Detroit and his brother, 
Mutual, N. Y.—A. S. Bonsall, Salem; A. | 25. ™@nager_a _ i 
S. Hughes, East Liverpool; R. L. Walker, De. i. & Hall, as manager st Grand 
Poland; J. J. Atland, Massillon. ° | Raptés. 
National, U. S. A—O. M. Stafford, The Lexington Life of Lebanon, Ind., 
Cleveland. has sold practically all its stock and has 
New York—Ray Watkins, pfolumbus. about two hundred stockholders, assur- 
North Amer., N. pond, Hill and! ing its success, according to its pro- 
E. J. Warrick, Columbus; Bo "W. Fickes, | moters. 
Cleveland. The Equitable of Iowa has named John 
Penn Mut.—E. M. France, Cleveland; F. | O’Day as general agent at St. Louis. 
A. Tripcony, Kent. He was formerly general agent in the 
Pittsburg L. & T.—G. J. Mueller, Akron; | same territory for the John Hancock 
Ben Saslawsky, Cleveland; S. H. Young, | Mutual. 
Columbiana; W. G. Kryder, Minerva; C. B 





-~ -_—y Capt. Francis J. Werneck, aged 78, 
ogo Rema SF Fm Ag ee 4 chief clerk in the actuarial department of 
a pool, *. J. Deums,/ the Mutual Life for twenty years and 

State, Ind.—Howard Zellner, Lorain; over, died this week. He was a veteran 


George McKinley, Marion. of the Civil War. . 
Travelers—J. . Lallathun, Bellaire; J. F. Springer, of the Minneapolis office 
Edward M. Rose, Cleveland; J. W. Brown, | of the Michigan Mutual Life, has been 
Achland. appointed to take charge of the southern 
Michigan 


half of Indiana. District agents will be 
Con. Mutual—G. E. Nemire, Tecumseh. 


appointed for the northern half. 
a. la.—C. L. Parks, Grand Rap- The Provident Savings Life announces 
s 


. the appointment of Ralph H. Gorsline as 
Federal—S. C. Ellis, Menominee; G. H. | manager of its Rochester, N. Y., agency. 
Cobb, Escanaba. Mr. Gorsline is an experienced insurance 
Merchants, lowa—J. W. Strong, Sagi- | man and leaves the Penn Mutual Life. 
naw; A. H. Campbell, Mattawan. i , forme a ll 
Mich. State—E. M. Messecar, Evart. nag A I a I age A 
New York—Edward Madden, Fon du Lac, | wis, has taken the agency for western 
Wis. Michigan of the Connecticut Mutual Life, 
Preferred—P. E. Larrabee and R. H.| with headquarters at Grand Rapids, Mich. 
I'ranchot, Grand Rapids; Asa Whiting, 
Maple Ridge. The State Life has already paid $15,000 
State Mut. Mass.—T. B. Wyman, | Under policies held by people killed in 
Munissing. traction wrecks in Indiana within the past 
Wisconsin few days. Numerous other life and acci- 
National, la.—H. A. Davis, Rhinelander. — — are expected to be pre- 
N. W. Mutual—P. R. Emmert, Avoca. ~— . 
Travelers—A. F. Bishop, Jr., Mineral W. A. Willing, formerly traveling spe- 
Point. cial for the Equitable Life of Iowa, who 
Wis. Natl—Frank and Andrew Christ- | quit some time ago to look after his fath- 
opher, Albany; H. H. Johnson, Ogdens- | er’s estate in New York, has again been 
burg. made special agent and has returned to 
Aetna—L. A. Willis, Milwaukee. 
Merchaats, la.—Joseph Smart, Milwau- 


ee. 

N. W. Mutual—J. P. Murrish, Mazo- 
manie; F. C. Parish, Cassville; R. P. 
Breese, Waukesha. 

Old Line—Ed. Zimmer, Random Lake; 





the insurance fild 


It is stated the organization of the New 
Mexico National Life of Roswell, N. M., 
has been abandoned. It is understood that 
about $30,000 was paid in as capital stock, 
and this will likely be lost, as this was 
J. H. Geen, Palmyra; 8. L, Taft, White- | the, Smount to be paid the promoters for 
water; J. L. Henningham, Manitowoc; H. a . 

W. Baumgarden, Peoria, Ill. (for Wiscon- Three new life companies are being pro- 

sin); J. E. Reilly, Milwaukee; «Joseph | moted in Detroit: Continental Life, Pen- 

Kloeckner, Oshkosh. insular Life and Detroit Life. The Re- 

Indiana publican candidate for governor is a di- 

. rector of the Continental and the Demo- 

yng J. ——,. ae. 4 cratic candidate is president and counsel 
ae Cent.—C. B. arvey, Crawfords- | gor the Peninsular. 


aera The State Life of Indiana has paid a 
er so Ne sed a total of $15,000 on four policies carried 
Hartford—J. W. Shiel, Valparaiso. by victims of the Wabash Valley traction 
Home—Pontus Heintz, Gary. wreck near Fort Wayne, Ind., last week. 
Mut. Benefit—D. S. Aldrich, Terre | Three of the policies made provision for 





Haute. double indemnity where death occurred 
West. Reserve—J. J. Hinman, Indian- | while on public conveyance. 
apolis. J. L. Shields, of Indianapolis, who for 


the last year or so had been associated 
in partnership with the late Ernest L. 


Killen under the firm name of Kil- 
been asked to appoint a receiver for the 


Knights of the Protected Ark. 


: President A. F. Fromme of the a Men to sell stock in every state for a 
ndustriai Life of Terre Haute, Ind., has llar Compan Some- 
resigned because of the pressure of other Ten Million Do 7 iy ° 

thing absolutely new in insurance. 


business. 
of the Travelers in Indiana, has taken | Address, 405 Wyandotte Bid., Columbus, 0. 


Hartford Life Insurance Company 


Chartered Forty-Three Years 


LIFE NOTES 


The Mimnesota Mutual Life of St. Paul 
has been licensed in Nebraska. 


The district court at Topeka, Kan., has 











GEO. E. KBBNEY, President THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made eee See or non-partici ated 
Dividends, annual or deferred. Values based u ULL RESERV 
Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 
HOME OFFICE, HARTFORD, CONN. 





Incorporated as a Stock Company by the State of Illinois 





CGamPany 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 





Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


W’ ANTE D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 











Assets, January, 1910 . . ‘ , - $ 381,275 
Surplus to Policyholders ‘ . 198,530 
Insurance in Force ‘ ‘ - 4,700,000 





FORT WAYNE 


LINCOLN LIF IN DIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 
LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER Gsciiuiie 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 


Of Pierre, South Dakota 
CHARLES L_ HYDE. ; : President 


Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : 1: : : : $250,000.00 
$100,000.00 deposited with the Insur- 


ance Department of South Dakota 


Backed by the substantial interests of South Dakota 
Ohio Department, . . . 425 East Fourth Street, Cincinnati 
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len & Shields, as managers for In- 
diana of the Phoenix Mutual Life, has 
been appointed manager for the state. 

The Surety Fund Life of Minneapolis 
has applied for admission to Saskatche- 
wan. F. R. Hall of Nepawa, Man., is to 
be appointed general agent for the com- 
pany in the province and will nee his 
headquarters at Saskatoon. J. M. Fish of 
Regina will be the company’s attorney. 

The Prudential Life settled a claim of 
$250,000, last week, on the life of Howard 
K. Gilman, of St. Louis, Mo., who recently 
died at Stamford, Conn. Of this $200,000 
Was seven years old and $50,000 ten years 
old. Mr. Gilman formerly was president 
of the Western Electrical Supply Com- 
pany. 

H. O. Edgerton, vice president of the 
Boston Mutual Life, has been elected 
president, in succession to the late John 
W. Wheeler. He has been connected with 
the company for about ten years, serving in 
the field for three yars and as secretary 
for six years. He was elected vice-presi- 
dent last year. 


J. F. Springer, formerly manager for 
the Michigan Mutual Life at Minneapolis, 
has been transferred to Indianapolis, as 
successor to the late J. F. McFarland, gen- 
erai agent for Indiana. Mr. Springer will 
have charge of the southern portion of the 
state, and announcement is made that a 
manager for the northern section will be 
named shortly. 


Albert H. Bushong, formerly agent of 
the Prudential at Hartford City, Ind., 
has been arrested charged with embez- 
zling $300 from the company. Bushong 
who had charge ,of the Hartford City 
office, left that city last winter and only 
recently the company learned he was 
working at his trade of carpenter in a 
Newcastle factory. 


Mr. R. D. Murphy of Springfield, Mass., 
has been chasen to succeed A. C. Wash- 
burne as actuary for the Hartford Life. 
Mr. Washburne has gone with the Berk- 
shire Life. Mr. Murphy is a graduate of 
Harvard University and a member of the 
Actuarial Society of America. He has 
been with the actuarial department of the 
Massachusetts Mutual Life for some 
years. 


P. J. McArdle, president of the Amalga- 
mated Association of Iron, Steel and Tin 
Workers, in a recent speech to the mem- 
hers at Elwood, Ind., said that steps are 
being taken to convert the association 
into an insurance organization for labor- 
ing men and steel workers, the dues to 
be paid monthly. It is not known that 
the plan will meet with the favor of the 
thousands of members. 


In a suit at Indianapolis for $2,000 
against the Supreme Lodge, Knights of 
Honor, Madeleine Wallace, beneficiary of 
her husband's policy, will attack the or- 
der’s right to raise the rates above those 
in force when the contract was made. It 
is alleged in the complaint that Wallace 
continued to pay the assessments accord- 
ing to the old rates, but the lodge re- 
fuses to pay the certificate. 


During August the Penn Mutual Life 
wrote 1,809 policies for $6,409,506, with 
annual premiums of $253,723.52. This is 
a gain over August, 1909, of $1,535,402 of 
insurance and an increase of $79,844.81 in 
premiums. This handsome gain has not 
only extinguished the shortage up to July 
31 1910, but shows an increase for the 
period during 1909 of $456,740 of in- 
surance, and a gain in annual premiums 
of $107,421.78. This increase in 
volume is largely due to the business of 
McCary, Howell & Co., general agents in 
Chicago. In spite of the large business 
produced by the Chicago agency in 1909, 
they have made a gain of over a million 
dollars as compared with the first eight 
months of last year. 

The Reliance Life says as to its 
changes: “St. Louis will be made the 
headquarters of the western division and 
O. G. Wilson, assistant general manager, 
will be in charge of the local work in that 


territory when not required to give his 
attention to supervising work of a gen- 
eral character. The state of Iowa was 
added to oe territory under the supervi- 
sion of C. D. Hellen, who already had Ne- 
braska. W. L. Phipps, at present cashier 
of the office in Omaha, will be promoted 
to the position of assistant supervisor and 
help Mr. Hellen in his organization work 
covering the two states. Omaha will be 
the headquarters for the department, 
which will hereafter be called the lowa- 
Nebraska department.” 


HOTCHKISS’ VIEWS GIVEN 
(CONTINUED FROM PAGE 1) 


af new business, on a percentage some- 
where between sixteen and eighteen. 

These observations are, however, only 
by way of introduction. The New York 
investigation of 1905 emphasized two 
classes of expenditure as conducing 
largely to the unsatisfactory conditions 
in life insurance—managerial waste (sal- 
aries, office buildings, syndicates, political 
contributions, lobbying expenses and the 
like), and agency waste (excessive com- 
missions, principally on the first year’s 
premium, rebates, expense allowances, 
prizes, bonuses, rewards, and the other 
accomplishments of forced-draft meth- 
ods). Of the two, the second was both 
the more important and much the more 
difficult of treatment. 

Statistics Justify Law 

The result was legislation which some 
have called sumptuary, but which surely 
was summary. The companies had shown 
themselves unable or unwilling to grapple 
with the problem. The system’s principal 
beneficiaries—the field force itself—could 
searcely be expected to do so. Natural 
laws, so long as the companies were 
struggling one with the other after the 
bubble bigness, seemed to increase rather 
than diminish the expenditure. And the 
legislature stepped in! It is not the 
province of this paper to discuss whether 
the state should thus have interfered. 
The statistics of the first three years 
seem, however, fully to justify the action 
taken. Insurance is now being furnished 
those who wish it at a ratio of expense 
to premium for all companies doing busi- 
ness in New York of 17.3 percent as 
against 22.9 percent six years ago. 











Clearly, the real measure of the value 
of an institution to the society which 
creates it is the difference between what 
it gives and what it takes. Now, we are 
yet far from the day when life insurance 
will sell itself. Hence, the middleman— 
the agent in all his grades; and, conse- 
quently, his compensation. 

Pactory-to-FPamily Idea 

How much the purchaser of a com- 
modity should pay for salesmanship is 
always a relative question; the modern 
excesses in the direction are finding their 
reaction in the factory-to-family idea. 
Salesmanship being, however, the largest 
single element in the expense of life in- 
surance, it was natural that in seeking 
to eliminate economic waste, inquiry was 
focused on it. The result is well known. 
The expense of insurance salesmanship 
was found too high. It was struck at by 
the now famous section ninety-seven. A 
cutting down of incomes resulted; a 
weeding out of each company’s agency 
force. But who will say, even after but 
three years, that the savings from sales- 
manship and at the home office result- 
ing from the New York law of 1906, 
have not made the difference between 
the aggregate satisfaction to the in- 
sured and the wealth of such insured con- 
sumed in producing that satisfaction 
much nearer the maximum? 


Went to the Vital Point 


The New York investigating committee 
did not, however, recommend any upward 
limit on the rate of commissions. It 
assumed that competition between com- 
panies would continue to set an effective 
limit on the ldadings, and took such 
loadings as a basis. In accordance with 
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THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


FPAifttieth Amnmniwersary 
CORNELIUS DOREMUS, President 


1, 1910 
paloorer ae in F 


urplus "Funds s (New York State Standard) 


8 haere dl over 120, 


Payments to Policyholders Since Organization... .. over 75,000,000.00 
Urexnxcelied Record For Fittywy Years 


The he pepters of the Germania’s new attractive 
GUARANTEED VALUES adopted January 1st, 1910, 


licies with LOWER PREMIUMS and HIGHER 
well attested by the fact that its business during 


1910 has shown unbroken monthly increases over the year 1909, from 50% to over 200%. 
A few good openings for dis trict managers under direct contract with the home office. 
BO NASSAL STREET New VYVorRK 





Provident Life and Trust Company 


OF PHILADELPHIA 


Insurance in Force (Paid-for Basis) $214,509,255.00 





Assets (market values 12-81-1909) $70,514,350.45 


The REW DOLICIES of the Provident are unsurpassed for conciseness ean and chang i Samcns tus 
y end li all essentials. The Premium rates of the Provid ‘e exceeding! 
are etl further d youl I dividends. ¥ _ a 
CORRESPONDENCE WITH AGENTS 
YERGER & ELLIS, General oats, We Western Ohio - «= 312 U; Building, Cincinnati, O) 
S. S. SAFFOLD, General Agent Eas tern Ohio os e _ wee Gasheld 4 Building, Cleveland, Ohio 74 
CROOK & CHAPPELL . Gaseral eats - © e« The ae, Toledo, ots 
es & PICKERING, General Agents : * Balding, Chi tL 
SSETT & REESE, General Agents a tae ait ee Sas Marguette Building, etroit “Mich, 


1910 SEMI-ANNUAL RESULTS 





Total Assets........... abiebn se neadok Last sina a eihietpremaort $366,257.00 
Increase 38%. 
Total Income . Pa PR er pa ee  E  SE ee 90,901.00 
Increase 45%. 
i oon icine Sue ece en ear aeseeneied kgaanes 62,541.00 
Increase 13%. 
Bmepanes Bh Pees... ..2.csccccccce ee ree rr 5,045,000.00 


Increase over 20%. 
OHIO ONLY 


The Midland Mutual Life Insurance Company 
Home Office—COLUMBUS, OHIO 


Dr. W. O. Thompson, President B. F. Reinmund, Secretary 


The Cleveland Life Insurance Co. 


WM. H. HUNT, President 


IS STRONG, PROGRESSIVE and an 
AGENTS’ COMPANY 





You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 


LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
LOW PREMIUMS—— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELINC, W. VA. 
For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 


A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


500 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 

















These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 














September 29, 1910. 


THE WESTERN 


UNDERWRITER. 21 








its recommendations, the legislature of 
1906, in substance, (1) provided that the 
principal items of the annual acquisition 
expenses of companies doing business in 
New York should not exceed (a) the 
loadings on the first-year premiums, and 
(b) the present values of the assumed 
mortality gains for the first five years of 
insurance, and (2) prohibited any ex- 
penses, other than investment expendi- 
tures and taxes and other real estate out- 
lays, in excess of the aggregate amount 
of the actual loadings upon premiums re- 
ceived during the year and the present 
values of the assumed mortality gains as 
previously mentioned. Renewal com- 
missions on other than endowment poli- 
cies were limited to 7% percent for the 
first nine years, and collection fees, after 
the tenth year, to 2 percent. The com- 
mittee, however, did recommend an up- 
ward limit on the annual writings of com- 
panies doing business in New York, and 
the legislature of 1906 adopted its rec- 
ommendation, so far as New York com- 
panies were concerned, fixing the limita- 
tion at $150,000,000. 

Limitations Not Strictly Scientific 

This is the gist of the now well-known, 
and in some quarters much-criticised, 
sections 96 and 97 of the New York 
insurance law. Such sections constitute 
together the important checks on ex- 
travagance and waste developed by the 
investigation of 1905. Neither was per- 
haps in a strict sense scientific. Both 
were at the time apparently neces- 
sary. Of the two, section ninety-seven 
is clearly still the more important. While 
minor changes in it may later be found 
to be wise, such section contains the germ 
of the economic truth that declares that 
all expense not necessary to the maxi- 
mum pecuniary efficiency of the company 
to the public is economic waste. It thus 
is the arch of the new edifice of life 
insurance. The limitations of section 
ninety-six are only the buttresses. 

Total Expenses to Premiums 

The following summary (of table A.), 
brings out clearly the effect of the New 
York law on the percentage of total ex- 
penses to total premiums of the com- 
panies authorized to do business in New 
York: 

SUMMARY OF PERCENTAGES 


Other 

Nine companies do- Averages, 
Year N. Y. ing business all 

omp’s in N. Y. comp’s 
S906 .cave 24.1 20.6 22.9 
1905 22.1 20.1 21.5 
i eer 17.6 19.7 18.4 
ee 14.9 17.9 16.2 
oo ee 14.5 18.3 16.1 
2008 cecisn 16.5 18.2 17.3 


Considered thus from the viewpoint of 
total expenses to total premiums the fol- 
lowing seem to be obvious deductions: If 
there was prior to 1906 economic waste 
in marketing this necessity of life, life 
insurance, the New York companies were, 
other things being equal, much more 
wasteful than the companies of other 
states operating in New York. Con- 
versely, it seems that since 1906, the New 
York companies have been more econom- 
ical than their competitors from outside; 
but the effect ot the falling off in new 
writings, particularly by the New York 
companies, due to the exposures of the 
investigation, is doubtless a considerable 
factor. The sharp rise of the New York 
percentage in 1909 suggests the impor- 
tance of such factor. The narrowing of 
the gap between the New York percentage 
and the nonstate percentage and the rela- 
tive steadiness of the latter for the past 
three years may well suggest that the 
companies authorized in New York, with 
business again normal but under new 
conditions, are quite rapidly reaching a 
fairly constant expense ratio. 


First Year Expenses. 


First-year Expenses to First-year Pre- 
miums.—The figures shown in this table 
(table B, accompanying the paper), are 
taken for the years 1906-1909, inclusive, 
from the companies’ “schedule Q” for the 
years in question. For the years 1904 
and 1905 the first-year premiums and 
the amounts expended for medical exam- 
inations and inspections of risks. In 
considering the facts shown by this table, 
it should therefore be remembered that 
the first-year expenses shown therein do 
not include considerable sums that should. 





strictly speaking, be charged against first- 
ear premiums. It should also be remem- 
ered that the items of the first year ex- 
penses numerated in section ninety-seven 
of the insurance law do not include any 


Allowance for that proportion of the gen- 


eral administration or overhead expenses 
of the company which, as a matter of 
fact, have a great deal to do with the 
cost of geting business. 


SUMMARY OF PERCENTAGES 
Other 


Nine companies do- Averages, 
Year N. Y. ing business all 
omp’s in N. Y comp’s 
BOGS cvs 63.4 55.5 60.9 
BOO evens 73.9 57.4 67.4 
BOGO cnesd 79.5 60.6 69.8 
ROGF wscne 41.3 46.8 44.5 
po ee 52.7 48.4 50.4 
eer 48.6 50.7 


Examined thus from the viewpoint of 
first-year’s expenses and premiums, the 
effect of the new laws in reducing the 
percentage copt is equally noticeable; 
likewise, the higher expenditure of New 
York companies before the cataclysm of 
1905-6 and the proportionately greater fall 
of the percentage in such companies to, 
or, at any rate, toward, the constant 
percentage, say about 50. Save in 1907, 
the New York percentage has been higher 
than that of the companies of other 
states. 

Reduction in Benewal Expenses. 

Renewal expenses to renewal premiums. 
—The renewal expenses shown in this 
table (table C.), were determined by tak- 
ing the difference between the company’s 
total insurance expenses and the first- 
year expenses as shown in “schedule Q”; 
hence, to the extent that table B under- 
states the first-year expenses table C 
overstates the renewal expenses. The 
difference expressed as a percentage, how- 
ever, would of course be much larger in 
table B than in table C. These tables 
do not check exactly with table A since 
that table is constructed on a cash basis. 
It should also be noted that the renewal 
premiums shown in this table include 
dividends and surrender values applied 
to pay renewal premiums. 


SUMMARY OF PERCENTAGES 
Other 


Nine companies do- Averages, 
Year N. Y. ing business all 
comp’s in N. Y. comp’s 
1904 ..... 17. 15.8 17.1 
THEO ccwes 16.3 15.8 16.1 
S008 .ccss 12.6 14.5 13.3 
BOGE cicace 13.0 14.0 13.4 
BOOS o.o00% 12.7 14.7 13.5 
2908 ..cce 12.5 14.9 13.5 


The noteworthy feature of this table 
is the drop in the percentage in the case 
of the New York companies between 
1905 and 1906; i.e., nearly four points, 
while the percentage of the nonstate com- 
panies fell less than a point and a half. 
Here also the New York companies seem 
now to be more economical than their 
competitors from other states, though the 
naturally small renewal expense of the 
Mutual and the New York Life, for 
reasons later indicated, may somewhat 
account for this. The steadiness of the 
average percentage for all companies at 
about 13.5 during the past four years 
suggests that the constant renewal ex- 
pense ratio may be in the neighborhood of 
that figure. 


Pirst-year Commissions. 


First-year commissions to first-year 
premiums.—The statistics in this table 
(table D), are on a cash basis up to 


and including the year 1907; for 1908 and 
1909 they are on a revenue basis, being 
taken from “schedule Q.” The effect of 
this discrepancy of method on the percen- 
tage is, however, negligible. 


SUMMARY OF PERCENTAGES 
Other 


Nine companies do- Averages, 
Year N. Y. ing business all 

mp’s in N comp’s 
oo ane 54.8 48.1 52.6 
BOGS 40000 65.8 49.7 59.5 
1906 ..... 65.2 51.9 58.4 
BOOT asses 46.7 42.9 44.5 
ee 43.9 41.1 42.4 
2908 .ccce 45.0 42.6 43.8 


The striking feature of this table is the 
decrease in first-year commissions for 
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the period 1907-1909 as compared with 
the period 1904-1906. It is, of course, 
possible that this decrease in commis- 
sions may not wholly represent a real 
saving in expense but may be in part 
neutralized by a change in the mode of 
compensation for obtaining business. The 
effect of high-} ressure methods, partic- 
ularly by the New York companies, be- 
fore the taking effect of the new laws in 
January, 1907, is t.oticeable, as is also 
the similarity of the percentages for 
both domestic and nonstate companies 
in 1909. It is worthy of note, however, 
that in every year, the nonstate percen- 
tage is lower than that of New York, 
and in 1905 and 1906—the so-called hot- 
house years—very much lower. 
Commissions on Renewals 
Renewal commissions to renewal pre- 
miums.—This table (table E), offers a 
good illustration of the many difficulties 
in the way of satisfactory comparison 
of expenses in life insurance. 
SUMMARY OF PERCENTAGES 


Other 
Nine companies do- Averages, 
Year N. Y. ing business all 
comp’s in N. Y. comp’s 

1904 ..... 5.9 6.2 6.0 
1 ee 4.8 6.3 5.4 
1906 4.0 6.6 5.0 
SO ee 3.6 6.2 4.6 
ISOS scene 3.3 6.3 4.5 
IGOR « <v.0% 3.4 6.1 4.5 


The effect of the law of 1906 is here 
not so marked. While the ratio is lower, 
the changes in the past four years are 
slight. The noticeable feature is that 
the percentage of the New York com- 
panies is here much lower than the per- 
centage of the companies of other states. 
This is due to the very low percentages 
of the New York Life and the Mutual. 
In the former, the “‘Nylic” plan took the 
place to a large extent of renewal com- 
missions, while the Mutual had, previous 
to the amendments of 1906, adopted the 
policy of paying for most or all of its 
business with a high brokerage, thus se- 
curing it free from obligation to pay any 
one more than a small colection fee on 
renewal premiums. 

Tables F and G should be read to- 
gether. That there was a shaking down 
of the business following the investiga- 
tion of 1905 is clear, as is the fact that 
the shaking down was much more vigor- 
ous in the New York companies than in 
the nonstate companies authorized in 
New York. Still, following a net de- 
crease of business in force of $127,000,000 
in 1906, $89,000,000 in ipo7 and 
$15,000,000 in 1908, New York companies 
gained $100,000,000 in insurance in force 
in 1909. The gain of the nonstate com- 
panies, on a total of insurance in force 
but slightly less, was $363,000,000. But 
the striking fact is that these large gains 
were made without much increasing the 
expense ratio, thus apparently indicating 
that the thirty-five companies now doing 
business in New York can each year add 
largely to their insurance in force at a 
much lower expense ratio than in the 
past. 

Indeed, if the population estimates in 
table G are correct—and they are, of 
course, but estimates based on the cen- 
suses of 1900 and 1905—the per capita 
insurance in force in New York, while 
practically stationary for 1905, 1906 and 
1907, began rising again in 1908 and went 
up with a bound in 1909. Other forces 
than the exposures of 1905 have, of 
course, affected this per capita. But the 
fact to be remembered is that, in New 
York at least, life insurance is increasing 
faster than population. 

Summary of Statistics 

Clearly, then, in twenty-six companies 
doing business in New York from 1904 
to 1909, including practically all the large 
American life companies: 

The percentage of total expense to 
total premiums in 1904 was 22.9; in 1909, 
it was 17.3. 

The percentage of certain items of first- 
year expenses to first-year premiums in 
1904 was 60.9; in 1909, it was 50.7. 

The percentage of renewal expenses 
to renewal premiums in 1904 was 17.1; 
in 1909, it was 13.5. 

The percentage of first-year commis- 
sions to first-year premiums in 1904 was 
52.6; in 1909, it was 43.8. 

The percentage of renewal commissions 
to renewal premiums in 1904 was 6.0; 
in 1909, it was 4.5. 

But statistics with their tables and 
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their ratios mean little to the ordinary 
policyholder. Here, fortunately, it is 
possible also to speak to him in terms of 
dollars and cents. Applying the 10 to 1 
rule assumed by the Connecticut depart- 
ment as indicating the relation between 
the cost of new business and the cost of 
caring for old business: 

The initial expense per $1,000 of policy 
obligation in force against all companies 
doing business in Connecticut for 1906, 
$36.10; the renewal expense, $3.61; 
while 

The initial expense of such companies 
in 1909 was $31.51, and the renewal ex- 
pense $3.15. 

Thus the annual saving to policyholders 
in 1909 as compared with 1906 is $4.59 
per $1,000 of new business and 46 cents 
per $1,000 of old business on the books. 


Saving to Policyholders 


Or, applying these figures to the 
$1,219,212,048 of insurance written by the 
thirty-five companies doing business in 
New York in 1909 and to the $10,647,240,- 
069 of insurance in force on the books of 
these companies at the beginning of the 
year, it is evident that, assuming that 
the expense rate of the companies would 
not have continued to increase after 
1906, there has been a saving to policy- 
holders during the year 1909 of $5,596,183 
in acquisition expenses, and of $4,897,730 
in general management expenses, a total 
of $10,493,913 saved over what would 
have been expended, other things being 
equal, had the limitations imposed by the 
New York insurance law not existed. 

While the 10 to 1 ratio on which these 
figures are based undoubtedly had high 
actuarial authority at the time of its 
adoption, it is perhaps not entirely re- 
liable at the present day. For an average 
company a ratio of say, 7 to 1, or even 
8 to 1, would presumably be now nearer 
the true facts. Estimates based on these 
latter ratios are not, however, available 
and the still recognized and older ratio 
has therefore been used. 

Similar figures, accumulated over a 
series of years, point to a total saving 
that will be stupendous in its aggregate. 
This is conservation of the highest type. 
Indeed, it may be that in the summing up 
by the historian of the future of the 
progress of the twentieth century’s first 
decade, the New York insurance limita- 
tion laws of 1906 may be given as high 
rank as any of the statutes of recent 
years passed to prevent waste and thus 
to conserve the general welfare. 


Limitation of Volume 


But one of the appended tables remains 
to be considered. It has been noted that 
section ninety-seven, thus solid in econ- 
nomic advantage, was buttressed by the 
limitation on annual writings known as 
section ninety-six. The reason for this 
is well known, is still eloquent of waste 
and loss, and need not be restated here. 
In 1906 came the recommendations of 
the Armstrong committee. It recognized 
the truth of the law of diminishing re- 
turn. It knew that pressure from the 
agency field might sometime sweep away 
the limitations of section ninety-seven. 
And so the legislature of 1906 put up the 
bars on mere bigness. Granted, the ac- 
tion was arbitrary; just as much so as 
was the rivalry of the companies un- 
reasoning. But section ninety-six was a 
war measure. 

And it had its effect. While but one 
company has perhaps yet found its prog- 
ress barred, all have known that the old 
clamor and crowding would no longer 
he tolerated. It was appropriate, there- 
fore, that as several of the great com- 
panies approached in 1910 the $150,000.000 
limit, some change should be made. How 
hetter than by ahandoning the arbitrary, 
“Thou shalt not!” and writine over it: 
“You may. if you but save!” This is the 
essence of the amendatory law of 1910. 

Premium on Economy 

The purpose is clearly to put a premium 
on economy and on business that sticks. 
The company which keeps well within the 
expense limitations of section ninety- 
seven may increase more rapidly than 
the company which is just within such 
limitations; but in no event may it in- 
erease its business written by a greater 
percentage than the difference between 
25 percent of the net renewal premiums 
and the percent of its total expenses (af- 
ter deducting certain specified items) to 
such net renewal premiums. Thus, in 
general, a well-managed company is al- 
lowed to write each year an amount of 
new business increasing as the busines; 
in force grows; waste is penalized and 
the limitation becomes less arbitrary and 
more automatic and natural. 

Thus both sections now persuade toward 
economy. If you would grow big and 
bigger, says the law, see to it that you 
save, and in saving remember that he 
who saves much gains more, more new 
business, and, yes, more dividends to 
policyholders, which means more satis- 
faction to the public. 

These are some of the truths that a 
layman reads in the statistics and out of 
the turmoil of recent years. He reads, 
too, that life insurance is stronger, far 
stronger today than it was before that 
turmoil. And as one of the millions of 
Americans holding insurance policies, he 
finds satisfaction and hope in that there 
has at last come peace, a better under- 
standing, and a growth that is true to the 
slogan of the economist: Spend, but, in 
spending, save! 
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Owners and Garage Keepers Do Addi- 
tional Damage In Order to 
Get Over Limit 





(Prom a Staff Correspondent) 

New York, Sept. 27—Adjusters of au- 
tomobile and liability insurance say 
that, although the business is still in 
its infancy, practices calculated to 
cheat the companies so as to make the 
loss to the car exceed the $200 limit 
are very numerous. Several cases have 
come to light recently in which the 
companies discovered that the original 
collision damage to the automobile was 
much less than that indicated by the 
claim. It seems that the insured fre- 
quently connives with the garage 
ke@per to cheat the insurance company 
in the adjustment and makes the dam- 
age more realistic by smashing a wheel 
or putting the lights out of commis- 
sion. The insured is enabled thereby to 
secure a much larger payment from the 
companies and the garage keepers are 
perfectly satisfied to have the damage 
exaggerated, as they will have a much 
larger bill for repairs and will be able 
to sell more new parts. 

There is a provision in the usuai au- 
tomobile liability policy to the effect 
that loss or damage to tires shall not 
be covered unless total loss or dam- 
age, including such tires, shall exceed 
the sum of $200. It frequently occurs 
that the damage to the car after the 
collision would foot up in the neigh- 
borhood of $150. In order to enable 
the insured to secure a new set of 
tires at the expense of the insurance 
company, the garage keeper will see 
that the car is further damaged to make 
up the extra amount; viz., to make the 
loss settlement surely above $200, there- 
by including the new tires which the 
insured is anxious to have put on. 

Hard to Discover 

This collusion between the garage 
keeper and the insured is sometimes 
discovered by the company but it is 
almost impossible to guard against im- 
positions of this nature because of the 
fact that cars are frequently damazed 
on a lonely country road, perhaps late 
at night, and are towed into the near- 
est garage by the wrecking crew. The 
company adjuster may turn up the next 
day and find the smashed car in the 
garage, but he has no evidence that 
the damage, which is apparent, was 
not sustained in the collision. It is 
very easy to have a blown out shoe or 
damaged tire in evidence to indicate in 
what manner the wreck occurred. It 
often happens that either the insured 
or employee of the garage will make the 
bill for repairs still higher by smash- 
ing the head lights or injuring the 
equipment of the car in such a way that 
it would be practially impossible for 
the company to claim that the dam- 
age, as it appears, was not caused by 
the accident. 

Try to Get Tires In 

A well known adjuster of automobile 
cases stated that he knew of many cases 
where the companies had been paying 
out many hundreds of dollars because 
of just such practices. Once in a while 
he has been able to catch the insured 
red-handed, as witnesses of the acci- 
dent were on hand to show that the 
car was damaged to very slight extent 
before it got to the garage. If it is 
possible to squeeze a set of new tires 
out of the company, the insured thinks 
it is a mighty good plan as tires are 
expensive and have to be replaced from 
time to time. If the company can be 
made to pay for them, there is so much 
saved for his own pocket. 

The garage keeper is only too will- 
ing to help the insured out in his claim, 
as he makes anywhere from 15 to 25 








percent profit on the sale of the tires, 
besides the profit from repairs, which 
are charged for at so much an hour; 
and also for the new parts which have 
to be furnished by him at a considerable 
profit to replace the damaged ones. 

Undoubtedly it is up to the compa- 
nies writing automobile liability insur- 
ance to further restrict their policies, 
perhaps by even inserting a clause sim- 
ilar to the coinsurance clause in fire 
insurance policies by which the insured 
is made to bear a proportionate part 
of the loss if he is under insured. The 
automobile liability business, however, 
has not been a factor so long that the 
companies ,have got the policies down 
to a fine point and many modifications 
will necessarily be made in the near fu- 
ture to conform to the changing prac- 
tice of the business. 

Competition Makes Policies Liberal 

Another feature which has made the 
policy more liberal to the insured than 
good business sense would dictate is 
the vigorous competition of a number 
of companies, all of which are anxious 
to secure the business, which, although 
seemingly rather unprofitable, has great 
possibilities of becoming one of the 
leading liability lines. There seems to 
be no good reason why the liability pol- 
icies should not be drawn in such a 
form as to preclude the possibility of 
this wholesale swindling which is going 
on much more generally than is real- 
ized as a rule. 

Several months ago the fire end of 
the automobile policy was restricted 
somewhat by the companies so as to 
state more specifically what was in- 
cluded in the coverage of the car. This 
was done because claims were often 
made in case of fire for robes, goggles, 
gloves and other paraphernalia of the 
automobilist which were burned up 
when the car was destroyed. The com- 
panies found that they were losing a 
lot of money by paying for these inci- 
dentals, which were often stolen and 
not burned at all. 

As the business is increasing so rap- 
idly and accidents are so frequent, it 
behooves the companies writing the 
liability and the fire lines on automo- 
biles to restrict the wording of their 
policies, to guard against fraud. If this 
is not done, there is very little chance 
of the business showing any sort of a 
profit. 





T. H. Swartz Resigns 

Thomas H. Swartz has resigned as 
third vice-president, general manager 
and assistant secretary of the Kansas 
City Casualty, effective Oct. 1. This 
action was taken at this time chiefly 
on account of Mr. Swartz’ poor health, 
although for some months he has con- 
templated retiring soon. He still re- 
mains ‘a director of the company and 
will serve it in an advisory capacity. 

Mr. Swartz organized the Kansas 
City Casualty last year. It began busi- 
ness Jan. 3, 1910, with $306,000 assets, 
of which $200, 000 was capital. During 
the less than nine months since it 
started it has increased its assets to 
over $313,000 and added between $5,000 
and $8,000 to its net surplus, making it 
about $110,000 at present. Its claims 
have amounted to less than $600 and it 
has no claims outstanding. To meet 
the heavy expenses of getting started 
and yet make surplus in the first year is 
certainly an unusual showing. 





Having a Successful Year 

The Peoples Health & Accident of 
Grand Rapids, Mich., is having a suc- 
cessful year. It has recently installed 
a new office and accounting system. 
The company grants free hospital serv- 
ice and is pleased with the results. It 
confines its operations to Michigan. M. 
B. Campbell, general manager, and H. 
M. Best, vice-president, are the main 
factors in the company. 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bona 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY. General Agents for Illinois 


159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 


83-85 Michigan Street. Milwaukee 
E. J. SCOONOVER, General Agent for Indiana 


509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. y a Minnesota 


709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 


312 Johnston Bldg.. Cincinnati 
FOWLER & LONG, Gen. Agts. for Western Missouri 


818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Ka 





734 Simpson Ave., Kansas City, Kas 





Hoosier Casualty Company 
INDIANAPOLIS, INDIANA 
Issues 4 policy covering all kinds of accidents, anv 
form of sickness and death from any cause. Besides 
svecial features not covered by other companies. 


SECURITIES DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OF 
POLICYHOLDERS. ill or part time agents can make money epnnating Ge Company. 


Addres: HOOSIER CASUALTY COMPANY, Lemcke Bldg., Indi lis, Indi 
SPOKANE 


INTERNATIONAL GASUALTY COMPANY, washincron 


Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 
A FEW COMPETENT AND RELIABLE STOCK 

' Address the Company 


SALESMEN WANTED. 
Chicago Personal Accident Man. General 
Agency opening for Eastern Stock Company. 
Address in confidence with particulars, 7-l, 
care The Western Underwriter, Chicago, Ill. 


The Union Health and Accident Company 
DENVER, COLORADO 
Surpius, $45,000.00 Cash Capita!, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your efforts ? 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


RIGHT Live Assets WRITE 
NOW Live Agents NOW 


Live, not 1 JFE, Insurance is the only necessity of life that has not 
increased in cost. 

It is a great asset for a Live Agent to represent the largest health and 
accident insurance company in the world, especially at this time with com- 
pulsory workmen’s insurance imminent and employers’ liability insurance 
becoming costlier every day. 

Up-to-the-second policies. 









































Most liberal contracts to agents. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 


1208 MICHIGAN AVENUE 
“OFTEN COPIED; NEVER EQUALED.” 


CHICAGO 





i 








. same size as of old, viz., 
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RAISEZEXCISE BOND RATE 
NEW YORK LOSSES ARE LARGE 


In Brooklyn Penalty Is Higher Be- 
cause of Growth, In the 
City’s Populatien 





(Prom a Staff Correspondent) 

New York, Sept. 23—One result of 
the growth of population in Brooklyn 
as shown by the new federal census is 
an increase in the amount of the excise 
bond which every saloonkeeper is 
obliged to have in connection with his 
liquor license unless he is willing to 
put up a deposit of $2,000 as a guar- 
antee that he will obey the law. 

Up to this year the penalty bond in 
Brooklyn or Kings county has been 
$1,462.50, but beginning with Oct. 1 
when the new liquor licenses are made 
out, this penalty bond will be $1,800 or 
the same as it has been in New York 
county for some time. 

Under conditions prevailing up to 
this time the eleven surety companies 
in the excise bonding agreement have 
furnished this bond in Kings county or 
Brooklyn for $35, but this year, owing 
to the fact that the amount for which 
the companies have been made liable 
is increased, the cost will be $45 for 
each bond written in Kings county. 
The liability has been increased about 
25 percent as far as the surety compa- 
nies are concerned and the premium nas 
gone up accordingly. 

Rates Advanced in New York County 

In New York the price of excise 
bonds has been increased by the asso- 
ciated companies to $60 for an $1,800 
penalty bond as against $40 for a sim- 
ilar bond during the excise year just 
coming to a close. This jump of 50 
percent in the rate for a bond of the 
$1,800 is due 
according to Albert E. Sheridan, the 
excise agent of the companies, to the 
heavy loss ratio which the companies 
have sustained on New York county 
business during the last year. 

It is stated that 156 actions of $1,800 
each were taken against the bonding 
companies involving the forfeiture of 
the penalty on the bond to the state 
excise department or in other words 
it cost the surety companies $280,800 in 
losses on New York county bonds is- 
sued in the last excise year. 

As there are only 4,700 saloons in 
New York county on which it is pos- 
sible to collect the $60 premium it will 
readily be seen that the total premium 
receipts from this source on the new 
basis will be only $282,000. In other 
words the companies have been doing 
the business in New York county at a 
loss and that even with the increased 
rates—figuring the losses of last year 
as a basis—the companies would only 
be able to come out about $2,000 ahead 
for undertaking this hazardous business. 
To this must be added the expense of 
conducting the business. It is the New 
York business which has proved most 
costly for the companies and has uni- 
formly shown a loss, hence the pres- 
ent increase in rates. 

The United Surety, which was oper- 








ating under the direction of the liquor | 
dealers’ association, had a lot of infer- 
ior business on its books when Super- 
intendent Hotchkiss some months ago 
refused to relicense it in New York 
state and so the companies in the as- 
sociation which took over most of this 
business may fall heir to some heavy 
losses. 
Banks Take “Dirty Money” 

The committee of fourteen, com- 
posed of reputable civic reformers who 
look after excise matters, has a black 
list-of certain dives which it warns the 
excise bonding companies to steer clear 
of and for business reasons if for none 
other, this advice is invariably lived up 
to. The committee is ever ready to de- 
nounce the takers of “dirty money.’ 

Since the passage of the new law 
last spring which permits a liquor 
dealer to put up as security a certificate 
of deposit for $2,000 in a state depos- 
itory in lieu of a surety bond, a large 
number of banks and trust companies 
have openly solicited this class of busi- 
ness and have agreed to pay 3 percent 
for the use of the money for three years 
as an incentive to saloonkeepers to se- 
cure their excise guaranty in that way. 

Some of the surety companies there- 
fore which have been scored from time 
to time by the committee of fourteen 
for taking “dirty money” are wonder- 
ing what excuse can be found by the 
committee for the banks and trust com- 
panies which are openly making it ad- 
vantageous to dive keepers and others 
connected with disreputable resorts to 
use certificates of deposit instead of 
surety bonds. The question is asked 
whether these banks are to be consid- 
ered as takers of “dirty money.” 

Larger Bonds Required Generally 

The effect of the increase in popula- 
tion as shown by the new census has 
been to increase the amount of the 
liquor tax in many outside communi- 
ties as the amount payable by the sa- 
loonkeepers is governed all over the 


state by the population in each district. |- 


Whereas the excise bonding compa- 
nies will profit to a certain extent by 
this increase in the amount of the 
bonds made necessary by the higher li- 
cense fee, nevertheless the contingent 
liability is probably more than doubly 
increased owing to the stringent pro- 
visions of the new excise law and the 
consequent likelihood of a most strict 
interpretation—at least for the present. 
The more active the state excise depart- 
ment is, the more money it costs the 
companies in the bonding agreement, 
this being one peculiar ramification of 
this peculiar branch of the surety busi- 
ness which few people understand any- 
thing about. 

The eleven companies at present in 
the excise agreement including the Pa- 
cific Coast Casualty, which only re- 
cently joined, are as follows: American 
Bonding, American Surety, Bankers 
Surety, Federal Union Surety, Fidelity 
& Casualty, Fidelity & Deposit, Iili- 
nois Surety, National Surety, U. S. Fi- 
delity & Guaranty and United States 
Guarantee. The new excise year begins 
Oct. 1 and 75 percent of the bonds 
have already been renewed at the new 
rate. 





PEOPLES HEALTH & ACCIDENT INS. CO. 


of GRAND RAPIDS, M'CH. 
Writes most liberal policy. Gives free hospital ‘care in ‘case of accident 


and pays full indemnity besides. 


Splendid opportunities for good agents 


in Michigan. Write company for literature. 





Covers men and women in all 


Accumulates 10@ for5 years. WE PAY 











HERE IT IS—AT LAST! 
AN tice Accident-Health Policy ‘ii’ 


| aa Ine. D Soot yr 000. Surplus $121,520. 
occupations—ages 16 to 
$5,000 Death—$25 Weekly for Accidents or Sickness 
PREMIUM $10 PER YEAR including identification ca: 
© commission On renewals—exclusive territory—write for sample 


CHAS. A. WHITE & CO. 
(Organized 1899) 








40 PER c ent commission. 


Gen. Agents for United States. 
Chicago, Illinois. 








PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment”’ policy. 


Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 


ACIFIC \URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


INSURANCE BROKERS 


Place your SURETY and CASUALTY business 
in the “EMPIRE” 


Desirable 











Business producers not now under,contract 
wanted for open territory 


Address, AGENCY DEPARTMENT 


The Empire State Surety Co. 


84 William Street, New York 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 








Organized in 1886 ACAINST DEATH ee eee 
sing Capital $200,000.00 FROM ANY Por Agencies write the Home 
- + » $450,000.00 CAUSE 





AGENTS, ATTENTION ! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R, HOLT, President C. NAYLOR, Secretar; 
Paid up Cash Capital $100,000 Net Surplus $25,000 - 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


Live Stock insurance 


presents splendid opportunities ‘for 


AGENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, Ohio 





Capital - - $100,000 
Surplus - - - $25,000 





HORSES 


. hs and Michigan. Liberal contracts. 
Insured. National Live Stock Ins. Co. 
Against MAJESTIC BUILDING, INDIANAPOLIS, IND. 


Death or Theft The only Company that protects against Theft. Reasonable rates 
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WANT THE FORMS READY 
ANNOYANCE CAUSED BY DELAY 


New York Department Is Slow In Ap- 
proving Provisions of Accident 
and Health Policies 





(Prom a Staff Correspondent) 

New York, Sept. 27—More than one 
accident company is complaining that 
it is very hard to get a ruling from 
the New York department as to just 
what form of contract the department 
will permit it to use. One company 
which revised its forms, following the 
standardization of accident and health 
contracts by the state of Minnesota 
several months ago, and which filed its 
new forms under the provisions of the 
New York law several weeks ago, com- 
plains that it has been unable to se- 
cure the necessary rulings by the de- 
partment on the features which it 
wished to include. 

The Minnesota and New York laws 
being very similar, this company filed 
its sample policies with the department, 
After waiting two or three weeks, it 
wrote the department for information 
as to its decision in regard to its pol- 
icies. The answer was that the exam- 
iner was away on his vacation and 
that the matter would be taken up on 
his return. A wait of another two 
weeks followed and the company again 
queried the department as to the status 
of the matter. The reply this time was 
that the Massachusetts department 
would have to be consulted about sev- 
eral features which were proposed, as 
the two departments were working in 
harmony and the Massachusetts law 
was practically the same as that in New 
York. Matters drifted along as they 
were for several days and the company 
in question then received from the de- 
partment a list of criticisms of the 
forms that were filed with the state- 
ment that these criticisms were not 
made directly by the insurance depart- 
ment but were the result of the examin- 
a of the forms by a lawyer acting 
or it. 

Criticisms Were Trivial 

These criticisms, to an insurance 
man, appeared to be rather ill-advised, 
as they did not relate to any vital points 
of the contract but were chiefly sug- 
gestions as to printing, slight changes 
in wording, discussion as to what part 
of the policy should contain the applica- 
tion and other matters relating more 
to arrangement than to the provisions 
contained in the policy. As far as 
known the department has not to date 
ruled definitely on what constitutes a 
statement and what a warranty. 

Accident underwriters are very 
anxious to have this point settled defi- 
nitely as the time is getting short in 
which they can submit their contracts 
for scrutiny. It is the understanding 
at the present time that the department 








will not permit the statements made 
by the insured as to his health and 
family or disabilities of any sort to be 
considered as a warranty; claim being 
made that such is against the law. On 
the other hand, the companies claim 
that the nature of the contract almost 
necessitates a warranty, as the fact that 
the department considers all such in- 
formation merely as statements, puts 
the company in a very poor light in 
defending suits under policies and thus 
does not sufficiently protect it against 
possible fraud, and so weakens its 
standing in court. 
Becoming Impatient 

There is a large number of other mat- 
ters which the superintendent has yet 
to pass on finally, many of which were 
discussed informally at the recent meet- 
ing of acident underwriters at the Hotel 
Ten Eyck in Albany, although the su- 
perintendent indicated in a general way 
the trend of his opinion on certain mat- 
ters in his remarks made at that time. 
Such opinions cannot be considered def- 
inite rulings and it is understood that 
he is seeking to secure uniformity in 
these matters by cooperating with the 
Massachusetts department before giv- 
ing finally his idea of how the law 
should be interpreted. Company offi- 
cers who are anxious to get out their 
new forms in preparation for the com- 
ing winter campaign, ure becoming 
rather impatient of the delay and are 
hoping that something definite will be 
announced soon in order that they may 
draft their policies accordingly. At the 
same time, if uniformity is secured, the 
benefits will offset the annoyance of the 
delay. 





McCooey to be President 

John H. McCooey, the Brooklyn 
Democratic leader, who was deputy 
comptroller under Comptroller Metz in 
the last city administration, will be 
elected president of the People’s Surety 
at a special meeting of directors, Thurs- 
day of this week. He was assistant 
postmaster of Brooklyn during Grover 
Cleveland’s administration and is quali- 
fied for his new work by reason that 
he handled contract bonding and fidelity 
business of the city government when 
in the comptroller’s office. Clarence S. 
Parker, of Washington, D. C., general 
agent of the Peoples for the District of 
Columbia, will be brought to New York 
as general manager of the company. 





London to Enter Ohio 


The London Guarantee & Accident is 
now being examined by the Illinois de- 
partment preparatory to applying for 
admission for Ohio. The company in- 
tended entering Ohio several months 
ago, but it has been found almost im- 
possible to get an examination, owing 
to the fact that the departments of 
Ohio and of New York, where the Lon- 
don has its deposits, had more exam- 
inations to make than they could at- 
tend to at once. 





ADVERTISING Isn’t Worth A Cent--- 
unless every statement is backed up by FACTS. The 
four-flushers and the hot-air artists soon close up shop. 
We haven't spread ourselves very much—been rather 


conservative per 


Our advertisements are built on 


Actualities, not Hopes, and we are still pounding 


on the same old themes; viz., our 


line of 


Lapse- 
POLICIES, our superior SERVICE to policyholders, 
our attractive COMMISSIONS and our business-build- 


ing, dollar-bringng AGENCY HELPS. We'd like 
to put the FACTS about our policies, service and 


methods in your hands— 


we guarantee you'll be inter- 
ested—especially if you are in a position to 


. 
cr an 


A No. | agency proposition from one of the foremost 


Multiple Line Casualty 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, SCRANTON, PA. 
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LONDON GUARANTEE AND ACCIDENT CO., Ltd., xccano. 

HEAD OFFICE z : LIABILITY 

as ACCIDENT 
CHICAGO } DENT 
we BURGLARY 
F. VW. LAWSON y ; STEAM BOILER 
General Manager —e ee CREDIT 


ESTABLISHED 1869 


CONKLING, PRICE & WEBB, i-"irs: .cc‘isa. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, S“iaicucco* 310 Ford o~,_ Detroit 
FRED L. GRAY COMPANY, “sicc.cc<" Security Bank Bldg., Minneapolis 


ALFRED PAULL & SON, ‘west'viccicic 1136-40 Chapline Street, Wheeling 
INSURANCE 


UNION CASUALTY company 


HOME OFFICE:—UNION CASUALTY BUILD (IG, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern Othe, apply company’s offices, 314-8315 Mercantile Library Building, 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland,Ohio. 
Highest Brokerage paid. Most Liberal and up-to-date Policies written 

















_ameatte Se lary a ensurenes 
ence Burglary eams 

ooh Geeaiane INSURANCE) «= Liability 
Pilate Glass Accident 
Liability Health 




















The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 
EK. M. "TREAT, President 











Insures Manufacturers and wholesalers 


against Excessive Annual Loss th 
Insolvency of Customers. We can always use “i ae ee 


Pierce Building, ST. LOUIS, MO, 302 Broadway, NEW YORE 
Offices in all Principal Cities 
_J. PF. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO. 

















The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTEs— 


Surety bonds for Contractors, 
S.cety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
Issuzs— 
Burglary insurance policies, 


Plate glass insurance policies, 
Health insurance policies. 


Personal accident policies. 


_ We have desirable territory for agents and would be glad to correspend with 
business producers. In replying please mention TaE Waorens Unvanwaitse. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 








Accident — Liability — Boiler 
Health—Elevator—Automobile 
Plate Glass and Burglary Insurance 


Prudential Casually Company 


Home Office: INDIANAPOLIS 


Authorized Capital, One Million Dollars 





Liberal Contracts to Agents 
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BANKER COOK IS CAUGHT 


NATIONAL SURETY NABS HIM 





Cincinnati Man Goes Wrong But Com- 
pany Will Likely Not Be 
the Loser 





The case of E. G. Cook, cashier of 
the Hyde Park National Bank at Hyde 
Park, a suburb of Cincinnati, has given 
one or two of the representatives of 
the National Surety an opportunity to 
display their knowledge of the science 
of deduction. The case reads like a 
novel, Cook having been traced and 
followed clear across the continent. 
Cook was bonded by the National 
Surety and when he left for California 
on a vacation an examination of his 
books showed that he had secured about 
$5,000 of the bank’s money which later 
it was found he used for personal in- 
vestments. None of the money was 
wasted on high living or luxuries, as is 
ordinarily the case, but actually in- 
vested in real estate and local enter- 
prises. This, of course, secures the 
surety company on its bond, giving it, 
however, a slow asset. 

Can See Nothing Wrong 

It is said that Cook, who is now in 
Cincinnati can see nothing wrong with 
having invested the bank’s funds in 
certain ventures and maintains that he 
did it with all honest intentions. His 
was an actual vacation and while the 
news of the shortage got into the local 
papers three or four days before he 
was due to return home, he was on his 
way back when he was picked up by the 
Oklahoma representative of the Na- 
tional, who got on the same train, 
made friends with Cook and accompa- 
nied him all the way to Cincinnati 
without divulging his identy. 

Put Reporters Off the Scent 

The reporters were waiting for Cook 
at Cincinnati, but they did not count on 
the ingenuity of Sam Ferris, the gen- 
eral agent of the National at that point, 
who with A. F. Monroe, former man- 
ager of the company at Cleveland, met 
the train at Hamilton and took Cook 
home in his automobile. The company 
will probably be fully protected as 
Cook did not squander any of the 
money, not being a man of careless 
habits or luxurious tastes. He was for- 
merly connected with the Cincinnati 
postoffice and while doing that work 
was chosen as chief officer in the local 
organization of postoffice employees. 
In Hyde Park, where he has grown up 
he was always considered a safe man, 
honest and hard-working. His case, 
like that of many others, is a great sur- 
prise to those who know him and it is 
hard to attribute it to any particular 
cause, except that Cook probably 
wished to get ahead faster than he was 
succeeding. The National Surety will 
probably lose nothing on this bond. 





Organizing a Columbus Company 

The Equitable Bank Depositors 
Guarantee Company is being organized 
at Columbus, Ohio. Apparently it has 
originated something new in the insur- 
ance line, as it is its purpose, according 
to the prospectus, to apply the tried, ap- 
proved and perfect system of old line 
life insurance to the protection of all 
bank deposits. The capital of this com- 
pany is not stated, except that it is de- 
clared that it will be sufficiently cap- 





italized to take care of the enormous 
business it will be asked to insure. 

The prospectus states that for nearly 
half a century the United States govern- 
ment has kept an official record of bank 
failures and losses. From these rec- 
ords, states the prospectus, it is shown 
that the average annual loss to deposi- 
tors, as compared with the average an- 
nual deposits, is less than one-tenth of 
1 percent. From these statistics, it is 
stated in the prospectus, eminent ac- 
tuaries have prepared a table of rates 
showing that the company can furnish 
the insurance it proposes to offer at a 
rate of from one-half of 1 percent to 
1 percent per annum, basing the rates 
on the financial strength of the banks. 
According to the prospectus, the com- 
pany is now making a special offer to 
the public regarding stock. 


LABOR VIEW ON BADGER BILL 








Attorney For Federation Points Out 
Where Tentative Measure Is Not 
Satisfactory to Workers 





Several objections are being raised 
against the present tentative industrial 
insurance bill by the Wisconsin Feder- 
ation of Labor. The special joint com- 
mittee of the state legislature has been 
working on this subject for more than 
a year and has drafted what is gener- 
ally believed to be an acceptable meas- 
ure. Following is a portion of a state- 
ment issued by Michael Levin, attor- 
ney for the federation: 


The last tentative bill proposed by the 
Wisconsin legislative committee on indus- 
trial accident compensation is no more 
satisfactory to the Wisconsin Federation 
of Labor than any of the other tentative 
bills. Workingmen cannot accept this 
law. The employer decided for himself 
whether or not he desires to come within 
its provisions. But the workingman 
comes under the law just as soon as the 
employer has decided that he wished to 
come within its provisions. Whether or 
not the workingman shall come under the 
law should depend not upon the wishes of 
the employer or his act, but upon the 
workingman. Attention is invited to the 
fact that the New York law allows the 
workingmen to elect whether or not they 
desire to come under the law, after being 
injured. 

One of the most essential requirements 
in a law of this kind is the classification 
of hazardous employments. Certainly the 
vast majority of people would be opposed 
to any legislation of this nature when 
they learned that should their servant girl 
fall down steps and break her arm, that 
they should be absolutely liable to pay 
large compensation regardless of 
cause of her fall. There are many other 
employments which are no more danger- 
ous than that of a servant girl, where 
there would be absolute liability, and no 
more reason for it than in the instance 
cited. The state can only impose an ab- 
solute liability where employments or oc- 
cupations are of such a nature as to come 
within the public power, and placing any 
other employments within the provisions 
of this law would make the entire law 
invalid. There is no reason, and certainly 
no demand on the part of any interests 
for including every employment at this 
time, and the validity of the law should 
not be jeopardized by making it applica- 
ble to all employments. 

What the Wisconsin Federation of La- 
bor wants, and all those sincerely inter- 
ested in solving this problem want, is a 
conservative automatic compensation act, 
whereby one, when injured, will get com- 
pensation as wages, without the law’s 
delay and without taking the gambler’s 
chance in court; that the injured and 
their families will get compensation when 
most in need of it, and that the law should 
be so framed as to meet the constitu- 
tional test, so that there may be no pos- 
sibility of its being declared invalid. 


Get Northern Ohio 


The Hayden & King Company, of 
Toledo, managers of the Aetna Indem- 
nity in northwestern Ohio, has had its 





the | 


territory extended to include all of 
northern Ohio. It has also moved its 
office to 415 Gardner building, Toledo. 





ORGANIZING A BANK COMPANY 





Plans of the New Institution at Cleve- 
land That Is Now Being 
Promoted 





The Bank Depositors Guaranty Com- 
pany which is being promoted at Cleve- 
land, Ohio, has originated a new line of 
insurance, which it proposes to write. 
This is the insurance of commercial 
paper. It also proposes to write bank 
deposit insurance, as well as accident, 
fidelity and guaranty. It estimates the 
profits on the insurance of commercial 
paper at 50 to 60 percent on the cap- 
ital invested, although it does not give 
the amount proposed to be invested nor 
the expected volume of business. 

As to bank deposit insurance, the 
prospectus indicates that approximately 
$1 of capital will insure $1,000 of de- 
posits, at an annual average premium 
of $2.50, or $1,000,000 will insure ap- 
proximately $1,000,000,000, at an annual 
average premium of $2,500,000. This, it 
is stated, is ample to pay losses, estab- 


yield handsome dividends. 

The company’s stock is divided into 
preferred and common. The preferred 
stock will be entitled to receive 6 per- 
cent cumulative dividends before the 
common stock receives anything, and 
will also be entitled to share equally 
with the common stock if the earnings 
exceed the preferred dividend. It is 
stated that the stock is sold by popular 
subscription, and that several thousand 
stockholders will bring to the company 
more and better business than a large 
corps of paid agents. 

The Bank Depositors Guaranty has 
an authorized capital stock of $6,000,000. 
Whether the actual writing of this in- 
surance will be done through the 
agency of one or more subsidiary com- 


lish reserve funds, defray expenses and- 





panies, is a matter of future policy to 
be determined after the membership of 
the company is complete. The larger 
portion of the capital employed in the 
insurance of bank deposits, will be con- 
tributed by banks or bankers. 

The actuarial work will be done by 
Miles M. Dawson, B. B. Seymour, the 
recent. superintendent of Ohio state 
banks and a stockholder of this com- 
pany, will head the bank auditing de- 
partment. The casualty end of the 
company’s business will of course be in 
charge of a casualty insurance expert. 
The legal interests of the company are 
being looked after by Judson, Weld 
and Harding of Cleveland. The other 
two organizers are H. P. Angel, founder 
of the Ohio State Life and W. G. War- 
ner, ex-Ohio state agent of the Pacific 
Mutual Life. ; 

The sale of the company’s stock will 
be largely effected through the services 
of Mr. Warner. The selection of per- 
manent officers will be deferred until 
the membership of the company is sub- 
stantially completed. For the present, 
the management is in the hands of the 
organizing or executive committee con- 
sisting of Messrs. Angel, Harding and 
Judson. 





Changes at Cleveland 

A. F. Monroe is the new general 
agent of the Pacific Coast Casualty at 
Cleveland. Mr. Monroe was heretofore 
general agent of the National Surety at 
Cleveland and still has some connec- 
tion with that company, having -as- 
sisted in the case of E. G. Cook, the 
Cincinnati suburban cashier who was 
found short in his accounts recently 
and who was bonded by the National. 

C. R. Laurenson succeeds A. F. Mon- 
roe as general agent of the National 
Surety at Cleveland. Mr. Laurenson 
was formerly associated with Wm. 
Coughlin, they being general agents of 
the American Bonding and New Am- 
sterdam Casualty at Cleveland. On the 
return of Mr. Coughlin to active busi- 
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ness duties from the field of local poli- 
tics, Mr. Laurenson made the new deal 
which gives him a company of his own. 





ABBOTT AS GOOD SAMARITAN 





Vice-President of Federal Union Surety | 
Arrested While Trying to Help 


Man in Trouble 





Clarence Butterfield, employed in the 
Gregory & Appel insurance agency at 
Indianapolis, was arrested on a charge 
of embezzlement and through peculiar 
circumstances C. M. Abbott, active head 
and vice-president of the Federal 
Union Surety, which was on Butter- 
field’s bond for $1,000, was also ar- 
rested several days later. The charge 
against Abbott was that of obstructing | 
the arrest of Butterfield. The court 
refused a bond for him from his own 
company and he was released on a 
$1,000 bond supplied by the Illinois | 
Surety. Mr. Abbott immediately sent | 
notice to the board of directors of his 
company calling a special meeting and 
asking that Mr. Appel be removed from | 
the board of directors of the Federal | 
Union Surety. 

The trouble arose when Mr. Abbott, 
in order to do a favor, got the Union | 
Detective Agency to take charge of | 
Butterfield until his friends could raise 
the amount of the shortage, said to be 
$2,500. Mr. Butterfield’s wife is in deli- 
cate health and Mr. Abbott endeavored 
to postpone Butterfield’s arrest in the 
meantime, lest the shock have serious 
results upon the sick wife. It was 
therefore several days before the police 
could find Butterfield, as he had left 
the city, in charge of the private detec- 
tive. Abbott says he did not act for 
his company, but only because of his 
human interest in the boy in trouble. 
So far as the Federal’s bond is con- 
cerned, he says, it is void, because 
Gregory & Appel agreed to have But- 
terfield’s books examined every thirty 
days and they had not been examined 
for three years. Butterfield, he says, 
was getting $10 a week. He says fur- 
ther, Mr. Gregory of the agency agreed 
to allow Butterfield a few days to make 
the loss good before causing his ar- 
rest, but the day after, another mem- 
ber of the agency firm caused the war- 
rant to be issued. He charges there is 
something behind his own arrest, as the 
company took the general agency for 
the city away from Gregory & Appel, 
allowing the firm only commissions on 
new business. This meant a loss of 
$5,000 to $6,000 a year in commissions 
to the agency, he says. “For the first 
time in my life,” Mr. Abbott says, “TI 
have gone out of my way to do a favor 
in a case of this kind, and I have got it 
beautifully in the neck for my pains.” 








Selling Slot Machine Stock 


The National Insurance Scale Com- 
pany, manufacturers of a slot machine 
scale, which for five cents gives cor- 
rect ‘weight and an accident policy for 
$1,000 for twenty-four hours, is adver- 
tising an allotment of its capital stock 
to the public. Bachvogel & Co. of 
Madison, Wis., are the fiscal agents for 
the company. 

The company, plans to place 1,000 ma- 
chines in prominent places throughout 
the country within a few months. Be- 
cause of the opposition expressed some 
time ago by George E. Beedle, Wiscon- 
sin commissioner of insurance, to the 
slot machine insurance proposition, it 
is not believed that the company will 
attempt to install any of its machines 
in Wisconsin cities. 





Ruling from Texas 


Some of the accident companies have 
been advised that the Texas depart- 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5000 Policy, $9.00 a year. 
Write Ernest W. Brown, Sec’y-Treas», In- 
ter-State BUSINESS Men’s Acc. Assn., 


| since. 





Observatory Bldg., Des Moines, Iowa. 


ment has ruled that the policies issued 
in that state are not in accord with the 
statutes. The matter has not yet been 
taken up with the department but it is 
thought that the ruling may be in the 
nature of that of Commissioner Mc- 
Master of South Carolina some time 
He had not attempted to make 
a mountain out of it but suggested to 
| the companies that their policies be re- 


| vised before the state was obliged to 


take action. This was done. It is 
thought that the companies can make 
proper arrangements in Texas to re- 
form their policies in accordance with 
the law without requiring much excite- 
ment. 


FAXON REELECTED PRESIDENT 





International Association of Accident 
Underwriters Closed Its Annual 
Meeting Last Friday 





The International Association of Ac- 
cident Underwriters at its meeting 
last week reelected Walter C. Faxon of 
the Aetna Life as president. Other 
officers chosen were: Edward Willans, 
| Imperial Guarantee & Accident, Toron- 
| to, first vice-president; L. C. Deets, 
Iowa State Traveling Men’s, second 
vice-president; Robert W. Hyman, Con- 


| tinental Casualty, secretary; Bertram A. 


Page, Travelers’, treasurer; Horace B. 
Meininger, German Commercial Acci- 
dent, librarian; Alfred E. Forrest, 
North American Accident, chairmhn 
executive committee. The other mem- 
bers are E. W. DeLeon, W. G. Curtis, 
Wilfred C. Potter, William M. Tomlins, 
Jr., Charles C. Daniel, Louis H. Fibel, 
F. Robertson Jones and John T. Stone. 
The McNeill medal committee consists 
of G. Leonard McNeill, Massachusetts 
Accident; Franklin S. Dewey and Den- 
nis Murphy. 

G. Leonard McNeill, president of the 
Massachusetts Accident, presented the 
report of committee making the awards 
of the George C. McNeill medals. The 
medals were given to Thomas Rey- 
nolds of North Bay, Ontario, Canada, 
and James W. Marrinan, of Woburn, 
Mass. 

The association is to have a regu- 
larly installed publicity department. A 
high class man will be secured to take 
charge of this work. The next con- 


vention will be held at Frontenac, 
Thousand Islands. 
The most interesting discussion of 


the convention was on policy frills. It 
was decided to approve the report of 
the committee on policy forms, con- 
tinue it and instruct it to try to induce 
members to adopt the suggestions. On 
poll vote nineteen companies declared 
that they understood it to apply on new 
business only. The convention voted 
to favor a national health bureau. 





New Kentucky Company 

Kentucky has another casualty com- 
pany, announcement having been made 
of the organization of the Columbia 
Casualty at Lexington. The capital 
stock is to be from $160,000 to $250,000. 
The incorporators are jl. C. Willis, a 
B. Gorham, M. J. Walton, D. 
Scott, J. A. Easten, R. S. Eabank 
L. P. Gum and V. P. Collis, of 
Lexington: Harry Kennedy, of Carl- 
isle; GsayK. Thomas, of Paris; E. 
M. Dickson, of Paris; J. G. Wadsworth, 
of Maysville; Bo Henry, of Carlisle; 
Frank Kennedy, of Carlisle, and J. H. 
Kemper, of Mt. Sterling, who is con- 
nected with the H. G. Hoffman General 
Agency. Some of those interested in 
the new company organized the Henry 
Clay Fire, which is now doing business 
at Lexington. 





Case Settled Out of Court 

The suit which Ingle A. Morris, a 
Columbus, Ohio, attorney, brought 
against the Travelers’ for a _mandatory 
injunction to compel the reissue of an 
accident insurance policy, has been dis- 
missed on motion of the plaintiff, an 
agreement with the company, which re- 
issued the policy and paid the costs. 
Morris charged that the company re- 











UNDERWRITER. 27 
fused to accept the premium and renew . Pom, Con. W. Holmes and R. 8. 
the policy, which had run five years, ‘Palla. Gua—timere Musser, Ports- 
and had 50 percent accumulations to | mouth. 
its credit. There was no reason for this a Acci.—Andrew Jackson, Ce- 
aie aarsv » 

refusal, he charged. Union Cas.—W. D. Lewis, Dayton. 

U. S. Cas.—C, L. Sotherden, Elyria. 


CASUALTY APPOINTMENTS 


Ohio 
Ace.—S. V. 


Michigan 
Union Acc, & Ben.—A. M. Lyle, Decatur; 


H. G. Warner and B. F. Nordyke, Kala- 


— «A, Carr, Conneaut; | mazoo. 





Charles Moores, Cincinnati; S. D. Cosner, Union Cas.—J. A. Esler, G. W. Mac- 
Zanesville; B. F. Sanders, ,_ Barberton; J. | Cauley and J. T. Trombley, Detroit; K. 8. 
T. DeFord, Minerva; T. S. Vaughan, Lake- | Cheney, Gobleville; Edwin Wood, Bay 
wood; Marvin Collins, Ravenna; W. H. | City. © 

Rull, Green Spring. | Federal Cas.—D. P. Daniells, Detroit. 

Pittsburg Cas.—M. P. Ries, Wadsworth; Lloyds Pl. Gl.—The William E. Shoe- 
> * a gent w —— Cc. H.; J. W. | maker Agency, Cheboygan. 

outhar Sabina; . A. Jewell, Utica;| Mass. ine—G. L. ~ 
L. P. Stone, Mt. Vernon; J. W. Mackel- naa ss ae 
fresh, Cincinnati; D. Cc. Jones, Shawnee; N. A. Acci.—G. R. Allen and G. E. 
I. A. Morrissete, Columbus. _ ; Dean, Albion; H. W. Huysman, Kala- 

U. S. Cas.—I. Gilbert, Cincinnati. mazoo. 

Federal Cas.—F red Wilson, Akron. | Natl. Cas.—H. A. Peck, Detroit. 

Fid. Acci.—J. E. Hanowell. Columbus. | cogent Sur.—I. A. Losey & Co., Bay 
R. K. Woods, Cleveland; Wilbur C. Strock, | ~ Natl. Live St.—Dr. George W. Hare, 
Madison; J. I. McCullough, Utica. . | Allegan; George Waddle, Kalamazoo; 

Frankfort Mar.—J. J. Jirasek and F. J. | Fred Browner, Holland; I. H. Sanford, 
Kuzell, Cleveland. _ | Grand Haven; Dr. W. J. Johnson, Paw 

Genl. Acci.—Birney & Henderson, Scio. | Paw. 

Ind. & Ohio Live St.—George Oroszy,| N. Y, Pl. Gl—L. M. Beggs, Escanaba; 
Lorain; J. G. Elliott, Creston. | J. T. McCall, Houghton; Negaunee Na- 


Loyal Prot.—Wm. B. Hindman, Woos- | 
ter 


tional Bank Ins. Agency, Negaunee. 
er. : M Ob ate | Amer. Fid.—F. W. Ward, Battle Creek; 
Maryland Cas.—S. J. Norris, Columbus. | Holden & Hardy, Grand Rapids; C. H. 


a Live St.—H. H. Benham, Elyria. | Garrett and W. H. Pendleton, Kalamazoo. 








J. Fid. & Pl. Gl.—Lewis Hartz, Cleve- Natl. Live St.—E. E. Cribbs, Benton 

m9 j | Harbor; J. B. Thomas, Cassopolis; R. 8. 

.N. A. Acci.—E. W. Rosensteel, East | Butler, Centerville; E. F. Smith, Grand 

Liverpool. Rapids; H. R. Buckles, Hastings; F. N. 
SHELBY, OHIO 
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GLOBE SURETY COMPANY of Kansas City, Mo. 


Capital Paid in Cash, $500,000 Surplus, $100,000 
THOS. M. WALEER, Pres. AMES VAN BUREN 
W. T. og Te T. Jou NR. MULVANE | Vice-President 
H. P. FONES, Ass MILLER, JR. 
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SURETY BOND S 


In all Judicial Proceedings, for Contractors, for Persons Holding Positions of Trust, 
for City, County and State Officials, for Notaries Public. 


PROMPT SERVICE AND SATISFACTORY RATES 


EMPLOYERS’ LIABILIT 
Boston, Mass, Original and 


ae | U. S. Branch, 33 =~ —H 
Insurance. most advanced and am 
a ‘Taito States Assets, $0,008,40098. Surplus, $1,911,961.99. 
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SKIL: 337 Superior N. 
RANE ob aed COMPANY, Gent Obio, New Hayden Bidg., Columbus. 
St., Chicago, 
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AN AGENCY CONTRACT WITH THE 


Title Guaranty é Surety Company 
SCRANTON, PENN. 
is a valuable asset to any Insurance Office 
CAPITAL AND SURPLUS, - - + * $1,500,000 
L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
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ang i Mt Muskegon; Frank Starkweather 
and “ nee pimbertins Co., Niles. 
8.— J. Breece, Grand 


nae o L. ~ +e Mendon. 
Federal Cas.—D. C. Pomeroy, Detroit. 
Fid. & Cas.—A. E. Maynard, Clare; Eu- 

gene Brockway, Flint; W. L. Kinney, 


Marion. 
Ger. Coml. —H. H. A ng tt Memphis. 
oyuiovas Pl. GlL—J. H. Monroe, Traverse 


~ Cas.—Miss 8. V. Peck, Che- 
bevees: Wyndiate-Pierce-Davidson Com- 
5 echo lint; B. H. Tellman, Muskegon; E. 
choo 


leraft, Port Huron. 
Bonding—E. Rn Boyles, Char- 
seiner! W. H. 
Mason, Paw Paw 


B. ww Bancker, Jackson; 
aw 
Cas.—Russell-Webber Agency, 
. Gl. mie a Beach, Flint; L. G. 
wanene K & Co., Saginaw. 
+ ie Ace.—Benj. Tripp, Detroit. 
. Cas.—A. McKinley, Grand Rapids. 
v. s Fid. & Guar.—H. E. Hanson, Caro, 
8. H. & Acci—Minnie M Medbury, 
Kalamazoo. 
Home Casualty, Mich—W. M. Watson, 


Albion; C. L. Seeley, Battle Creek; J. 
. C. Steb bins, oe Martin and 


Alpena: rown, 
Hayes, Omer; James Hrerington, Trout 
e. 
Minnesota 
Aetna Acci. & Liab.—J. E. and J. F. 


Calhoun, Minneapolis. 

Amer. Bonding—S. P. West, Minneapo- 
Ma; C. W. Dixon, North St. Paul; W. F. 
Drew, Hopkins. 

Amer. Live St.—F. N. Robinson, Min- 
neapolis. 

Empl. Liab—W. H. Cherry, Morris; 
Florence Vanderpoel and F. M. Shepard, 
ae Rapids; Hartley & Allbright, Brain- 


"ia, £ Dep.—W. M. Carson, St. Paul. 
; Great Hast. Cas.—C. E. Champine, Cey- 
on. 
Mass. Bonding—L. J. Rocholl, St. Cloud. 
Metrop. Cas.—L. S. Cushing, St. Paul. 
Natl. Cas.—H. F. Wittmer, Albert Lea. 
Natl Sur.—cC. F. Sawyer, Goodhue. 
New Amst. Cas.—L. W. Oberhauser, 


a 
J. Pl. Gl—S. A. Netland, Northfield. 
N Y. Pl. GL—A. Bragg, South Haven; 
T. J. Conlin, Faribault. 
N. Am. Acci.—Evald Anderson, Cam- 
bridge; F. W. Kintop, oe oe Le Roy 


Schenck, Wolverton; A. C. Reis, St. Paul; 
W. N. "Powell, Warren; Remi Fortier, 
Crookston. 


rg Acci.—E. A. Krahmer, St. Paul. 
8. H. & Acci—aA. E. Carlson, Min- 
euniel. 


Federal Cas.—G. W. McGuire, St. Paul. 
Natl. Cas.—H. A. Long, St. Cloud. 
North Am. Acci—H, J. Simonette, St. 


Paul. 

U. Ss. Fid. & Guar.—W. A. wLanctot, 
Crookston; L. J. White, Ely; A. D. Mas- 
tenbrook, Kasson; Henry Birkett, Mahno- 
men; A. a. ‘Axness, Montevideo. 

U. S. H. & Acci.—W. J. ey, West 
Duluth; G. C. Carlson, Procto 

Amer. Credit Indem:—T. H. "Millington, 
Minneapolis. 

Amer. Live St.—E. G. Kreidler and N. 
J. Buckley, West Duluth. 

— Co. of Amer.—H. H. Hughes, Jack- 


Gent. Acci.—W. J. Bliss, Stewart. 

Great East. Cas.—F. D. Driskell, Mar- 
shall 

London Guar.—J. T. Collins, Rochester. 

Maryland Cas.—H. E. Leach, Alexan- 
dria; K. K. Klammer, Chaska; G. Ss. Whit- 
ney, Fairbault; O. J. Parker, Le Sueur; 
BE. W. Campbell, Litchfield; J. A. Kenni- 
cott, Luverne; J. H. Hall, Marshall; E. 8S. 
Rhoads, Montivido; M. Heffron, Ro- 
chester; L. J. Rocholl, St. Cloud; Jesse 
Foot, St. Paul; C. 8S. Storer, Shakopee; 
A. M. Bérg, Sleepy Eye; G. F. Warren, 
Windom 

Natl. Cas.—H. D. Ecton, Minneapolis. 

N. ¥. Pl. Gl.—J. M. Messer, Worthing- 
ton; G. L. Train, Chisholm. 

Standard Acci.—M. Luke, Buhl. 


Title Guar.—T. M. Alexander, Jasper; 
B. 8S. Welsch, Minneapolis. 
Woodmen’s Cas.—H. C. Penman, St. 
Paul. 
Indiana 
Fid 


. & Cas.—Hultin & Co., Elkhart. 

Fid. & Dep.—F. E. Wolf, Warsaw. 
Hartford S. B.—Morris Blout, Attica. 
Maryland Cas.—G. W. Bennett, Warsaw. 

Travelers Indem.—Forrest Braden, In- 


dianapolis. 
U. 8. Fid. & Guar.—G. B. Howren, Lib- 
erty. 
Wisconsin 


Maryland Cas. — Emmanuel 
Green Bay. 
N. A. Acci.—H. H. Smith, Hartford. 
Ocean Acci.—J. R. Schuster, Beloit; W. 
F. Best, Lake Geneva; James Miller, Ken- 
osha; J. T. Prasch, Burlington. 
Travelers—A. F. Bi shop, Jr., Mineral 


Poin 

Tina e—B. J. Vincent, Delavan; E. A. 
Wodsedalek, D. D. Usher, W. Williamson, 
E. H. _, Zuelsdort and Leon Maynard, Mil- 
wauk 

N. * Acci.—J. M. Klauer, Cassville. 
e. Standard Acci.—F. C. Reuter, Milwau- 


Rondon, 


Wis. Natl. Life (Acci. no.) )—L. 2 
Reidl, Frank Smith, M. Weber, H. 
Tesch, Edw. Schellenberg, ‘George "schell: 
enberg, Gustave Goetsch, J. Bryant 
and A. Helmle, Milwaukee; E. W. 
Hankin, Pewaukee; F. Fuller, T. B. 


Cowles and Morrow, Madison; 





Thomas Regyell Baraboo; D. D. Usher, 
Stoughton; Darrenougue, Reedsburg; 
nna B. aa La Crosse; M. Heilmann, 


Somers; William Jones, Montello; = 
Prellwitz, Greenwood; W. Kalk and 
J. E. Wetzel, Sheboygan; A. J. Gilbert- 


son, Whitewater; J. H o Superior. 


TO HAVE AN O} ORGANIZATION 


Southern Casualty Companies Meet at 
Mobile and Decide to Unite 
For Mutual Help 


Mobile, Ala. Sept. 29—(Special)— 
A permanent organization of southern 
casualty and kindred companies was 
effected today and a committee of five 
including the temporary chairman was 
appointed to prepare bylaws and select 
a name for the organization. 

A_ resolution was offered by Mr. 
Craig, of Tennessee setting forth the 
reasons for the proposed organization 
as follows: 

“Resolved, that we, representing sev- 
eral casualty and accident companies 
with home offices in the southern states, 
recognizing the necessity of cooperation 
both closely and broadly, are met to- 
gether for the purpose of discussing the 
advisability of organizing an_associa- 
tion, the object of which shall be the 
cultivation of friendship, the promotion 
of harmony and the betterment of con- 
ditions generally affecting our particu- 
lar class of business throughout the 
south; not alone for the companies we 
represent, but for all companies operat- 
ing in this section from whatever state 
or country they may come.’ 

A systematic campaign of education 
and publicity will be one of the first 
steps taken. 











CASUALTY NOTES 


Articles of incorporation have been 
filed by the Western Casualty of North 
Yakima, Wash. The proposed capital is 
$1,000,000. 

The Title Guaranty & Surety will hold 
a convention of its resident managers and 
general agents at the home office, Scran- 
ton, Pa., Oct. 14-15. 

George M. Reynolds, president of the 
Continental and Commercial National 
Bank of Chicago, has been appointed a 
member of the Illinois advisory board of 
the National Surety. 

The Northwestern Live Stock of Des 
Moines has named M. E. Kyte & Co., of 
Dallas as state agent for Texas. The 
company has also applied for admission 
to Minnesota and Kansas. 

The Michigan Surety Underwriters’ As- 
sociation has amended its rules so that 
general agents may appoint public offi- 
cials as subagents. This, however, does 
not apply to probate court officials. 

The National Surety executed a bond 
of $125,000 in the matter of the estate of 
Mary Stockdale, Flint, Mich., and another 
one of $100,000 in the estate of Charles 
Black, Grand Rapids, Mich., a few days 
ago. 

Bruce Griffith, who was in charge of 
the accident department of the agency of 
the late J. Giles Smith of Wichita, Kan., 
has purchased the accident business of 
the agency, which represented the Pre- 
ferred Accident of New York. 

O. R. Leonard, general agent of the Na- 
tional Surety at Detroit, was elected at 
the primaries and is now in the race on 
the Republican ticket for a seat in the 
Michigan legislature. He is also actively 
in charge of Congressman Denby’s cam- 
paign for re-election. 

The United Surety has named the Wil- 
cox-Howell-Hopkins Agency of Des 
Moines general agents for the company 
in Des Moines and twenty-two surround- 
ing counties. They will report to the 
home office instead of W. F. Smith & Co., 
of Omaha, as formerly. 

The National Surety is on the bond of 
Charles E. Gaines, cashier of the Farm- 
ers’ Bank of Salvisa, Ky., who is accused 
of irregularities in connection with the 
conduct of the bank, which has _ been 
closed. Gaines, for whom a warrant has 
been issued, has not been located. 

The Ohio Employers’ Liability Commis- 
sion has set the following dates for pub- 
lic hearings on the subject of employers’ 
liability and workmen’s compensation: 
Dayton, Oct. 6-7; Cincinnati, Oct. 13-14; 
Youngstown, Oct. 20-21; Cleveland, Oct. 
31 and Nov. 1-2; Columbus, Nov. 30. 

The L. P. Hazen Company of Cincin- 
nati, which has been doing considerable 
contracting work at Detroit, Mich., has 


‘closed down and leaves several unfinished 


contracts at that city. It is understood 
that the National Surety and Massachy- 
setts wit A are on contracts amount- 
ing to $125,000 

McCrea & Merryweather, general agents 
for the Fidelity & Deposit at Spokane, 
Wash., have executed a bond in the penalty 
of $467, 000 in favor of the city of Spokane 





for Fife, Kennedy & Fife, contractors to 
whom the city has awarded the contract 
for the placing of sewers in the north 
side of the city. This is the largest 
sewer contract ever awarded in Spokane. 

George B. Stevens, a Detroit fire in- 
surance agent, has been appointed gen- 
eral agent for the bond department of the 
Maryland Casualty. 

Edward G. Roberts, late of the firm of 
Ball & Roberts of Philadelphia, which 
represented the Title Guaranty & Surety 
for western Pennsylvania, has severed his 
connection with that company and been 
appointed manager for Pennsylvania west 
of Harrisburg for the American Bonding. 
The entire office force with the exception 
of Mr. Ball, goes with Mr. Roberts in his 
new position. Mr. Roberts was formerly 
assistant secretary to the Governor at 
Harrisburg and there represented the 
American Bonding, later going with the 
Title Guaranty & Surety, at Harrisburg 
and afterwards representing that company 
at Pittsburg for western Pennsylvania, 
where he built up a large and profitable 
business for the Scranton company. 


Insurance Talks at Louisville 


(CONTINUED FROM PAGE 14) 


is like everything else so bought, and 
may be worthless when needed. 
a * + 


Still there is another phase to this 
question. You say rates are too high. 
How do you know? We might say, with 
equal propriety, that you are selling your 
goods too high. You must not forget that 
the well managed company knows from 
years of experience, what it costs to 
carry any given class of risks and formu- 
late their rate based upon their experience 
and the conditions surrounding each par- 
ticular risk in that class. It is not all 
guess work with them. 

The standard form of policy, as adopted 
by a number of states, provided generally 
against the keeping of combustibles in 
stock, changing the nature of the risk 
or its ownership without notice to the 
company, and makes provision for settle- 
ments of loss, leaving to the agent the 
responsibility of adjusting it to the re- 
quirements of each particular kind of 
business, and unless he is familiar with 
all these conditions, you know there will 
be room for misunderstandings when the 
loss comes. It is highly important that 
all contracts be made concurrent, and that 
they be made sufficiently broad and lib- 
eral to fully protect the interest of the 
assured, extending every privilege neces- 
sary in the conduct of his business. 

* * + 

These are matters safely entrusted to 
the experienced agent, but the trouble is, 
it does not always take this course. It 
becomes a matter of friendship, trade 
reciprocity, or sympathy for some one 
needing help—a matter of charity, so to 
speak, whereas it would be money in your 
pocket to do the charitable act direct and 
entrust the important work of properly 
shaping your insurance contracts to men 
thoroughly familiar with policy conditions 
and business requirements, and, at the 
same time, their knowledge of rate condi- 
tions will enable them to bring out cer- 
tain improvements in the nature of your 
risk that will entitle you to material re- 
duction in the cost of your insurance. 
This phase of the question is welcomed 
by the legitimate company with as much 
interest as yourself. A low rated risk, 
to a large extent, indicates a good one. 
You will find all responsible agents and 
fire boards ready to point out the way to 
improve your risk, and, at the same time, 
your rate. 

The system of schedule rating, adopted 
by the companies, some years back, is the 
most logical method of adjusting rates 
and has done more to encourage safer 
and better construction of new buildings 
and the elimination of fire spreading con- 
— existing in old ones, than anything 
else. 

Aside from this, it is most equitable, 
penalizing as it does the hazardous fea- 
tures in the risk, thereby holding out in- 
ducements in the way of rate reduction 
for improvements, which in effect places 
the rate making power within the control 
of the property owner. 

. . 

Most of the large cities of the country 
have adopted building ordinances, re- 
stricting the character of construction in 
the congested district, which, together 
with the automatic alarm and sprinkler 
system being installed, is doing much to 
relieve the possibility of conflagration, 
and reduce the fire waste. 

It is time for a closer alliance between 
the underwriters and the insuring public 
on this important question. When I tell 
you that considerably more than a billion 
and a quarter has been contributed to the 
national ash-heap in the past five years, 
or about two hundred and fifty millions per 
annum, and that this only has been par- 
tially replaced out of your contribution 
to the premium funds of the companies, 
you will understand that this enormous 
shrinkage, more than ten times as much 
per capita as any other civilized country 
on the globe, represents so much actual 
reduction in the assets and progress of 
our country, the payment of which, by 
the insurance companies, does not replace 
one dollar of the loss. 

I say again, the time is ripe for a 








healthy cooperation between you and us 
to bring about improved conditions, look- 
ing to the conservation of the property 
values of our great country. We have 
been doing our full share of this work 
for many years and more than appre- 
ciate your coming to our assistance. 


UGLY CHARGES ARE MADE 


(CONTINUED FROM PAGE 2) 
the same amount. It is unnecessary to 
comment upon dangers like this situation. 

5. Although Vice-President Going’s 
salary is definitely fixed by the board of 
directors, the examiner reports that each 
month, for a number of years, Going’s 
account has been credited with large sums 
of money, and the only authorization 
which the accountant had for making 
these credits was an order signed by 
Going. Outside of a general resolution 
passed by the stockholders each year, ap- 
proving all the acts of the officers for 
the preceding year, no approval of this 
disbursement has been found. Frequent 
demands were made by the examiner upon 
Going to furnish details of these credits, 
which were passed to his account, but 
only one month’s credit was ever ex- 
plained, this showing that about $3 had 
been repaid Going for traveling expenses 
to Kansas City, and $520 given to the 

state fair. This is interesting in view 
of the fact that Going is president of the 
state fair association. 

Numerous Other Irregularities 

6. There are numerous other irregu- 
larities, including the overdrawal of the 
vice-president’s and secretary’s accounts 
of July 31, 1910 by small balances. 

7. There is evidence of criminality in 
some of the transactions and when the 
examiner’s completed report is filed with 
us, we shall transmit a copy to the 
Kansas authorities for proper action. 

In the meantime, we would urge upon 
members of this convention the advisa- 
bility of examining the status of their 
respective states in order to determine 





whether indictments for perjury will 
properly lie. 
Lemert, of Ohio, offered a motion 


which was adopted, that the Kansas de- 
partment be informed so that local action 
may be taken and the facts submitted to 
grand jury if warranted. 


HUGHES AND YATES OBJECT 

Atlanta, Ga., Sept. 28—(Special)— 
Hughes & Yates, who have represented 
the Shawnee as general agents in the 
southeast for the past twelve months 
resent the announcement that much un- 
desirable business of that company in 
the south will be cancelled by the Na- 
tional, the imputation being that the 
underwriting policy has not been sound. 
They assert the company previous to 
coming to their office was writing and 
accepting liberally with annual premium 
income in the territory of over $120,000. 
By cancellations of business in force 
and declinations of business offered, 
this volume was reduced to $68,000. 
Over 100 agencies were discontinued. 
In four months alone the return pre- 
miums amounted to over $20,000 which 
was more than the net premiums of 
same period. They state the business 
of the Shawnee in their field was han- 
dled on a most conservative basis. 





Continue Insurance Course 


So much interest has been manifested 
in the course in insurance which was 
started last year at the University of 
Minnesota as an experiment that it has 
been decided to continue it this year. 
The course will be divided into two 
parts, one semester being devoted to 
life and one to property insurance. Pro- 
fessor Thomas W. Mitchell of the de- 
partment of economics will be in charge 
and special lectures will be given at 
different times by practical insurance 
men. . 





MISCELLANEOUS NOTES 


The Central National Fire of Chicago, 
has entered Louisiana, with D. H. Rich- 
ardson & Co., of New Orleans as general 
agents. It will write only in New Or- 
leans this year. 

The Southern Adjustment Bureau has 
taken on J. T. Dargan Jr., for some time 
past, special agent of the Firemen’s Fund, 
to make a specialty of automobile losses. 
This will include losses by collision as 
well as fire. 

London Lloyds have secured the sched- 
ule of the Wells-Fargo & Co., with the 
re gy Le Fire of Toronto as war- 

pany. The line amounts to 


com 

$2. 060, 000, with a rate of 60 cents, half 
the property being on the Pacific coast. 
The Pacific coast board granted relief in 
an endeavor to retain the line for the 
regular companies, but was underbid by 
London Lloyds. 
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NEWS OF FIRE PROTECTION 


BURNING BY LESSOR ARSON 


Nebraska Supreme Court Knocks Props 
from Under Tenants Who Fire 
Property they Lease 


Lincoln, Nebr., Sept. 26—(Special 
Correspondence)—The attempt of the 
state of Nebraska, through its fire com- 
mission, to reduce the number of in- 
cendiary fires, was aided today by a de- 
cision of the supreme court in the case 
of the State vs. Martin in which the 
Nebraska arson statute is given new 
definition and meaning. 

Martin, of Cedar county, was accused 
of burning a store building occupied 
under a lease by him and owned by 
Mrs. C. F. Martin. He pleaded not 
guilty and later stated to the court that 
he could not properly be charged with 
the crime of arson anyway, as he was 
the lessor. The court accepted his rea- 
soning and dismissed the suit. The 
state immediately excepted and the ex- 
ception of the state has been upheld by 
the higher court. : 

Under English law, as laid down in 
1634, arson involved also a question of 
trespass. A lessor, for practical pur- 
poses, is possessor of the property. One 
cannot trespass on his own property. 
Consequently, under this reasoning the 
man who burned his own property was 
not guilty of arson, although guilty of 
a high misdemeanor. : 

The Nebraska statute, however, is 
modeled on and is almost identical with 
the Ohio statute of 1835. The court 
states that the decision of the Ohio 
courts must be followed to some extent 
in interpreting the copied law. The 
Ohio courts have made the burning of 
ene’s own property an indictable crime. 
The supreme court of Nebraska follows 
this and says: oe 

A tenant who wilfully and malicious- 
ly sets fire to and burns a storehouse, 
the property of his landlord, of whic 
the tenant is in possession, is guilty of 
the crime of arson as defined in section 
54 of the criminal code. 














Ordinances Are Prepared 

Thirteen ordinances, part of the fire 
protection code which has been drawn 
up jointly by the Kentucky Fire Pre- 
vention Association and the Kentucky 
Inspection Bureau, have been com- 
pleted and will be issued this week. 
Several towns of importance have sig- 
nified their desire to put them into ef- 
fect, and they will be sent copies of 
the measures. : 

Four more ordinances remain to be 
drafted. They are among the more im- 
portant, including those covering the 
building code, the appointment of a fire 
commission, the construction of auto- 
mobile garages and the housing of dry 
cleaning establishments. Paducah, 
Mayfield and Somerset are among the 
towns which are expected to accept sev- 
eral of the ordinances. 

Towns Improving Protection 

Northwestern towns are rapidly im- 
proving their fire protection equipment. 
Detroit, Minn., has recently installed 
an electrically driven pump to take the 
place of a steam pump and has also 
doubled its water mains so that it now 
has about five miles of them. 

Gilbert, Minn., has recently doubled 
its water mains. Binford and Medina, 

D., have each purchased a forty- 
gallon chemical engine from the North- 
ern Fire Apparatus Company. The 
same concern recently sold a forty and 
a sixty-gallon chemical engine to Wal- 
lace, S. D., two sixty-gallon chemical 
engines to Seneca, S. D., and a sixty- 
gallon chemical to Phillips, Neb. 





Fire Prevention Text Book 
When the state superintendent of 
schools of Nebraska told the state fire 
commissioner, A. V. Johnson, that he 
would be glad to accede to his request 
that a day be set apart in the public 





schools of Nebraska to teach fire pre- 
vention, if the fire commissioner would 
supply suitable material to teach, Mr. 
Johnson promptly got busy writing a 
“Fire Prevention Text Book” for use 
in the public and private schools. It is 
just off the press. The state superin- 
tendent of schools has kept his word 
by designating November 4 as “fire pre- 
vention day” in all of the public schools 
of the state, when Mr. Johnson’s book 
will be the text book of the day. 





Protection at Madison, Wis. 

As a result of charges which were 
made by fire insurance men about a 
year ago, that the water pressure at 
Madison, Wis., was totally inadequate 
and that if the insurance companies 
were aware of the existing conditions, 
rates would be doubled, an investiga- 
tion has been made by the Wisconsin 
railroad commission. ; 

The inspection and observations were 
made by the commission’s engineer, W. 
D. Pence, W. E. Miller, assistant, and 
J. G. D. Mack, mechanical inspector. 
Their conclusions and recommendations 
are as follows: 

(1) The Madison standpipe is seriously 
defective in the lack of provision for a 
more prompt closure of the standpipe 
connection, this to be under the control 
of the engineer in the plant, and it is 
urgently recommended that a power 
operated valve be installed at an early 
date for the accomplishment of that ob- 
ject. 

(2) The pumping plant is deficient in 
capacity and additional capacity designed 
for the growing needs of the city and 
adequate for some time in the future as 
well as the present, should be provided 
without unnecessary delay. 

(3) The number of competent engi- 
neers and firemen available for the opera- 
tion of the plant is regarded as insuffi- 
cient and it is urged that the force be 
increased, with the increase in machinery, 
to such a number as will permit each 
man to have one day off each week, so 
long as all are able to be on duty. 

(4) The matter of the number and 
distribution of hydrants has been brought 
into question and should be given atten- 
tion by the management of the water de- 
partment, with a view of making any 
needed changes or additions. 


Improve Oshkosh Alarm System 

As the result of action recently taken 
by the police, fire and water committee 
of the Oshkosh, Wis., common council, 
the fire and police alarm system of that 
city will be greatly improved. A ten 
circuit “repeater,” costing $2,250, was 
ordered to be purchased to replace the 
six-circuit instrument now being used, 
which has proven inadequate through 
the gradual increase of the circuits. It 
was also decided for the sake of con- 
venience and promptness of service to 
separate the police alarm system from 
the fire alarm system. 


FIRE PROTECTION NOTES 

A new engine house is to be erected in 
the south end of Port Huron, Mich. 

The new fire station on East avenue, 
Kalamazoo, Mich., is nearly completed. 

The Racine Manufacturing Company at 
Racine, Wis., has purchased a new water 
tank. 

An automatic fire alarm system of be- 
tween seventy and 100 stations, with one 








central station, will be installed in 
Helena, Ark., as soon as the details can 
be arranged. 


The village of East Jordan, Mich., has 


reduced its force of firemen to fifteen 
members. 

The city of Jackson, Mich., is being 
surveyed by the Michigan Inspection 


Bureau with a view to revision of rates. 


A complete sprinkler system has been 
installed in factories and warehouses of 
the Belding-Hall woodworking plant at 
Belding, Mich. 


The authorities at Kenton, Ohio, are 
purchasing a new hook and ladder truck. 
The city has recently put in about two 
miles of water mains, giving a total of 


twenty-two miles. 


Lumber concerns of Kalamazoo, Mich., 
which have been suffering numerous 
losses of incendiary origin recently, are 
having their retail yards inclosed with 
seven-foot board fences. 

Efforts are being made by citizens of 
New Albany, Ind., opposite Louisville, to 
secure the establishment of another en- 
gine house in the residence section of the 
— and it is expected that this will be 
one. 


Since the defeat of the bond issue in 
August to buy the waterworks plant from 
Cc. H. Venner, the owner, Urbana, Ohio, 
has made him a proposition which at the 
present time has not been accepted or 
rejected. 


Coleraine is the latest Minnesota town 
to put in fire protection. A $40,000 city 
and fire hall has recently been erected 
there and four hose carts, a scaling ladder 
truck and 4,000 feet of hose have been 
purchased. Standpipe pressure is pro- 
vided 

Ocheyedan, Ia., is about to install a 
waterworks system and is advertising for 
bids for a 12 to 15 h. p. engine deep well 
pump, 8,300 feet of 4 to 8-inch pipe, with 
waterworks plant, have been accepted and 
work will begin immediately. The addi- 
tion, among other things, includes a new 


| 





pumping station. The amount to be ex- 
pended in the work will be in the neigh- 
borhood of $20,000, possibly a little more. 

Specifications presented to the board of 
public works at Wyandotte, Mich., by the 
city engineer, for the new addition to the 
valves and hydrants, a 50,000-gallon tank 
and tower 110 feet high and a 260 to 300- 
foot well. 


Citizens of Mattoon, Ill, have appro- 
priated $125,000 for construction of res- 
ervoir pump station and laying of 1,900 
feet of 6-inch main with a number of 
double hydrants through the business sec- 
tion of their city, thus giving them double 
fire protection. 

Little Rock’s leading daily paper is of 
its own accord advocating the purchase 
by the city of automobile fire apparatus 
and the replacing of the horse drawn kind 
with it as far as practicable. Their es- 
pousal of the cause is the result of an 
interview with Fire Chief Hafer after 
his return from the convention of fire 
chiefs at Syracuse. 

At the recent meeting of the Union, 
the committee on fire protection engi- 
neering was allowed an appropriation of 
$3,600 to cover electrical inspection work 
for the ensuing year, and a further appro- 
priation of $3,000 to be expended under 
its direction in the conduct of the busi- 
ness of the Underwriters’ Laboratories 
for the ensuing year. 

The agencies at Urbana, Ohio, are much 
disgusted with the waterworks  situa- 
tion, the pressure at times not being 
strong enough to obtain water on the 
second floor. One agent remarked that 
the pressure was so poor at all times that 
he would not bind his companies on stocks 
of any kind. The newest engine at the 
tower plant has been in use thirty years. 


Sixty-gallon chemical fire engines have 
been bought by the village authorities of 
McCool Junction and Phillips, Neb., from 
the J. S. Nott Company. This is the first 
fire protection bought by these villages. 
University Place, which has waterworks 
and a volunteer fire department, has added 
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Insurance Men Please Note: 
If you want the best, cheapest and safest lighting and cooking facilities in the 
world, communicate with 
THE INCANDESCENT LIGHT & STOVE COMPANY 


426 East Pearl Street, CINCINNATI, O. 
Manufacturers of “F. P.”” GASOLINE GAS MACHINES 





OVER sixty thousand 
re I for ee 
avefage peri three an 
three-quarter years, First 
machine went into com- 
mission in March, 1901. 
Total number of accidents 
attributable to these ma- 
chines, direct or indirect, is 
sixteen. Total loss $4,928.50. 


imated value of prop- 
erty at hazard three hun- 
dred and sixty million dol- 
lars. Loss per hundred per 
annum, therefore, gs éess 
than thirty-seven hundredths 
of a mill, 
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PHILADELPHIA 


Fireproof Storage 
of Gasolene and Oils 


That the most inflammable liquids can be handled with absolute 
safety is conclusively shown by the Bowser record: Over 500,000 
Bowser storage systems have been sold durin 
and not one of them has evercauseda fire. 1 
outfits were dug out from the ruins of San Francisco and emptied 
of their contents. Notone exploded. 
caused almost daily by explosions of gasolene and other liquids, 
this is a remarkable record which should be borne in mind by 
- insurance men and users of oil alike. 
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Underwriters and comply with all Be Fm 
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to its fire fighting efficency by the pur- 
chase of a similar chemical engine, but of 
40-gallon capacity. 


Fire protection facilities for property 
along the river front at Sheboygan, Wis., 
have been greatly increased by the com- 
pletion of the fire tug, ‘Peter Reiss,’ by 
the C. Reiss Coal Company of that city. 
The tug is equipped with a pump having 
1,500 gallons per minute capacity and 
seven streams can be thrown with a pres- 
sure of 150 pounds. The tug will be kept 
in commission both summer and winter. 

The long looked for auto fire engine has 
at last arrived at Webb City, Mo., and is 
located at the downtown engine house, 
while the old hose cart will be located 
in the residence district. The big truck 
has also arrived and is housed at the 
downtown house. Thies will be a boon to 
the insurance companies, as the new auto 
can cover a fire in the downtown district 
from one to three minutes. It puts the 
residence district also under better pro- 
tection. 


An insurance company interested in the 
welfare of its business at Kearney, Neb., 
has made complaint to the Nebraska State 
Fire Protection Association that the effi- 
cency of the fire department and its 
equipment at Kearney is considerably be- 
low par, as shown when three incendiary 
fires last week were miserably handled. 
The bursting of old hose was one of the 
evidences of incompetemcy in the depart- 
ment. The officers of the association are 
preparing to at once send out an inspec- 
tion committee. 


A smoke and fume-proof fire helmet has 
been successfully tried out by the Mil- 
waukee, Wis., fire department. In a rub- 
ber tent, set up in station house No. 1, 
burning sulphur was placed and left for 
twenty minutes. Firemen then took turns 
with the helmet, each remaining in the 
tent for five minutes. The fumes became 
so strong that onlookers were forced to 
leave the building. None of the firemen 
seemed any the worse for their experi- 
ence, and several said that they had not 
been bothered by the fumes at all. 


STATE OFFICIALS MEET 
(CONTINUED FROM PAGE 1) 
has no representative at the convention 
and the matter will be threshed out in 
executive sessions. 
Many Outsiders Present 


There is a large attendance, particu- 
larly from south, miadle west and east, 
with very few from the far west. In- 
surance officials and others here are: 
William Bro. Smith, Hartford; F. J. 
Moore, Philadelphia; A. I. Vorys, Co- 
lumbus; Thos. B. Love, Dallas; J. F. 
Roche, S. H. Wolfe, Lee J. Wolfe. F. 
A. Betts, W. F. Moore, Robt. Lynn 
Cox, J. J. Brinkerhoff, W. M. Tomlins, 
Jr., of New York; E. Myron Wolfe, San 
Francisco, besides a large contingent of 
southern company officials. Among the 
absentees is Superintendent Hotchkiss 
of New York. The largest delegation 
arrived Monday, one party of twenty- 
three having come down by boat from 
New York via Savannah. 

The convention opened at 10 o'clock 
yesterday, President Hartigan presid- 
ing. Ex-Governor Jelks, president of 
the Protective Life of Alabama, deliv- 
ered the address of welcome for the 
state. The local address of welcome 
was by W. K. P. Wilson, a local agent 
of Mobile. The response was by 
Eugene McGivney of Louisiana, whose 
easy flow of words and graceful compli- 
ments captivated the audience. : 

After the reading of President Harti- 
gan’s address, Frank N. Julian, insur- 
ance commissioner of Alabama, an- 
nounced the entertainment program. 
which includes automobile rides and 
an excursion on the bay. 

President Hartigan’s Address 

President Hartigan, in part, said in 
his annual address: 


Many of the vicious laws on our statute 
books are due solely to the activities of 
the insurance companies which have sel- 
fishly sought to gain advantages over 
their competitors. Such are the retalia- 
tory laws which can, I believe, in every 
instance be traced directly to the desires 
of the home companies for such laws. 

State supervision and regulation of in- 
surance are more effective than is govern- 
ment regulation of any other line of busi- 
ness. The state has for years required 
the life companies to charge adequate 
rates and thus guard failures, receiver- 
ships and consequent loss to the public. 
The departments have urged the same 
course upon other classes of companies 
and societies, both by fostering legisla- 
tion to that end and by constant public 
agitation of the subject. 


Crassus was a Smart One 


It is interesting to note that while 
some of the insurance problems are new, 








others are at least of a venerable age. 
Plutarch tells us that Crassus, an enter- 
prising citizen of Rome, noting the fre- 
quent conflagations in that thriving city, 
trained a large body of slaves, many of 
whom were builders and architects, to be 
expert fire fighters. When a fire broke 
out he bought the houses on fire, or in 
danger of destruction, and naturally did 
so very cheaply, as the owners at such 
times were ready to part with their 
property for little or nothing. Having 
bought the houses he set his fire fighters 
at work and put out the fire, so that in 
this manner the greater part of Rome, at 
one time or another, eame into his hands. 

There was even at this time in Rome a 
combined police and fire department, but 
it was inefficient. Augustus remodeled 
this department and brought it to a high 
state of perfection, so that the fires were 
put out at the public expense. Thus did 
the government even in those days in- 
terfere with private business enterprise 
and exercise its pernicious paternalism. 

And Plutarch further tells us, although 
in that day there were no insurance offices, 
such munificent donations were made for 
the relief of the sufferers, that suspicion 
often arose of the owners having set fire 
to their own homes. 


Policyholder Wants His Claim Paid 


It is generally admitted that one pur- 
pose of a department is to protect the 
policyholders of the state, and it has been 
argued that his protection should go only 
so far as to determine the solvency of the 
undertaking company. If this be the sole 
function of a department, it has little ex- 
cuse for existing. Policyholders must be 
protected and be protected in all their 
rights. If a just claim is not paid it 
matters little to the claimant whether it 
be on account of the insolvency of a com- 
pany or on account of the misleading con- 
tract of a solvent company. 

The insurance companies need the de- 
partment to protect them against the com- 
petition of fraudulent and dishonest com- 
petitors, and sometimes from the fatuity 
of their own acts, and to uphold the gen- 
eral reputation of the business. We have 
recently had an example of a class of 
companies admitting that conditions are 
bad but that they are unable to correct 
them, and practically appealing for legis- 
lation to accomplish what they are un- 
able to perform. A comparison of the 
present status of the surety companies 
with that of two years ago shows the 
efficacy of departmental action in secur- 
ing results beneficial to the companies and 
beyond their attainment through their 
own unaided efforts. 


What the Individual Cannot Do 


The state should not do for the indi- 
vidual what he can, under ordinary cir- 
cumstances and with reasonable effort, 
do for himself, but it should do for him 
the necessary thing that he is unable to 
do for himself or able to do only at a 
great loss of time, effort or property. 

State supervision of insurance has come 
on account of a' demand from the people 
to correct abuses. Its power and scope 
have been extended for the same reason. 
To what extent it will ultimately go de- 
pends on the attitude and the management 
of the insurance companies. It will not 
g0, as a whole, further than is needed. 
Some view the advance with apprehen- 
sion, exclaiming that it is now approach- 
ing government insurance. It may more 
closely approach that goal and it may 
even reach it. If under government in- 
surance the people will be more fully 
protected and at a lower cost, then the 
public need not view the situation with 
alarm. 


Tendency to Government Insurance 


The things that are working most 
strongly now for government insurance 
are the improper business methods of 
some insurance companies—high expense 
ratio and a feeling that the public is not 
in all cases receiving an equivalent for 
the sums paid in premiums. The sure 
avoidance of excessive paternalism in in- 
surance lies in the companies doing more 
for the individual than the state can do. 
The constantly increasing and varying 
needs of the public for insurance must be 
supplied and supplied on the basis of a 
reasonable element for expense. When 
competition increases the benefits and 
lowers the cost it is welcome; when it 
increases the cost only, it should be re- 
stricted. 

The companies and the public have suf- 
fered more from lack of supervision than 
from over-supervision. As the depart- 
ment demands that upon the part of the 
companies there be honesty and efficiency, 
the public and the companies have the 
right to demand from the state in super- 
vision honesty, intelligence and fair 
treatment. As publicity is the most 
trenchant weapon in combating an evil, it 
should be used by both departments and 
companies in correcting conditions detri- 
mental to the public good. There is little 
danger of too much supervision of the 
right kind. 


Two Powerful Influences 


In the general field of insurance two 
powerful agencies are at work to better 
conditions. The first is the departments 
represented in this convention; the second 
is the different associations of insurance 
companies, each working in its particular 
field. Companies in the same line of busi- 
ness are learning the value, the necessity 
even, of coéperation; the departments are 





learning the same lesson. Each will in 
turn learn the greater value of coopera- 
tion between departments and companies. 
Neither insurance commissioners nor com- 
pany Officials are more or less than human. 
Each does his duty as he sees it, but the 
point of view is often different. Let each 
concede to the other honesty of purpose 
and many of the most vexing problems 
— yield to this alchemy of mutual con- 
ence. 


Papers Read Wednesday 


During the morning a paper was 
read by Hardison of Massachusetts on 
“Classification of Companies in Var- 
ious States.” He wants uniformity as 
to capital requirements in all states. 
His recommendation to draft a uniform 
bill was referred to the committee on 
laws and legislation which is to report 
before Jan. 1. MacDonald, of Connec- 
ticut discussed “Discrimination in Life 
Insurance Policies.” He argued that 
anti-rebate laws apply to companies as 
well as agents and that multiplication 
of policy forms leads to discrimination. 
In the absence of Hotchkiss of New 
York his paper on “Savings by New 
York Law” was read by Deputy Ap- 
pleton. Mr. Hotchkiss claimed that 
$10,000,000 already is saved to policy- 
holders and that the percentage of ex- 
pense has been reduced from 22 9-10 
percent to 17 3-10 percent. 

The next convention probably will 
be held in Milwaukee. Vice-President 
McGivney of Louisiana is being talked 
of for president. 

Discuss Model Fraternal Bill 


A model fraternal bill was the prin- 
cipal order of business this afternoon. 
Chairman Folk stated the result of such 
adoption would be to place the fraternal 
system under which seven million mem- 
bers carrying nine billions insurance 
would be placed on a sane and sound 
foundation. The bill was adopted but 
considerable opposition developed led 
by Hadley of New York, who main- 
tained that the provision allowing mem- 
bers to borrow from mortality to make 
up reserves was unsound. Louisiana, 
Massachusetts, New York, New Hamp- 
shire, and South Carolina voted against 
the bill but the general sentiment of the 
convention was in its favor and the be- 
lief was that under it conditions would 
be greatly improved. 

The committee on reserves other than 
life was continued as it did not feel that 
it had sufficiently digested the data fur- 
nished by Chairman Moore of the com- 
mittee of the companies. 

The convention will be in executive 
session tomorrow and will take up 
questions of examinations, Union Cen- 
tral Life case, probably questions of 
promotion expenses and anything else 
that may be brought up. 





Plans of the Greenwich 

The Greenwich will enter Illinois at 
once. Chicago and Cook county will 
be in charge of Rollins & Burdick, who 
have all the Jameson & Frelinghuysen 
companies. The firm will write surplus 
lines in the Greenwich throughout sur- 
rounding territory. It is not the idea 
of the managers of the Greenwich to 
enter it in any other western states for 
the present. 





CALLS A HALT ON EXPANSION 





Commissioner Schively of Washington 
Says There Is Danger In Country 
Wide Operations 


Insurance Commissioner Schively of 
the state of Washington who was in 
Chicago a few days ago, stated that one 
of the dangers confronting either new 
or old companies with limited surplus, 
is expansion. His advice to such com- 
panies is, “Don’t grow too fast.” Mr. 
Schively believes that the great ambi- 
tion of company managers to belt the 
country, is doing as much as any other 
factor to force companies into reinsur- 
ance or to call on stockholders for addi- 
tional funds. He says the insurance 
commissioners should take cognizance 
of the danger of an undue expansion 
policy. 

“T have come to the conclusion,” says 
Commissioner Schively, “that I will not 
admit new companies to my state until 
they have proved their permanency as 
far as such can be proved. In other 
words, I think it desirable for a com- 
pany to make a record at home first. 
This idea of trying to get into a lot of 
states is folly and in my opinion com- 
missioners should be more cautious in 
licensing companies that have the ex- 
pansion fever. A new company must 
have some very good reasons for want- 
ing to get into Washington before I 
will admit it.” 





SHAWNEE’S NEBRASKA AGENTS 


Had a Fine List of Local Fire Insur- 
ance Representatives All Over 
the State 








The following were the agents of the 
Shownee Fire in Nebraska: 
W. S. Steele, Hastings; L. V. Graves, 


Kearney; J. J. Graham, David City; J. 
B. B. Gray, Alliance; J. E. MeNalley, 
Schuyler; M. Archer, Plattsmouth; J. E. 
Sebastian, Chappee; A. F. Plambeck, 
Fremont; W. G. Dickey and F. A. Mc- 
Elroy, Omaha; J. W. Turner, Beaver 
City; A. B. Curtis, Geneva; E. P. Mum- 


ford, Beatrice; J. A. Haggart, St. Paul; 
J. B. Underwood, Grand Island; A. W. 
Dofoe, Tecumseh; E. W. Wunder, Fair- 
burg; L. B. Clark, Lincoln; W. L. Clay- 
ton, Central City; J. Ritterbuch, Nelson; 
A. O. Ross, Nebraska City; J. L. Stewart, 
Pawnee City; E. L. King, Osceola; J. D. 
Spraggins, Falls City; H. . Landis, 
Seward; A. A. Miller, Gering; W. H. 
Hyland, Stanton; F. A. Powell, Hebron; 
Frank Zablondel, Ord; O. C. Fell, Red 
Cloud; . E. Downey, O’Neill; J. W. 
Robb, Minden; H. G. Noiford, Oshkosh 
J. W. Stenteville, Bridgeport; A. M. For- 
syth, Ogallala; L. A. White, York; C. F. 
Temple, North Platte; W. C. Israel, 
Benkleman; E. F. Newton, McCook; G. 
F. W. Babcock, Chadron; G. L. Carpen- 
ter, Ainsworth; D. A. Harrington, Butler; 
Theodore Mahn, Alma; J. E. Montgomery, 
Bloomington; A. Vaudell, Holdrege; 
Mark O’Shea, Madison; H. L. Williams, 
Fullerton; F. O. Holden, Columbus; C. 
A. Danielson, Center; J. L. Mitchell, Lex- 
ington; . C. Drury, Kearney; B. F. 
Powell, Hebron; J. H. O’Kane, Gothen- 
burg; W. Dunaway, Overton; Carl 
McDowell, Crawford; G. N. Winslow, Co- 
lumbus; . A. Houston, Niobrara; J. 
W. Kirkbride, Bostwick: John Reichers 
and H. L. Lohmeyer, Clatonia; W. E. 
Underkofler, Fairfield; F. G. Johnson and 
F. A. Mitchell, Oxford; J. L. Templeton, 
Kenesaw; M. T. Post, Monowi; W. P.. 
Mohr, Spencer; James Coakling, Frank- 


, 





NEW YORK FIRE INSURANCE STOCKS 


Quotations Furnished by E. 8S. Bailey, Broker, 66 Broadway, New York 


Company. 
Seer Oe Be Besesccece oucesceneen x 
Commonwealth .........+see065 e x 
Continental 5 
DD MEE scsccsvccsees soseee J 
Fidelity-Phenix 5 
Germ, Alliance . ’ 
Germ. Amer. .......... ines Te y 

DED ccccccvccese -e++ 1,000, 


























Germania ( 

Glens Falls ($10)........ wee 
Globe & Rutgers........... seen 
spaecer (350 











ceeccccccece coves Ly 














56,000 





7 ~ “yeeiepeEn - 
Peter Cooper ($20).... 
Stuyv 

















ME on cccccccccccces 











rly. 


Approx. Bid Asked 
Annual When Price Price 
Div. Payable. P.C. P. C. 
10 Q re 205 
10 J&I 326 eee 
40 = 925 960 
8 ws 125 eee 
Vv Vv 265 275 
15 J&I 276 300 
30 a 550 560 
18 ° 285 296 
30 > 1525 coe 
40 Q 475 eee 
10 J&I 200 210 
30 = 640 660 
10 _ 166 175 
20 9 360 305 
10 A&0 155 166 
14 J&J 185 eee 

6 <5 90 105 
10 S 155 166 
Vv a4 6e 7@ 
35 4655 eee 
20 Jat 380 400 
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lin; B. B. Weber and F. E. Gates, Or-| too, where the insurer, knowing of the | place to begin would be where the con-|of frame iron-clad_ construction. 
leans; J. E. Haase, Norfolk; F. D. Good- | other insurance, sent its adjuster to the sas " $ 
win, Genoa; J. K. Waring, Geneva; J. insured, stating that the rr, would | ditions are the best, and not take away | Should the additional premium be 


F. Welsh, "Humboldt; e, 
Kenesaw; H. C. M. Burgess, P. 8. Chap- 
man and W. E. Barkley, Lincoln; H. M. 
Warren, gg mee Elmer Hathaway, Mor- 
rill; W. W Hawley, Nelson; Ernest Kern, 
North Bend; N. B. ge, Jr., Omaha; 
M. E. Buttner, he ey J. Ie "‘eullerton, 


Pawnee City; L. G. Ciphers, Stella; Al- 
bert Felt, Superior; Clarence — Sa- 
lem; Ray R. Shick, Seward; J. Ford, 
Bartley; Wm. Stanboro, BBS Jas. 
. Pamska and Chas. — Omaha; 

a —_— Sterling; A. » Henry; 
Paul Burkhalter, a J. W. Guthrie, 


Alliance; Sigel Matson, Bethany; J. R. 
Holcombe, Big Springs; 8S. C. Hutchinson, 
Diller; H. S. Dill, Du Bois; R. J. Me- 
Keog and C. C. Wullbrand, Exeter; S. T. 
Holliday, Fairbury 





ON “OTHER INSURANCE” CLAUS 


oe 


Court Holds that Investigation of 
Premises Covered Forfeited 
Policy Not a Waiver 





The Chicago Insurance Green Bag 
reports a case where six partially com- 
pleted frame houses were covered by 
ordinary New York standard policies 
Two months thereafter insured secured 
additional insurance in the Caledonian 
without first obtaining the written ap- 
proval of either company. The fire 
eccurred a short time after the addi- 
tional insurance was procured. The 
companies interested appointed an in- 
dependent adjuster who, upon investi- 
gation, requested the state fire marshal 
to investigate the circumstances of the 
fire, the same being deemed suspicious. 
A notice of the fire was given the 
Caledonian but no formal proofs were 
called for or offered until after expira- 
tion of sixty days. The insured brought 
suit against the Germania in the federal 
court resulting in a judgment for the 
company which was affirmed by the 
circuit court of appeals for Maryland, 
saying in part: 

Mere silence continued for an unrea- 
sonable length of time might be consid- 


ered as some evidence of the intention 
of the company to waive its rights. 








Prominent Chicago Agents 


eae of the “Chicago “Board ot Under writers 
RED ses. 











JAMES & CO. 
La — Street, Chicago 











} 171 
Agents for the aS aa 
Nationa! of lord, 
North Bris 6 Mercantile, gentle Cal, Navona Sarety Co 
Casualt lo Amenica. ‘or Surplus >, 
facilities in Central Ins. Co. Lid.) of Northwestern 
Ins. Co. of England, The Essex & Equitable of Eng- 
Legal Ins. Co. of England, Liverpool Victoria Ins. 
. (Ltd.), and at London Special Exclusive 
Contract with Guaranteed 





GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 
a tf? harms: Phoenix of London; S ~a~ F. 
& M.; American, N. = Commercial Uni = Spring 
Garden; Security, t.: county. * on “Gamnden 


Teutonia, La; P ican; Western Reserve; Common- 


CHAS. A. NEWTON ®& CO. 


159 La Salle Street, CHICAGO 


Agents for Newark Fire, Newark, N. J., Capital Fire, 
Concord, N.H.. State Fire, (Ltd.,) Liverpool. Eng.. 
Williamsburgh City Fire, New York,Virginia F. & M.. 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at Lloyd's, London 


fire Adjusters 











pay the loss, and the insured was thereby 
induced to compromise with the other 
insurance company, this was held suf- 
ficient to justify a ju in finding a 
waiver by the insurer of the breach of 
the condition; but there are no such facts 
in the case at bar. All that appears in 
the testimony, all that can be lawfully in- 
ferred from it, is that the general agent 
of the company, after the fire, when for 
the first time he learned that there was 
other insurance which avoided the policy, 
placed the matter in the hands of an ex- 
perienced adjuster to investigate the 
facts surrounding the fire. It appears 
from the testimony that insurance com- 
panies do sometimes waive legal defenses 
under their policies and pay losses when 
they are satisfied that they are honestly 
incurred and that the insured is without 
fault. Bond, who was charged with this 
investigation, had his suspicions aroused 
upon his first visit to the scene of the 
fire, and immediately thereafter requested 
the fire marshal, whose duty it was under 
the laws of the state of Maryland to in- 
vestigate suspicious fires, to look into it. 
The result of that investigation seems 
to have confirmed his suspicions. Whether 
they were well or ill founded is not a 
question for our consideration. He was a 
man of experience in his calling, having 
no authority to waive any of the con- 
ditions of the policy, and claiming none, 
and there is nothing in a conduct from 
which any waiver can be implied. 

An insurance company has the right, 
whenever a fire occurs, to inquire into 
the circumstances and the appointment 
by Rolker, the general agent, of Bond 
as the special agent for that purpose, 
cannot be construed as a i of any 
of the rights of the compan 

The judgment of the court Vutew is af- 
firmed. 

Bakhaus et ux vy. 
Fed. Rep. (Md.) 879. 


POINTERS 


FOR LOCAL AGENTS. 


Germania Fire 176 











“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


To the Editor—I have read with much 
interest several articles relative to the 
reduction of commissions of the !ocal 
agents and as I am “a party in interest” 
would like to “toot my horn” a little. 
In the first place, while it may be ad- 
visable to reduce expenses, I think there 
is a disposition to begin at the wrong 
end to do so. The local agent has a 
great deal of expense in soliciting and 
obtaining business, more especially the 
agent who is located as I am in a small 
town, with the rankest kind of compe- 
tition and who is compelled to obtain 
the greater portion of the business writ- 
ten from the towns outlying his agency. 
This costs livery bills, time and hotel 
bills. Many times an agent will not 
make enough to pay expenses at the 
commission now paid, and to reduce it 
will be only to drive out of the busi- 
ness some of us fellows who are will- 
ing to work but want to make a decent 
living out of our work. It is well 
known that in large places the com- 
mission is even larger while the ex- 
pense is much smaller. 

Now it would appear to me that the 





the chance that some of us who have 
all these conditions to meet, to make 
decent wages. In a place like this there 
is not enough business to more than 
keep one man decently and yet compa- 
nies are willing to place new agencies 
and make it all the harder for the local 
agent to make a living. There is this 
to be looked at, the man who will make 
a success of the business must devote 
his whole time to it, and if an agent 
has to take up something else in order 
to get along, how can he be expected 
to attend properly to the business of in- 
surance? 

In addition to all the other things, a 
large part of the larger risks are writ- 
ten overhead, or at least written from 
the cities where the principal offices 
are located. The local agent may stand 
by and look on. Another thing, there 
is a disposition to place an agent in 
every little town by some of the companies, 
regardless of the rights of the agent 
who must look to these same small 
towns for the greater portion of his 
income. 

The rate of commission on farm busi- 
ness is entirely inadequate to the ex- 
pense entailed in obtaining the busi- 
ness. This business should pay 25 per- 
cent in order to make it anything like 
profitable to the agent who does his 
business properly, that is inspects the 
business when he writes it, or renews 
it. I am aware that the companies 
claim there is no profit in this class of 
business, but local agents must write 
some of all classes in order to make 
his business pay and many times it is 
done at a loss to the agent who writes 
it. Of course if all risks were large 
the agent might do well, but the county 
mutuals have to be met and taken all 
in all the farm business is poor business 
to the agent as well as to the company. 

If commission rates are reduced it 
will mean that some of the most active 
men who are working in rural districts 
will seek other fields where they can 
make a better living. I know that I will 
for one, for I do not expect to live 
always and want to have a decent living 
while I am about it. 

Locat AGENT. 


Question—On Feb. 5, 1910, I rots 
$5,000 insurance on a flouring mill, 
being placed with me by out-of-t cans 
brokers, who advised they had been al- 
lowed a reduction in the rate for 80 
percent coinsurance clause by our state 
inspection bureau. However, it later 
developed that, owing to the fact that 
the mill was of. frame construction, no 
reduction should have been allowed and 
the companies demanded that the rate 
be raised to the proper figure. This 
discovery was made about four months 
after the policies had been written. As 
a matter of fact the reduction should 
not have been allowed from the start 
as the schedule plainly states, “brick 
buildings in towns of the 1, 2, 3, 4 and 
4% class,” and our town at that time 
was of the fifth class and the mill was 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 





JUST WIRE,,”2 


Losses or Emergency Special Wor: 





y Adjustment and Service B 





CentralinsuranceCo.ofLondon Essex é Suffolk Equitable of England 


Northwestern of Liverpool 


Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS ot LLOYDS, LONDUY 


charged for the full term of the poli- 
cies or for the ees term of po 
eight months) only? 

Answer—Where a credit is improp- 
erly allowed in the rate for ye oe ree 
the company is in justice entitled t 
the full premium, not only for the - 
expired time, but for the time the policy 
has run. However, about the only 
thing you can do is to cancel the poli- 
cies pro rata and rewrite them at the 
proper rate. 


Question—A owns a building and 
machinery on leased ground and pro- 
cures a fire insurance policy on same. 
He borrows money of B, without, how- 
ever, giving a mortgage on said prop- 
erty. B asks for an assignment of the 
policy to him “as his interest may ap- 
pear.” B has no interest in the prop- 
erty itself, but only holds a note for 
the borrowed money. Is such an as- 
signment effectual for the purpose in- 
tended, namely, security? Must it be 
consented to by the company’s agent? 
Is it good against the other creditors 
of the assured? Does it make any dif- 
ference in such a case whether the 
property insured is real or personal? If 
such an assignment is good and proper, 
what would be an approved form for 
same? 

Answer—An assignment for security 
only would be good, provided it was 
assented to by the company. The as- 
signment on the policy should not be 
used, as that assigns the assured’s in- 
terest “as owner.” In fact, it is bet- 
ter not to assign the policy at all. The 
best way is simply to attach a loss pay- 
able clause. Such a clause might read 
as follows: 

“It is understood and agreed that B 
holds the note of A, the assured under 
this policy, to the amount of $........ 
Loss, if any, payable first to B to the 
amount of any unpaid balance on said 
note, balance payable to A.” 


Do not use the clause “as his inter- 
est may appear,” because B has no 
interest in the property. It would be 
well to have the assured sign the clause. 

As to whether such a clause would 
be good against other creditors or not, 
that depends on the law of your state, 
and if made within four months of 
bankruptcy it would be a preference 
under the bankruptcy law. Very likely 
under the law of your state such a 
clause would prevent other creditors 
from garnisheeing the amount due, in 
case of loss. The company should be 
advised of all the circumstances, as it 
might not care to consent to such an 
assignment. 


Dixie Fire Ins. Co. 


I. W. ROCKEY 
Ceok County M der and G al Adent 
1124, 159 La Salle Street 


CHICAGO 
Telephone Central 3683 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 
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QUINCY, ILLINOIS 


“PROMPT SERVICE” 
Losses in Missouri or Central and 
Southern Illinots 
T. L. MAITLAND 
ADJUSTER 


214 Navarre Building 
Phone Main 2719 ST. LOUIS, MO. 








Only legitimate surplus lines at t full tariff rates entertained on the heavy 
value risks after the ——- of the local agents is exhausted.— Your busi- 


ness protected.—Strong 


Companies.—Standard form policies issued without 


a Warranty Comnanv.—Losses adiusted and paid through this office, 
Prompt attention. Applications may be addressed to 


Keep ths “Aa"—‘ou may Need our .” acilitees., 


HERBERT DARLINGTON 
171 La Sallie Street, CHICAGO 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


ouwestincuicaco CHICAGO tances in wtinios 


JAMES W. STEVENS, PRESIDENT 


We Guarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 
FIFTY MILLION DOLLARS 








FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER. HAMILTON, President) 


In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


Address Chas. M. Turner, General Manager 











One of the “Best” Companies 


To be rightly included in the select class of “Best” Life 
Insurance Companies, requires that 


The Management be experienced and competent, giving 
helpful assistance to the agency force. 

The Financial condition be beyond criticism—ample 
surplus and investments the best. 

The History be without flaws—Past mistakes require 
Present excuses, and bring Future loss of business. 

The Policy forms have liberal and attractive provisions 
plainly expressed and Values Guaranteed. 


Capable agents with a clean record can secure choice territory with one of Illir ois’ Three 
“Best” Companies. !f you are well posted, the names of the other two Companies will be self- 
evident, but remember “One of the Three Best” is the 


ROCKFORD LIFE INSURANCE COMPANY 


4th Floor, Trust Bidg., ROCKFORD, ILL. 








THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Our “Common Dividend” Policy is the best seller on earth. 

A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 

Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 














omneene  ————— 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, President 


The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 





Year Assets Income Amt. Insurance 
1889 ‘37 626-64 $57,512.00 $1,537,430 
1894 137,826.64 188,250.60 3,691,843 
1899 407,217.00 624,219.00 10,881,961 


1904  1,074,653.73 1,139,326.96 25,715,285 
1909 4,869,882.22 2,103,595.89 44,780,907 


It Pays the Agent 


To represent the best company. There are many excellent 
standard life insurance companies. Which is the best? In 
stability, progressiveness, liberal contracts to agents and low 
cost to policy-holders no company surpasses 


The Union Central Life 


Insurance Company of Cincinnati 
Assets, $74,523,966.28 Liabilities, $72,324,302.92 
Good openings are occurring from time to time 


ESSE R. CLARK, President 
Adee | SPAN WATERS, Sun's at Agents 














WANTED 








A Superintendent of Agencies for a Company with 
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NWARRANTED optimism would | little trouble for cultivation. In time y ‘ 
be manifested in a prediction that | it can be placed in fire offices in smaller Legal Rules for Accident Adjusters 
better times are immediately at hand in | places where either of these companies The following is a paper, slightly | of occupation. Showalter vs. Modern 


the casualty business. One must not 
presume too much upon the unselfish- 
ness and sound judgment of the com- 
pany executives taken collectively 
Nevertheless the signs point to better 
conditions in the not far distant future. 

For several years past the business 
has run riot. Companies have added 
frills to their accident policies and cut 
rates on their liability policies till it 
appeared at times that their chief aim 
was to see how much more they could 
give the assured than he had paid for. 
Nor were their philanthropic endeavors 
confined to the lines just named. Un- 
selfishly they have let the merchant in- 
sure his $20,000 stock for $1,000 against 
loss by burglary. Unwillingly, but 
without protest, some of them have 
accommodated the public with auto- 
mobile collision insurance, with the pub- 
lic holding the winning hand. Not 
satisfied with making the assured the 
sole object of their charity, they have 
showered their munificence upon the 
broker, not only in liberal commis- 
sions, but sometimes in favors on ad- 
justments where he had fire lines in- 
volved. Altogether they have proved 
delightfully that they have harked to 
the cry of him who says that those in 
control of great wealth hold it only 
as trustees for the public. 

But the signs point to change. There 
is talk of zetting together on accident 
forms and commissions. In New York 
the companies have met an emergency 
in the liability business with consider- 
able unanimity. The plate glass manu- 
facturers are doing their share to make 
the plate glass insurance companies dis- 
satisfied with present methods. Alto- 
gether it looks as if the leaven of 
righteousness were at work in several 
parts of the lump and that the stock- 
holder may in time receive some con- 
sideration. 





There are interesting possibilities in 
the movement started by a few fire in- 
surance companies to organize casualty 
companies of their own. The Royal and 
the Queen are now organizing the 
Royal Indemnity. It is their intention 
to plant this company on the start in 
the large cities where these companies 
have salaried offices with a numerous 
following of brokers or solicitors. The 
company will enjoy the full confidence 
of the public at once, for the financial 
strength of the Royal will be behind it. 
It can be planted in the large centers 
at practically no expense other than the 
securing of a local casualty man and 
necessary clerks and claim men at each 
point. It is practically assured a fair 
volume of business from Royal and 
Queen brokers and solicitors with but 





has the leading place. 

Suppose the Aetna, the Home, the 
Hartford and other companies, some 
of which are already writing sprinkler 
leakage insurance and automobile fire 
and burglary business, should see fit 
to launch casualty companies. With 
their financial strength, their field and 
office organizations and their great 
agency plants, they would be able to 
upset many a well laid plan of many 
a casualty company. 


You all know him. By nature and 
training he is trustful. He likes to be- 
lieve what is told him even though he 
knows that it is not true. He swallows 
every rumor of rate cutting and rebat- 
ing and gets a sad, sweet pleasure out 
of contemplating the corruption of 
those about him; it makes him less con- 
temptible by comparison. If he can 
prove that everybody else is as weak 
as he is it brings him up to the average 
level. 

He is an easy mark for every sharp 
assured “shopping” his risk. His only 
minimum rate is the least his company 
will stand for. Then he growls at the 
company for refusing to meet competi- 
tion and makes up for its shortcomings 
by dividing his commission. He is not 
a success, but he charges that fact 
partly to his company and partly to the 
crookedness of his competitors. What 
he wants is a company that will accept 
rock-bottom rates and pay top-notch 
commissions; he would like a salaried 
job even better. He spends so much 
time looking for these objects of his 
desire that it does not leave him much 
for soliciting. He doesn’t think much 
of the casualty business anyway; there 
are too many men and too many com- 
panies in it. 

And that is true. There are too 
many men of this kind and too many 
companies that will put up with such 
men. 





Definition—Fidelity insurance is that 
class of insurance which guarantees 
the honesty of persons in Positions of 
trust. While most classes of insurance 
are underwritten by incorporated com- 
panies which charge a cash premium, 
fidelity insurance is underwritten 
largely by suckers, with whom friend- 
ship and a smile pass for coin of the 
realm. 


How doth the busy burglar 
Improve the darksome night 

And leave the owner, uninsured, 
In a most unhappy plight? 


“Truth crushed to earth shall rise 
again.” That’s all right for Truth; = 
how about the man run down by 
automobile and crippled for life, ~ 
never will rise again? A good sized 
accident policy would outweigh con- 
siderable poetry with him. 





abridged, read by R. Perry Shorts, 
managing attorney of the Insurance 
Law Reporting Company of Saginaw, 
Mich., at a meeting of the International 
Claim Association at Atlantic City, 
Sept. 7-10: 


While looking around for a practical 
subject for this paper, my eye accident- 
ally fell upon an old desk note book 
(hereinafter called “my fair adviser’), 
containing brief rules of law on practic- 
ally every phase of the accident insurance 
business, which I have gathered from in- 
numerable sources during the past ten 
years and filed away in this old storehouse 
of knowledge. I ask your indulgence while 
I mention a few of these rules of law 
furnished by “my fair adviser,” which 
govern questions daily arising for acci- 
dent claim adjusters to answer, and which 
may be relied upon as supported by the 
weight of authority. 
1—DENYING LIABILITY—DEFENSES 


At no time should you be more alert to 
protect your company’s interest than when 
dictating the final letter wherein you 
definitely state the company’s position as 
regards any claim. If you deny all lia- 
bility and state any reasons at all for so 
doing, it is wise to state every defense 
that exists, or else state one or more de- 
fenses and then add a sentence something 
like the following: “For the above and 
other reasons, liability is denied,” etc. 
The use of the words “other reasons” will 
allow you to later interpose other de- 
fenses which may not have been men- 
tioned in your letter or may not have 
occurred to you at the time. 

Supporting the wisdom of such action, 
“my fair adviser” says: 

RULE 1—By giving specific reasons for 
denying liability, with a knowledge of all 
circumstances surrounding the claim, the 
company thereby waives all other grounds 
of defense thereto, and must rely only on 
the reasons stated. Penn. Cas. vs. Mitchell 
(Ala.), 48 So. 78; Western Trav. Acc. Assn. 
vs. Tomson, et al. (Neb.), 105 N. W. 293, 
103 N. W. 695; Hughes vs Cent. Acc. (Pa.), 
71 Atl. 923; Moore vs. Natl. Acc. Soc. 
(Wash.), 95 Pac. 268, 80 Pac. 171; Briefs 
on the Law of Insurance, Cooley, Vol. ITT, 
p. 2680. 

RULE 2—If, however, at the time of 
denying liability, the company had no 
knowledge of the existence of an addi- 
tional defense later discovered, such as 
“breach of warranty,” etc., it could not 
thereby waive same, because a waiver is 
the voluntary relinquishment of a known 
right. Kelly vs. United States H. & A. 
Ins. Co. (S. C.), 65 S. E. 949. 

In all litigated cases the company’s at- 
torney must begin where the claim adjus- 
ter left off, and so it is of vast impor- 
tance that the latter so conducts his cor- 
respondence as not to prejudice the com- 
pany’s rights. 

2—CHANGE OF OCCUPATION 

This clause, as contained in commercial 
and industrial policies, has been construed 
in 97 different decisions. As a rule the 
commercial policies provide for pro rating 
under this clause only in cases where an 
actual change of occupation has taken 


place. As you are interested chiefly in 
commercial policies, we shall consider 
them only. 


RULE 1—This clause is valid and rea- 
sonable, and if the facts are such as to 
show an actual change of occupation, 
then the company is liable only for such 
amount as the premium paid will pur- 
chase at the rates fixed for the more 
hazardous occupation. Aetna Life vs. 
Dunn, 138 Fed. 629; Standard Life & Acci. 
vs. Carroll, 86 Fed. 567; Railway O. & E. 
Ace Assn. vs. Bradley, 97 Ill. App. 355; 
Thomas vs. Masons’ Frat. Acc. Assn., 71 
N. Y. Supp. 692. 

RULE 2—tThis clause sanctions the fu- 
ture pursuit of other occupations than 
those followed by the assured when apply- 
ing for his policy, but does not amount to 
a waiver of a breach of warranty as to 
the assured’s real occupation. Standard 
Life & Acc. vs. Ward (Ark.), 45 S. W. 1065. 

RULE 3—By accepting premiums with 
knowledge that the assured is engaged in 
a more hazardous occupation, the company 
does not waive its right to later interpose 
such defense to a claim, as it has a right to 
assume that the premiums are paid for the 
other benefits of the policy still open to 
the assured, notwithstanding his change 








Woodmen of Amer. (Mich.), 120 N. W. 
994; Modern Woodmen of Amer. vs. Tal- 
bot., (Neb) 107 N. W. 790. 

RULE 4 — “Occupation” means the 
trade, profession or business by which one 
earns a livelihood, and is not necessarily 
changed by the casual performance of 
duties or acts for pleasure or otherwise 
incident to some other occupation. Ever- 
son vs. General F. & L. Assur., (Mass.) 88 
N. E. 658; Taylor vs. Illinois Coml. Men's 
Assn., (Neb.) 122 N. W. 41; Wildey Cas- 
ualty vs. Sheppard, (Kan.) 59 Pac. 651; 
Kentucky Life & Acc. vs. Franklin, (Ky. 
Cc. A.) 43 S. W. 709. 

3—CONFINEMENT TO THE HOUSE 

The requirement of “continuous confine- 
ment to the house” is the “bugbear” of 
the health insurance clause, and yet it 
seems to be a requirement necessary to 
protect the companies against fraud and 
imposition. 

“My fair adviser” states that according 
to the 25 decisions rendered on this 
clause, it is considered valid and reason- 
able in five states, as follows: Alabama, 
Maine, Michigan, New Hampshire, 
and New York; but that the courts of the 
following states are not inclined to look 
upon it with favor, and especially in cases 
where it appears that the assured was 
advised by his physician to leave the 
house, or that his recovery was hastened 
by outdoor exercise: Colorado, Indiana, 
Maryland, Missouri, Nebraska and Rhode 
Island. 

4—DOUBLE INDEMNITY CLAUSE 

All of the conditions of an up-to-date 
double indemnity clause have not as yet 
been judiciously construed. This clause 
originally included “travel accidents” 
only, but has now been extended by some 
companies to cover injuries sustained in 
elevators or burning buildings, or caused 
by lightning, cyclone, tornado, collapse of 
outer walls of buildings, etc., but it is to 
be noted that where such additional haz- 
ards are included the clause is pretty well 
“bound round with a woolen string.” 

RULE 1—When the clause covers in- 
juries “caused by the burning of a build- 
ing,” it requires the burning of the build- 
ing, in whole or in part, as a condition 
precedent to liability, and it is not suf- 
ficient to show that the assured was in- 
jured by the burning of the contents of 
his room, the building being uninjured. 
Houlihan vs. Preferred Acc., (N. Y.) 89 
N. E. 927, 11 N. Y. Supp. 1048; But see 
Wilkinson vs. Aetna Life, (Ill.) 88 N. E. 
500, holding that such a clause covers ac- 
cidents from fire while the assured is in 
a burning building, and not alone from the 
burning of the building. 

RULE 2—If the clause only covers the 
assured while riding “in” a railway pas- 
senger conveyance, the company is not 
liable for injuries sustained by him by 
being thrown from the platform of a mov- 
ing train (Aetna Life vs. Vandecar, 86 
Fed. 282), nor by attempting to enter a 
moving train. (Anable vs. Fid. & Cas. 
(N. J.) 36 Atl. 92. 

RULE 3—If the clause covers the as- 
sured only while riding as a “passenger” 
in or on a public conveyance, the company 
is not liable for injuries sustained by him 
while riding on a train in the regular per- 
formance of his duties as a postal clerk. 
Wood. vs. General Acc., 160 Fed. 926, 156 
Fed. 982, or Railway Paymaster, Trav. 
vs. Austin, (Ga.) 42 8. 22. 


5—LATE NOTICE OF ACCIDENT OR 
ILLNESS 


The validity of this defense has been 
passed upon in 120 different decisions ren- 
dered during th past 25 years. Its con- 
struction is now settled law in 28 differ- 
ent states. Many states have statutes on 
the subject, including Indiana, Iowa, Maine, 


Massachusetts, Minnesota, New York, 
Texas and Wisconsin. 
RULE 1—When “immediate” notice is 


required, the word “immediate” is not gen- 
erally literally construed, but it is held 
sufficient if notice is furnished within a 
reasonable time, considering the circum- 
stances of each case. Sun. Acc. Assn. vs. 
Olson, 59 Ill. App. 217; Lyon vs. Railway 
Pass. Assur. Co., 46 Ia. 631; People’s Mut. 
Ace. Assn. vs. Smith, (Pa.) 17 Atl. 605; 
Cady vs. Fid. & Cas., (Wis.) 113 N. W. 


RULE 2—Regardless of the notice re- 
quirement, the assured will be excused 
from strict performance thereof if the 
circumstances are such as to make it im- 
possible for him to comply therewith. 
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Reed vs. Loyal Prot. Assn., (Mich.) 117 
N. W. 600; Roseberry vs. American Ben. 
Assn. (Mo. App.) 121 S. W. 785; Hilmer 
vs. Western Trav. Acc. Assn., (Neb.) 125 
N. W. 535. 

RULE 3—Where a defective or incom- 
plete notice is furnished within the re- 
quired time, and the company retains 
same, or sends blank final proofs to be 
executed by the assured, it thereby waives 
all objections thereto. Wildey Cas. vs. 
Sheppard, (Kas.) 59 Pac. 651; Moore vs. 
Wildey Cas., (Mass.) 57 N. E. 673; Myer 
4d Maryland Cas., (Mo. App.) 101 S. W. 


6—LATE PROOFS OF LOSS 

This defense has been interposed in a 
large number of cases and 121 decisions 
have been rendered thereon. Statutes af- 
fecting same now exist in several states. 
This clause is a very important one, and 
while applying it “my fair adviser” sug- 
gests the use of the following rules: 

RULE 1—Even though the policy re- 
quires “affirmative,” “satisfactory” or “di- 
rect and positive” proofs of loss, it is not 
necessary for the assured to produce tes- 
timony of an eye witness to any accident 
(Preferred Acc. vs. Barker, 93 Fed. 158), 
nor need he definitely name his illness 
(Jennings vs. Brotherhood Acc. Co. (Col.) 
96 Pac. 982-985), nor make out more than 
a prima facie showing that his claim is 
within the policy (Jenkins vs. Hawkeye 
Coml. Men's Assn., (Ia.) 124 N. W. 199), 
but his proofs must be considered as “sat- 
isfactory” if they are such as ought to be 
satisfactory to reasonable men acting rea- 
sonably (Traiser vs. Commercil Trav. 
East. Acc. Assn.), (Mass.) 88 N. EB, 901. 

RULE 2—Where the company, at the 


RULE 3—If the company denies all lia- 
bility to the assured, or fails or refuses 
to furnish him with blank proof forms 
after notice, it thereby waives its right to 
require further proofs of loss to be fur- 
nished. Fid. & Cas. vs. Cooper, et al., (Ky. 
Cc. A.) 126 S. W. III. (1910); Miles vs. Cas. 
“Co. of Amer., 115 N. Y. Supp. 1; Hoffman 
vs. Mfrs. Acc. Indem., 56 Mo. App. 301; 
Natl. Masonic Acc. Assn. vs. Seed, 95 Il. 
App. 43. 

RULE 4—Statements contained in the 
proofs of loss are considered as conclusive 
against the assured, unless and until he 
shows mistake, after which time they sim- 
ply have the effect of admissions under 
oath against interest. Travelers vs. Me- 
lick, 66 Fed. 178; Hill vs. Aetna Life, (N. 
©.) 63 8. E. 124; Continental Cas. vs. Jen- 
nings, et al., (Tex. C. C.A.), 99 S. W. 423. 

7—PAYMENT AND RELEASE 

Nearly every day a claim adjuster is 
presented with a case where additional 
indemnity is requested for continued dis- 
ability under some accident claim which 
was paid some weeks or months before 
and a release taken discharging the com- 
pany from further liability on account of 
“any after effects” thereof. These are 
delicate cases to handle, and the following 
rules may be of some service: 

RULE 1—Where there is a dispute be- 
tween the parties as to the amount of the 
company's liability and the matter is 
finally adjusted by way of compromise, 
such a settlement is legal and binding 
upon both parties, even though it later 





develops that one of the parties was right 
and the other wrong. . & §. Life vs. 
Quinn, (Ky. C. A.), 113 S. W. 456. 

RULE 2—Where a settlement is made 
and a release executed on the belief of 
both parties that the assured’s disability 
was such as to entitle him only to the 
amount paid, and it aferwards develops 
that his disability was more extended and 
serious than expected, then the release as 
executed may be rescinded as founded 
upon a mutual mistake of fact. Dominicis 
vs. U. S. Cas., 116 N. Y. Supp. 975. 

RULE 3—When the company pays the 
assured only the exact amount of its lia- 
bility to date of settlement, a release exe- 
cuted by him discharging the company 
from all liability for future claims on ac- 
count of a continuance of disability from 
the same accident or illness, is invalid for 
lack of consideration. Woodall vs. Pa- 
cific Mut. Life, (Tex. C. C. A.), 79 S. W. 
1090; Moore vs. Maryland Cas. (N. C.), 63 
8S. E. 675. 

RULE 4—When the policy provides for 
the payment of disability indemnity to the 
assured, and also for a definite sum to the 
beneficiary if death results within 90 days, 
and the assured receives indemnity for 
disabling injuries, executes a _ release 
without the beneficiary’s consent, dis- 
charging the company from further lia- 
bility of his beneficiary, and then dies 
within 90 days from date of the accident, 
his release cannot cut off the rights of 
the beneficiary to death benefits. The 
beneficiary has a vested interest, not when 
the accident happens, but when the as- 
surd’s death occurs. Woodmen’s Acc. 
Assn. vs. Hamilton, (Neb.) 97 N. W. 1017, 
96 N. W. 989; Graham vs. Union Cas. & 
Sur., (Mo.) 97 S. W. 614; Coulter’ vs. 
Travelers Prot. Assn., 114 Ill. App. 255. 


8—RENEWAL 


Fifteen decisions have been rendered on 
the validity of the renewal of a policy, 
from which the following rule has been 
formed: 

RULE 1—Where, on the renewal of a 
policy requiring the payment of the pre- 
mium prior to accident, the company 
transmits for delivery a renewal receipt 
to its agent and charges him with the 
premium, or where the agent delivers a 
renewal receipt to the assured without 
exacting payment, the policy requirement 
is thereby waived and the company is liable 
for injuries sustained before the renewal 
premium was actually paid. Washburn vs. 
U. S. Cas., (Me.) 76 Atl. 902 (1910); Fid. 
& Cas. vs. Willey, et al., 80 Fed. 497, Af- 
firming, 77 Fed. 961; O’Connel vs. Fid. & 
oa, 84 N. Y. Supp. 315, 82 N. Y. Supp. 
1108. 

The above rules are submitted in the 
hope that they may possibly be of some 
little assistance to you as a guide in dis- 
posing of some of the perplexing problems 
which arise in your daily work. 

Eliminating “External and Violent” 

I cannot conclude this paper without 
briefly commenting on the action of about 
15 of our large casualty companies in 
changing the phraseology of the insuring 
clause of their accident policies by elimi- 
nating the words “external and violent” 
from the time-honored phrase, “bodily 
injury effected through external, violent 
and accidental means,” | making 
the policy insure against “bodily injury 
effected through accidental means.” That 
they thereby mean to broaden the scope 
of their policies is best evidenced by their 
advertising circulars which herald the 
proclamation that they now cover all ac- 
cidents, whether “external and violent,” or 
not. I believe that this change will, in 
the end, increase the loss ratios under ac- 
cident policies beyond all expectations, 
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and, if so, you, as claim adjusters, are 
deeply interested. 

In the first place, covering a period of 
25 years back, 124 decisions have been 
rendered construing the meaning of the 
phrase “external, violent and accidental 
means,” from which we may now deter- 
mine certain limitations fixed by the 
courts as to what claims are and what 
claims are not covered thereby. Thou- 
sands of dollars and an enormous amount 
of time have been expended by the var- 
ious companies in procuring these judi- 
cial definitions and limitations, and all 
claim statistics are based upon them. 
True, in many cases the courts have put 
more consideration on the words “acci- 
dental means” than on the words “ex- 
ternal and violent,” but they have always 
had in mind the presence and force of the 
latter words, and the fact that they have 
some meaning which must be considered 
in conjunction with the former. Is it now 
wise to throw away the support rendered 
by all of these decisions and embark upon 
unknown seas? 


Is Disease Now Covered 


By eliminating the words “external” 
and “violent,” the policy then insures 
against any bodily injury, or injury to the 
body, caused by accidental means. “Ac- 
cidental means” have been judiciously de- 
fined as those which produce unexpected 
consequences, or results out of the ordi- 
nary course of things. Is it not, then, an 
accident that one comes in contact with a 
disease germ, and a further accident that 
the disease actually attacks him? If so, 
an accident company may hereafter be 
considered as liable for death or disability 
due to typhoid fever, glanders, tubercu- 
losis, pneumonia, scarlet fever, and all 
other germ diseases, providing the infect- 
ing germ is accidentally drunk, taken or 
inhaled. 

Every germ disease results in injury to 
the body, or bodily injury, and, as a rule, 
is of accidental origin or chance happen- 
ing. The courts have also held that an 
accident is a result, the inducing cause for 
which was not put in motion by the in- 
tentional act of the assured. Now, if the 
assured unintentionally drinks water con- 
taining typhoid germs, and dies from the 
disease of typhoid fever so contracted, is 
not his death due to “bodily injury ef- 
fected through accidental means’? The 
presence of the phrase, “independent of 
all other causes” can avail nothing in 
such a case, for, by the weight of author- 
ity, if an accident causes a disease which 
results in the assured’s death, the acci- 
dent and not the disease is regarded as 
the proximate cause of death, and the com- 
pany is liable therefor. Furthermore, can 
not all the cases heretofore decided be 
distinguished from cases arising under 
such a clause, and their force thus 
avoided, on the ground that the policies 
do not read the same? With the words 
“external and violent” excluded, is there 
any limitation as to the kind or nature or 
eause of the accidents out of which the 
liability insured against may arise? 

Massachusetts Decision 


The above fears have been entertained 
by the writer for some time past, and here 
is a brief digest of a decision knocked off 
the bat of the Supreme Judicial Court of 
Massachusetts (one of the foremost courts 
of the land), on June 25, 1910, and re- 
ported on August 2, 1910, which, I think, 
justifies the fears above expressed and 
commands the careful consideration of the 
companies now issuing such policies. 

“An employers’ liability policy insured 
against ‘bodily injuries or death accident- 
ally suffered * * * by any employe’ 
while on duty, etc. Evidence showed that 


an employe, while attending horses which 
were suffering from glanders, became in- 
fected and attacked by glanders, thereby 
suffering disability. The company denied 
liability on the ground that such disabil- 
ity was not due to ‘bodily injuries * * * 
accidentally suffered.’ In deciding this 
case against the company the court said: 
‘It is to be noted that the policy does not 
contain the words ‘violent and external’ 
in addition to the word ‘accidenal,’ as is 
the case in many if not most accident 
policies. * * Although the policy 
contains many conditions, there is no limi- 
tation or exception in regard to the kind 
or nature or cause of the accidents out of 
which the liability insured against may 
arise. * * * It is plain that Barry 
suffered bodily injury in consequence of 
| becoming infected with the glanders; as 
much so as if he had had a leg or an arm 
broken by a kick from a vicious horse. 
* * * It is clear, we think, that the in- 
fection which caused the disease was due 
to accident * * and it was in the 
nature of an accident that he became in- 
fected with the disease. * * * The 
language is, ‘bodily injuries accidentally 
suffered.’ It hardly could be broader. The 
intention is to * * * afford full pro- 
tection * * * Any accident that causes 
bodily injury in any way is included. 
Bodily injury is more commonly asso- 
ciated, perhaps, with physical force of 
some sort, but in the absence of anything 
in the policy limiting it to that, we do 
not see how or why it can or should be so 
restricted.’ The court refused to consider 
as in point the case of Bacon ys. U. S. 
Mutual Accident Assn., (N. Y.) 25 N. E. 
399, which the company relied upon, 
wherein the assured died from malignant 
pustule, because in that case the policy 
was not similar to the one in suit, in in- 
suring against ‘bodily injuries effected 
through external, violent and accidental 
means.’ ” 

I know of the tendency of the various 
companies to “frill” and “adorn” their ac- 
cident policies with “ribbons” and “feath- 
ers” of great show and little cost, but I 
question if, in this instance, they have 
not opened a large “boulevard” where only 
a small “foot-path” or “alley” was in- 


tended. 
Tribute to Claim Men 

Personally, I raise my hat to tke acci- 
dent claim adjuster, for I most firmly be- 
lieve that, on the average, he is a very 
capable and busy man, and that, as a 
rule, his company expects from him more 
work and more results than from any 
other two officers combined—and, { may 
add, usually gets them. Furthermore, he 
is too often regarded by the agency, un- 
derwriting, collection departments, etc., 
as a universal “punching bag” at whom 
they may all take a “punch” as the sup- 
posed cause of the falling off of collec- 
tions, new business, or any other trouble 
usually due to their own shortcomings. 
But, like the “punching bag,” when the 
“smoke” all clears away, he always bobs 
up sedately and serenely, without a scar 
or a scratch, ready and willing for an- 
other “bout.” He knows that he has per- 
formed his work well; that the proper ad- 
justment of a claim never, in the long 
run, hurts his company’s business, but, 
on the contrary, always augments it; and 
that his duty lies in adjusting each claim 
= its merits, and without favor or preju- 

ce. 











Some promoters of new companies talk 
as hopefully of the future of their promo- 
tions as the bride of a day who said in 
the ecstasy of her present happiness: 
“Just think of it, dearest, fifty years from 
yesterday will be our golden anniversary!” 








Guaranty 


Home Office Bidg. 


Capital paid in cash, - - - 
Reserves, - - : - 
Surplus, - - - - - 


Total Capital, Surplus and Reserves 





JOHN R. BLAND, President. 


United States Fidelity & 


Company 


BALTIMORE, MD. 


Calvert, German & Mercer Streets 








‘ 2 $2,000,000.00 
-  $2,642,478.00 
. 612,807.54 3,055,285.54 
‘ ‘ ; - $5,055,285.54 


GEO. R. CALLIS, Vice-Pres. and Treas. 
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Surety and F idelity 


Surety agents do themselves an in- 
jury in failing to give full information 
about applicants for contract bonds. 
From long experience the companies 
know that as a rule in the smaller com- 
munities contractors are not required 
to give bonds except where the con- 
tract is large or is let by the govern- 
ment, state, county, city or a railroad 
company. Therefore when a contrac- 
tor applies for a bond for a small con- 
tract with an individual or firm, the sup- 
position naturally arises that the per- 
son letting the contract has not full 
confidence in the contractor, that prob- 
ably he has accepted his bid because it 
was the lowest but has done so on con- 
dition that a bond would be furnished. 
The chances are that on even terms the 
contract would have been let to some- 
body from whom no bond would have 
been required. There is, then, the pos- 
sibility, if not probability, that the con- 
tractor has not a high standing in his 
own line in his community and that he 
has bid too low. 

In order to remove these doubts from 
the mind of the underwriter it is neces- 








sary to present facts that will satisfy , 


him that the company will not lose 
money by executing the bond. What 
he wants are full answers to the ques- 
tions on the application, and the fact 
that the agent avoids answering these, 
but gives opinions and generalities in- 
stead, tends rather to arouse suspicion 
than allay it. The best course is not 
to try “to put one over” on the com- 
pany but to lay all facts before it can- 
didly, including what the agent knows 
about the applicant’s character, habits 
and experience. An attempted cover- 
ing up of facts is less likely to result 
in the issuance of the bond than is a 
frank, full statement. 





Continuing Liability—The Budget of 
the Maryland Casualty gives several in- 
stances to show the peril of personal 
suretyship, and the rigidity with which 
sureties are held. 

In Douglass vs. Ferriss et al., 33 
N. E. R. 1041, a guardian and ward 
case, the ward was fraudulently in- 
duced to take a worthless note and 
mortgage in settlement of the guar- 
dian’s account; this was in May, 1879. 
A year and a half later, in November, 
1880, the ward discovered the fraud 
and immediately demanded that the 
transaction be rescinded. The guar- 
dian agreed to this, and in February, 
1882, did pay a portion of the amount 
claimed by the ward. The action 
against him for the balance was brought 
in October, 1882, three years and a half 
after the accounting that supposedly 
terminated their relation as guardian 
and ward. The sureties were held 
liable. 

In the United States vs. Bee et al. 
54 F. R, 112, a consul at Apia, in the 
Triendly and Navigators Islands, went 
to San Francisco to receive his com- 
missions and receive instructions, leav- 
ing Apia July 3 and returning in the 
fall. July 1, 1875, he drew on the state 
department for a year’s salary, $1,000. 
The draft was paid, but later the de- 
partment decided that he was not en- 
titled to pay for portions of the time 
spent in the United States and notified 
him that he had overdrawn $298.93. 
Nevertheless he drew for $1,000 on each 
july 1 until 1876, and the drafts were 
paid. He died in 1877, and the mat- 
ter rested thus for twelve years. The 
government sued his bondsmen, and 
they were held liable. It is well set- 
tled that the public interests are not 
prejudiced by the neglect of public 
officials. 

In Bannister vs. Wallace et al., 37 
S. W. 250, there was a private agree- 
ment between the principal and the 
surety that another surety should sign 
the bond, but the county judge had no 
notice of the agreement. The single 
surety was held liable for the whole 
amount of the bond. 

In Lewiston vs. Gagne et al., 36 A. R. 





629, it was held that any representa- 
tions by the principal to a surety that 
certain other persons are also to sign 
as sureties, who do not sign, will not 
release such surety. 

_ The law was stated very definitely 
ir Byers et al. vs. Gilmore, 50 P. R. 
370, where it was held that though the 
defendant signed an appeal bond as 
surety on the express condition that 
certain other persons would also sign 
as sureties and that the bond was not 
to be delivered until such condition was 
complied with, the fact that such per- 
sons did not sign constituted no de- 
fcnse, where the obligee had no know- 
1edge of such fact. 

The law of course considers surety- 
ship, whether personal or corporate, 
abstractly, without regard to the char- 
ecter or condition of the surety, but 
the points that prove hardships, often 
real disasters, to personal sureties, are 
merely part of the day’s work to the 
corporate surety. 





Argument Against Personal Bonds— 
Recently the representative of a surety 
company increased his depository line 
with a bank $50,000 by an ingenious 
argument. This bank carried deposits 
ior a number of fraternal orders 
amounting on an average to about $75,- 
Coo. Partly for advertising purposes 
ard partly to satisfy these fraternals, 
it gave bonds for $300,000, of which 
$200,000 were personal and $100,000 
was corporate. Officers of the bank, 
while recognizing that the personal 
bonds would not be of much avail for 
quick funds in case of a calamity which 
would close the bank, had -regarded 
them as a sort of excess insurance. 
Without giving the subject careful 
thought, they had formed the opinion 
that in case of trouble the surety com- 
pany would immediately pay all due 
under its bond and if this did not 
cover the insured deposits the per- 
sonal sureties would contribute. 

The agent of the surety company 
pointed out to them that if the bank 
should close with $75,000 insured de- 
posits on hand, the surety company 
would pro rate with the personal sure- 
ties, it paying $25,000 and they being 
called up for $50,000. This would 
probably mean only $25,000 of ready 
cash. He advised increasing the cor- 
porate surety line to $150,000, enough 
to cover all contingencies, and cutting 
out the personal bonds entirely, thus 
making the surety company solely lia- 
tle for any amount up to the penalty 
of its bond. The argument struck the 
bankers as sound and they promptly 
adopted the suggestion. 





Bank Embezzlements—The necessity 
cf bank directors insisting that every 
one connected with the institution from 
the president down to the last man 
who has an opportunity to embezzle its 
funds being bonded, is seen from an 
official list of bank embezzlements dur- 
ing the last five years showing $28,323,- 
924 total embezzlements, from banks 
and trust companies in this country. 

This is only the amount involved 
that has reached the public. his is 
only the amount on record. To avoid 
rublicity bank directors frequently take 
their losses and do not prosecute the 
guilty or inform the public. In other 
cases defalcations are minimized. In 
the federal prison at Leavenworth, 
Kan., there are more banker convicts 
than any other class. Frequently bank 
presidents resent being bonded and 
yet the list of embezzlements includes 
many prominent banking heads. 

Bank directors owe it to their stock-. 
holders, depositors and patrons to 
place every employe that has access to 
the funds under ample bond. 





A man is walking down the street on 
one leg and two crutches. Did he get 
$2,500 for the other leg, now molder- 
ing in the grave? Probably not; the 
chances are ten to one he was one of 
those who “don’t need accident insur- 
ance, because I keep my eyes open and 
am careful.” 


FIDELITY BONDS are required by all 
men who handle money, a multitu 
prospects that gives the bonding agent 
room for unlimited growth. 
ance also brings the agent a certain per- 
centage of easy increase in premium vol- 
ume since the natural enlargement of the 
industries for which he is bonding agent 
means more responsible employees in 
need of bonds. It is important 
agent bring to his assured a powerful, 
modern bonding company, swift and sure 
in the settlement of claims. 
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his insur- 


at the 














such 


come part of an organization like the 
Maryland Casualty Company of Balti- 
more, which not only demands business 
from each agent, but keeps constantly at 
the effort of aiding him get it. For 
a connection, write to the 
COMPANY THAT HELPS ITS 
AGENTS. 





It is also important that the agent be- 


the 





Miscellaneous Lines 


Early in the year the plate glass 
manufacturers raised prices to an ex- 
tent variously estimated at from 40 to 
60 percent, yet the plate glass insur- 
ance companies in some large centers, 
where they do much of their business, 
have been unable to increase their rates 
to any considerable extent. This means 
that if last year it cost them $400 out of 
every $1,000 of premiums to make re- 
placements, this year a similar num- 
ber of replacements would cost them 
from $560 to $640 per $1,000 of pre- 
miums according to what estimate on 
the advance in glass prices is correct. 
This is one of the strongest soliciting 
arguments an agent can present. If 
an owner of plate glass was running 
the risk of the loss of $1,000 through 
its breakage last year, his risk this year 
on the same plates is $1,500, for it 
would take $500 more to replace them. 








Glass Insurance a Necessity.— [Every 
plate glass owner should carry insur- 
ance—it is easier to secure business now 
than ever before, because the enor- 
mous increase in the cost of plate glass 
makes plate glass insurance 
lute necessity to the public. 

In the large cities the immense traffic 
and the numberless hazards owing to 
congested conditions compel the in- 
terest of owners in insurance of this 
class. In the small cities where in the 
past glass insurance has not been car- 
ried to any great extent the tendency 
to modern fronts and great show win- 
windows combined with the very much 
greater cost of glass in these cities by 
reason of freight, boxing, etc., with the 
hazard of setting, combine to make 
the local glazier’s price for the original 
setting and replacement, when break- 
age occurs, in these small cities, 100 
percent to 150 percent greater than in 
the larger cities, where glass of all 


an abso- 





sizes is carried in stock. It is apparent 





therefore that glass insurance is as 
much of a necessity in the small as in 
the large city.—Pennsylvania Casualty 
Fieldman. 





WHAT CHECK MARK MEANS 

Regarding answers to questions on 
the application blank, a general agent 
wrote his company as follows: 

“IT wish you would explain to me 
what difference it makes in filling out 
the application whether I check mark 
the words ‘except as here stated,’ or 
write ‘no exceptions,’ which has the 
same meaning.” 

The fact is the meaning is not the 
same. In speaking of the meaning of 
a check mark the court in the case of 
Manhattan Life Insurance Co. vs. Wil- 
lis & Bros., 60 Fed., 236, says: “In 
our opinion, the check mark referred to 
could and did mean that the question 
was noted, but not answered, and that 
thereby the Manhattan Life Insurance 
Co. were fully notified that the ques- 
tion was not answered, although noticed 
by the appellant, and that the company 
in accepting the application in that 
shape, waived all answers thus marked 


as irrelevant, and not necessary to be 
answered.” 
The difference is that the answer 


“no exceptions” is a warranty, while a 
check mark amounts to a waiver by the 
company. 





Columbus discovered America and 
had several important towns named for 
him. The disability agent who discov- 
ers that there are no prospects left in 
his town is more likely to have a re- 
ceiver named for him—if it’s worth 
while. 





T. Grant Slaughter, of Louisville, Ky., 
who has been manager of the fidelity de- 


partment of the Empire State Surety 
for some time, is now in charge of the 
company’s business in all departments 
for the entire state, the casualty branches, 
which have been wih Harris & Marshall 
of Louisville, having been transferred to 


him. 
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Industrial Disability 


The Pennsylvania Casualty has ex- 
tended its preferred disability policy to 
include classes B, C and D. It carries 
no policy fee. It is issued to men only. 
The rates and benefits are: 
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AA $50 $2,500 $1.50 $2.00 $2.00 $2.50 
AA 75 2,500 2.00 2.75 2.75 3.50 
AA 100 2,500 2.50 3.60 3.50 4.50 
AA 100 5,000 3.00 4.00 4.00 5.00 
A 50 2,000 1.60 2.00 2.0 2.50 
A 75 2,000 2.00 2.75 2.75 3.50 
A 100 2,000 2.50 3.50 3.50 4.50 
A 100 4,000 3.00 4.00 4.00 5.00 
A 100 5,000 3.25 4.25 4.25 6.25 
B 40 2,000 1.50 2.00 2.00 2.50 
B 60 2,000 2.00 2.75 2.75 3.50 
B 80 2,000 2.50 3.50 3.50 4.50 
Cc 35 1,200 1,50 2.00 2.00 2.50 
Cc 75 1,200 2.50 3.50 3.50 4.50 
D 30 750 1.50 2.00 2.00 2.50 
D 40 1,000 2.00 2.75 2.85 3.50 





Personality—Above all other quali- 
ties, in soliciting personality stands 
first. Lacking in pleasing address and 
magnetism, a salesman is just about 
hopeless. Knowledge of the business 
is but of little value to one who can not 
back it up with a chance of giving a 
favorable and commanding impression. 
One agency man says: 

“Taking for granted that a man seek- 
ing patronage in any line will keep 
clean and neat, the attitude he assumes 





toward his fellow men, his speech. his 
smiles—in short, the “front” he puts up 
—is the important consideration. A 
great man may be a bad dresser, but 
his queer clothes do not help to make 
him great. Personality is the sum total 
of manhood and the point of view of 
each individual, measures the differ- 
ence between “making good” and “lag- 
ging behind.” 

“The pessimistic man sees only the 
hole in the doughnut, apparently in- 
cubates a continual grouch and em- 
phasizes in various ways his disagree- 
able qualities. With a gloomy outlook 
that pictures a funeral, a hand-shake 
that suggests a dead fish’s tail, he ad- 
vertises in ways that are unmistakable 
that he is a failure. 

“Contrast such a personality with the 
optimistic, enthusiastic man of cheery 
smile and “glad to meet you” manner. 
His presence radiates the sunshine. 
Though clouds be hovering over him, 
he mentions only the silvery lining. 
His ‘front’ (assumed without affecta- 
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COMPANY” 


The Bankers Surety Co. 


Wiillamson Building, CLEVELAND, OHIO 





Capital, $500,000.00, Fully Paid 





Becormes Surety on Bonds 
Chartered Under Ohio Laws 


$200,000 Deposited with Insurance Commissioners 





THE PHILADELPHIA CASUALTY COMPANY 


Water Le Mar TaAcsot, President 


Our New Accident Policy is Perfection 


IT’S THE POLICY YOUR CLIENT WANTS 
IT’S THE POLICY THAT’S EASY TO SELL 


Personal Accident, Health, Liability, Automobile, 
Plate Glass and Credit Insurance 


AGENCY CORRESPONDENCE SOLICITED 








of Minerica 


HOME OFFICE 
NEW YORK 





Casualty Conpany 


Tnsurance 


Accident 
Disability 
Fly Wheel 
Liability 
Boiler 
Plate Glass 














tion) is a letter of credit, which inspires 
confidence.” 





Traction Employes’ Policy — The 
Standard Accident is pushing a special 
policy for motormen and conductors. 
First is its straight accident policy for 
$1 a month and $1 policy fee, giving $50 
monthly indemnity and $750 death, two 
limbs and sight indemnity. The 
monthly indemnity is increased to $60 
a month for $1.20 premium. 

The “complete security policy” is a 
combined accident and health policy, 
for $1.50 a month giving $40 accident 
and sickness monthly indemnity and 
$500 death, two limbs and sight in- 
demnity. For $1.90 premium the 
monthly indemnity is $50 and for $2.25, 
it is $60. 








CASUALTY & SURETY 


Write Any of the Following Wh When You Have Cas- 
uaity or usiness to Place; or Wish 
o an m Agency, On on, Reliable 


MICHIGAN 


ANKERS SURETY COMPANY 
of Cleveland, Ohio. 
BONDS 
THOMAS E. GRIFFIN, WARREN A. MORLEY 
State Manager Ass’t Manager. 
y00 Union pot 8 Building, 
cette ecmae "Prompt service guaranteed. 
DETROIT, MICH. 
Chas. Whitaker Wm. H. Whitaker H.C. Penny, Jr. 
HITAKER BROS. & PENNY 
613-618 Chamber of C ce Blidg., 
& De Co. of Md. 
one wate Ete, set 
Correspondence Solicited. 
DETROIT, MICH. 




















HE HASKINS AGENCY GO. 
Hammond Building 


Every form of Casualty Insurance and 
Surety Bonds 


‘We Can Place It.” Correspondence Invited 
DETROIT, MICH. 





ETROIT INSURANCE AGENCY 
STATE AGENTS 


CASUALTY COMPANY OF AMERICA 


Employers’ Liability Public Liab 

Elevator and Teams Liability ‘Automobile lity 
Workmen’s Compensation Boiler and Fly Wheel 
Persona! Accident & Liability Plate Glass 





YNNE & KINSELLA 
721-2 Chamber Commerce Bidg., 
SURETY BONDS 
ey ere Employers’ and Public jae, 


Elevator, Boiler, Plate Glass, Burglary. 
(Also Fire lnomenee Dest t.) 


DETROIT, MICH. 


OHIO 


ABBITT & BROWN 


81 and 84 St. Paul Bldg. 
State mts for Ohio and Southern Indiana for th 
NORTH AMERICAN ACCIDENT INS. co. 
Agents AETNA INDEMNITY CO. 


Bonds, Burglary and Plate Glass. 
Agents wanted 
CINCINNATI, OHIO 











AMES R. MILLIKAN 
201-202 Neave Building 
Phone Main 2100 and Main 2101 
General Agent 
Fidelity & Casualty Co., of N. Y. 
CINCINNATI, OHIO 





ene J. EDWARDS 
INSURANCE SPECIALIST 


Manager and Adjuster Preferred Accident 
Insurance Co., of New York 


518 First National Bank Building 
CINCINNATI, U. S. A. 





eS AGENCY 
Suretyship and Insurance 


General Agents: Fidelity and Deposit Company, 
of Maryland. 
City Agents: The ‘ey Accident & Guarante 
Corporation, Ltd., of London. 
Nine Twelve Society for Savings 


CLEVELAND, OHIO 





HE TITLE GUARANTY 
& SURETY COMPANY 


Prompt service for your bond. 


George H. Olmsted & Co., General Agents 
James H. Smart, Manager 


1413 Williamson Building 
CLEVELAND, O. 





HE FORD INSURANCE AGENCY 


Managers Cuyahoga County 
The Pennsylvania Casualty Co. 
Accident, Health and Plate Glass. 


Best selling policies offered today. 
Schofield Building 
CLEVELAND OHIO 


ILLINOIS 
ATIONAL SURETY COMPANY 
The Rookery 
Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 











HE TITLE GUARANTY 
& SURETY COMPANY 
uilding 


CHICAGO, ILL. 





EEKER-MAGNER COWPANY 
General Agents 
The General Accident Assurance Corporation, Ltd. 
of Perth, Scotland 


The Federal Union Surety Company of Indianapolis 
Indiana. Walter E. Hart, Mgr. 
189 La Salle Street 


CHICAGO, ILL. 





ERE L. WICKES, IR. 
General Agent 


The Pennsylvania Casualty Co., of Scranton 
Liability, Plate Glass, Accident and Health 


184 La Salle Street 
CHICAGO, ILL. 





J C. PITCHER & CO. 
& Successors to A. R. Sexton Co. 
General Agents 
Aetna Indemnity Co. 
Telephone Randolph 3491 
171 La Salle Street 
CHICAGO, ILL. 


G®: K. THOMAS 
Manager for Illinois 
Bankers Surety Company 
604 Chamber of Commerce Bldg. 
General Surety and Bonding Business 


CHICAGO, ILL. 








W. HUNCKE 
© Casualty and General Insurance 


Main Floor, Nat. Life Bldg. 
159 La Salle Street 
"Phone Randolph 2697 


CHICAGO, ILL. 


MISSOURI 
PRANK W. WILBUR 








State Agent 
THE BANKERS SURETY CO. 
400 Victor Bldg. 
KANSAS CITY, MO. 

















